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And Now! 


The new STAR FLEXIBLE BACK 
BAND SAW is offered to the metal 
working industry by the makers of 
the Star Hack Saw. 

This new band saw is manufactured 
with utter disregard of cost and the 
only thought in mind was to produce 
a better band saw. 


In order to merit this distinction, they 
must excel all others in every respect 
and do this job so definitely . .. . 
by so great a margin as to establish 
a realm all their own. 


Your jobber can supply you. 


CLEMSON BROS., INC. 
Middletown, New York 
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Mill Supplies 


Believes— 


1. More selective 
selling is necessary. 


2. Industrial distrib- 
utors should sell in- 
dustry on their eco- 
nomic necessity. 


3. Local group meet- 
ings should be held 
frequently for they 
are helpful in com- 
bating price-cutting, 
territory - jumping 
and other evils. 


4. Suggested resale 
prices should be set 
up and lived up to 
wherever possible. 


5. Manufacturers 
should establish defi- 
nite, national sales 
policies. 
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ARCHIBALD M. MORRIS 
General Manager 


exo 
ELMER N. GRANTVEDT 
Sales Manager 


HAROLD E. THAYER 
Eastern Manager 


H. W. BARCLAY 
Merchandising Counselor 


JOHN ORA 
Field Representative 
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WORTHINGTON 
DEALER 








hat kind of Magic... ? 


W orthington Dealer wrote in recently : 


“Since we started to handle the Worthington Line, we have se- 
cured as regular customers three large industrial concerns we had 
never been able to sell before. In each case the initial order was 
for Worthington equipment. Now each of these concerns buys a 
wide range of material from us. What kind of magic is there in 
your name?” 


Food for thought in this . . . particularly as it is not the first time 
that such a thing has happened. 


The only magic in the name Worthington is this: It is a name 
that is universally accepted by Industry as the mark of equipment 
intelligently designed, soundly built and fairly sold . . . equipment 
that must live up to a long-established reputation. 


The contacts you make in selling Worthington equipment make 
it easier for you to introduce your other lines. There is a dollars- 
and-cents value in being associated with Worthington. 


And the profit possibilities in the Worthington Line itself are 
extremely attractive. Write for details now. 


WORTHINGTON PUMP AND MACHINERY CORPORATION 
Executive Offices: 2 Park Avenue, New York, N. Y. 
GENERAL OFFICES: HARRISON, N. J. 


WORTHINGTON 
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TALK NUMBER SIX BY A PROMINENT DISTRIBUTOR 
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‘‘Quick Turnover 
Prevents Deterioration 
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Above—Mr. H. W. Sharp of the H. W. Sharp Company of 
Portland, Oregon. This company’s services are of a definite 
economic value to the prosperity of its business territory. 


UR stock is adapted to community requirements 

and takes into consideration the prospective pur- 
chases of many users in our vicinity. This means turn- 
over and consequently a minimum of deterioration. 
We save consumers that risk. Rubber is one item which 
is affected with age. We recommend Republic’s Belting 
—Hose— Packing— Molded and Lathe Cut Goods.” 


The above statement is characteristic of those made by. prominent dis- 
tributors all over the country. It explains in part how the Industrial Supply 
Distributor, helping to solve the important problem of broad markets 
and economical distribution, upholds high quality, maintains fair prices 
and saves needless efforts on the part of both consumer and manufacturer. 


THE 
REPUBLIC RUBBER CO. 


Youngstown 
































For strength — lightness — 
flexibility — and — beauty — 
Fairway Water Hose stands 
in a class by itself. It is 
made in any length up to 500 
feet and in any size from 4” 
to 1” inclusive. On orders 
cry for 100 feet or more, of a 
size, an additional label will 
; be attached showing the 
user’s name. 





Ohio 








the Best Mechanical 
Rubber Goods & 
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A Demand Based on 


| (om mon ense 


HiC# pressure selling plays no part in 
the steady demand for MORSE Tools 
— there isn’t any reason why it should. 
The only lasting basis for the popularity 
of any small tool is the quality and quan- 
tity of work it is capable of doing. 


















We are merely re-assertin$, what is com- 
mon knowledge to many of your custo- 
mers when we say that MORSE Tools are 
unequalled for fast, economical production. 











MORSE 


TWIST DRILL & MACHINE COMPANY 


NEW BEDFORD , MASS..,U.S.A. 
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Main plant. of 
Russell, Burdsall 
& Ward Bolt and 
Nut Company at 
Port Chester. 
Other plants at 
Cele a cel CML Me late. 


Coraopolis, Pa. 
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rivets built this factory —and two more like it. 


RUSSELL, BURDSALL & WARD 
BOLT AND NUT COMPANY 


ROCK FALLS, ILL. PORT CHESTER, N.Y. — coraopous, pa. 


PHILADELPHIA) - CHICAGO - DETROIT - SAN FRANCISCO - LOS ANGELES - SEATTLE - PORTLAND 
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_ Changes in modes of living that affect 

a the general public are naturally given much pub- 

Ja licity and are immediately understood and accepted. 
But equipment such as Vogt Drop Forged Steel Valves 

and Fittings which have developed steadily in design and nature 

of materials with the increasing pressures and temperatures 

of modern demands is known only to actual users. 


Progress in the manufacture of Vogt Drop Forged Steel Valves 
and Fittings is the underlying cause of many improvements 
and greater possibilities in design of equipment 
on which they are used. 




















The Vogt F-6 Catalog depicting a 
most complete line of Vogt Drop 
Forged Steel Valves and Fittings 
will be sent on request. 


DRop FORGED 
Vo Gt STEEL VALVES 
AND FITTINGS 





4”-1350 Ib. A. E. S.C. 


HENRY VOGT MACHINE CO —— 
Standard Globe or Gate INCORPORATED . ned Ba 
Valve pe yee forged LOUISVILLE, HY. PHILADELPHIA 
integral wit ody. Manuf f: Oil Refi ; ‘ti CLEVELAND 

Yolne ama Vierineuasd Rouen Vioboles Welles les Meals coder snd Tsiege, Wee LAS 
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PEED UP PRODUCTION 







AERIAL 
GRINDERS 


Cie 


4 
PEED up production grinding by using Van Dorn Aerial Grinders 
because they can be taken to the work, eliminating the tiie of lifting 

or carrying castings to the grinder. 


Not only powerful, but light in weight, they are unusually easy to handle 
and have unlimited application for portable grinding operations and buffing 
with wire brush. 


These grinders are equipped with “Van Dorn” built universal motors, ball 
bearings housed in dust-proof seats, hardened alloy steel gears, automatic 
safety switches and provided with an eyebolt at balance point for suspension 
on spring when used for continuous production grinding. 


5" AERIAL GRINDER 6'' AERIAL GRINDER & 
Wheel Size—5” x 34,” x Vy” y 4 Wheel Size—6” x 1” x 5/9” | 
Weight—15 lbs. 4 Weight—22 Ibs. 
Speed—4200 R. P. M. no load S - Speed—3500 R. P. M., no load 

Code No. 5900.............. bticiearead $70.00 Code No. 6200...................5... -$90.00 


Sold through: the Leading Supply Houses 


ee ee ee sr ee RE en Mn eee eee A 
The Van Dorn Electric Tool Company - Towson, Maryland 
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ANNOUNCING 


THE NEW R&aM 
Bantam Electric Hoist 


a - 










A FASTER HOIST 
FOR ALL LIGHT 
SHOPWORK 
WITH AN UN- 
LIMITED MARKET 


yb) 


Ne 





FEATURES 


Capacity: 500 lbs. 

Speed: 30 feet per minute 

Headroom: 13” 

Overall: 14” x 21” x 21” 

Weight with trolley: 140 lbs. 

Weight without trolley: 110 Ibs. 
Totally enclosed ball-bearing R & M 


This new R & M Bantam Electric Hoist is 
just what thousands of shops are looking 


[Od EPHUE EDP O ODOR Db HHR RD 
y - 


for. It practically eliminates all manual 


labor in handling light materials over 





assembly lines and machine tools. It can ws > Misano 

be used with any monorail trolley, or in- RS ag ggg 

stalled at surprisingly low cost wherever Psy or ln 

slow chain hoists are now being used. Its great ie tent 


speed increases shop efficiency—<éts far Extra-rugged construction throughout 
lower maintenance cost cuts operating expense. 
It is the smallest, lightest, fastest hoist on the This faster, better hoist opens a great new 
market, yet powerfully built to give depend- market for you among present chain hoist 
able service for many years—guaranteed by _ users. R & M’s liberal jobber policy provides 
Robbins & Myers, builders of world-famous generous profits for you. Complete informa- 











precision machinery for over a half century. _ tion will be gladly furnished on request. 


Robbins & Myers. Fue. 


Hoist and Crane Division 


SPRINGFIELD, OHIO 


R & M IMPROVED SPUR GEARED BULL DOG ADJUSTABLE ACE STEEL TROLLEYS 
ELECTRIC HOISTS CHAIN HOISTS STEEL FRAME TROLLEYS FLANGELESS WHEELS 
Ve to 7¥2-toncapacity Ye to 20-ton capacity 1 and 2-ton capacity Yee to 20-ton capacity 


HAND AND ELECTRIC HOISTS AND CRANES, MOTORS, GENERATORS AND FANS 
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EVERY USER A SATISFIED CUSTOMER 








Two 14” 8-ply Cincinnati Belts 
transmitting power from a 100 
h.p. motor to pulp beaters at 
Mt. Vernon Strawboard Co., Mt. 
Vernon, Ind. Cincinnati ef- 
fected a saving of 331%4% in belt 
costs per ton of paper produced 
at this mill. 











CINCINNATI 
| BELTING 


Good will and confidence of the customer lead to repeat sales and 
added profits. Cincinnati Belting has earned a reputation for 
economical, satisfactory and efficient performance, and belt users 


unhesitatingly return to Cincinnati when ordering new equipment. 


Belting Hose Packing Molded Specialties 





CINCINNATI. i: : mate i 
OHIO = Ware i 
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SBORN Scratch Brushes 

are needed in every 
kind of industrial plant—small 
or large. They are excellent 
for removing paint and var- 
nish; cleaning wood, stone, 
brick, metal, iron-work, 
foundry castings and have 
numberless other uses. The 
Osborn Scratch Brushes 
illustrated on these pages are 
popular sellers. The complete 
line of Osborn Brushes meets 
every industrial requirement. 
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PROHT 
BUILDERS 


ET'S TALK BUSINESS. You are selling hundreds of 
different lines. It’s a man-sized job if there 
ever was one. Any plan of simplification should 
be of vital interest to you. Especially when that 
plan offers you greater profits. Here’s a sugges- 
tion on the brush line. 








Eliminate unnecessary duplication. Why clutter 
up your mind, your time, your inventories, your 
bookkeeping by double or triple representation? 
Why not get back of a quality line that meets 
every customer requirement and yields maxi- 
mum profits to you? 


Sell Osborn Brushes. The line is complete. Every 
brush is quality built. Osborn stands back of 
you with complete manufacturing facilities and 
complete sales cooperation. Osborn advertising 
in leading publications goes direct to every 
worth-while group of industrial buyers. 


An Osborn representative will be glad to present 
facts that will convince you of the unlimited 
opportunities for profits in selling Osborn Brushes. 


THE OSBORN MANUFACTURING COMPANY 


INCORPORATED 
5401 HAMILTON AVENUE +8 CLEVELAND, OHIO 


SALES BRANCHES: New York + Detroit - Chicago - San Francisco + Los Angeles 
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ESTABLISHED 1835 


Robent:ll. lasin Ble 
i rae exy 8, (Ob, 
, ENGINEERS AND DESIGNERS or i 
ELEVATING & CONVEYING EQUIPMENT. 
POWER TRANSMISSION MACHINERY ; 
GEN £ RAL MILL SUPPLIES 


mMoTORS & SILENT CHAIN DRIVES 


24710 28 N. FRONT ST- 
PHILADELPHIA BRANC 


THE CHAIN BELT NOPANY Philadelphia, 
Merch 6tn, 1930- : - 


In reply refer to Pile:RLL rd 
~ Cd 


Thermo id Rubber Company,. a 
248 Chestnut street, Pos 
Philadelphia, Pennsylvania ‘ Pol 
tn 
yentlemen: - oO i 
ae: 









fi ‘ 
We were talking ab your product the other dey and 
a very interes xfs, statement was made « - ° one which 
I know to bg rue and which I am sure will please you- 
Here it j 





ry over Six ears, We have 


Fo y ; 


7 used and sold Thermoid Belt- q 
ing and_have never yet yeceive f 


anything even resembling & 







ra 

é 
Pia 

Pd 


F 
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complaint: 


geting 
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All sf our people seem to be del We. 

are cotsipually getting re-orders and the new customer. 

list is srowrne eres the time. Very frankly, "Thermdid”. 
is the only rubber belting that we'd think of specify=-.” os, 
- ing, for we know that from the standpoint of performanee >.” 
and value, it can't be equalled. are 








Very truly yours, 






ROBERT TIMER & CO. 


Per: - Cletar 











THERMOID RUBBER CO., Trenton, N. J- 
Send me your catalog of Mechanical Rubber Goods 


NAME 


ADDRESS 


THERMO 
ID 
Factories and Main —— COMPANY 


TRENTON, N. J. 





this 
SPLENDID i 


Drive 


b a b | ( Patent No. 1,477,062. Other patenis applied for.) 
ootainabdle 

| cr HE wonderful, new advantages of buffing 
only in 


buffers 


Transmission of Grapuinizeo Micarta are possible 
only with U. S. Multispeed Buffers and Polishers 
5 2 
earing 
* 
this mark... 

















because this feature is patented. 


4 Wheel Speeds 


Four different wheel speeds from 2,000 to 3,000 
R.P.M. give just the right burnishing or buffing 
speed for practically any job. And any of these 
speeds can be obtained quickly and easily by 
means of the convenient foot pedal and hand lever 
shown below. 


Operate on A.C. 


These machines have the further advantage of 
operating on alternating current. In addition, the 
absence of slip or backlash with this drive, its con- 
venience, the simplicity and negligible cost of 
replacement, the high efficiency, quiet operation 
and ability to withstand hard usage make this drive 
Ps highly successful. 

SSM? §=— GRINDERS, TOO—This splendid drive is also 
obtainable for grinding in U. S. Variable Speed 
A. C. Grinders. They maintain constant wheel 
surface speed regardless of wheel wear. 


SOLD ONLY THROUGH DISTRIBUTORS 


UNITED STATES 


Electrical Tool Company 
2498 West Sixth Street, Cincinnati, Ohio 


Export Sales Representatives— 
WESTINGHOUSE ELECTRIC INTERNATIONAL CO. 
150 Broadway, New York City 
Canadian Division—MAPLE LEAF ELECTRIC TOOLS, Ltd., Toronto 
The B.E.N. PATENTS, Ltd., 92 Tottenham Court Road, London, WI England 
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Here is, certainly, the finest type of co-operation a manufacturer can 
extend to his distributors and their salesmen. The manufacturers 
listed below are advertising their products (the lines you sell) to men 
in all industries responsible for plant and production management— 
through FACTORY and INDUSTRIAL MANAGEMENT—and also to 
men responsible for equipment and building maintenance—through 


INDUSTRIAL ENGINEERING. 





Factory and Industrial Management 


Alemite Corporation 
Allis-Chalmers Mfg. Company 
American Blower Corporation 
American Pulley Company, The 
American Steam Pump Company 
Anchor Post Fence Company 
Anchor Steel & Engineering Co. 
Appleton Electric Company 
Armstrong Bros. Tool Company 
Baker Raulang Company 
Barrett Cravens Company 
Bassick Company, The 

Bond Foundry & Machine Co. 
Bristol Company, The 

Buffalo Forge Company 
Bunting Brass & Bronze Co. 
Burt Mfg. Company 
Chisholm-Moore Hoist Company 
Cleveland Worm & Gear Co. 
Colson Company 
Cutler-Hammer, Inc. 

Curtis Pneumatic Machinery Co. 
Dayton Rubber Mfg. Company 
Dayton Safety Ladder Company 
Divine Brothers 

Dodge Manufacturing Corp. 


Eclipse Air Brush Company 
Fabreeka Belting Co. 
Fairbanks, Morse & Company 
Falk Corporation 

Faultless Caster Company 
Gears & Forgings, Inc. 
Grinnell Company 

Homestead Valve Mfg. Co. 
Houghton Company, E. F. 
Hyatt Roller Bearing Company 


Independent Pneumatic Tool Co. 


Jeffrey Mfg. Company, The 
Jenkins Brothers 
Johns-Manville Corporation 
Kester Solder Company 
Lamson Company, The 
Lewis-Shepard Company 
Lincoln Electric Company 
Link Belt Company 

Lupton’s Sons Company, David 
Medart Company, The 

Modine Mfg. Company 

Morse Chain Company 

New Departure Mfg. Company 
Norma-Hoffman Bearings Corp. 
Nutting Truck Company 
Osborn Mfg. Company, The 


Parker-Kalon Corporation 
Palmer-Bee Company 

Porter Company, H. K. 

Powell Pressed Steel Company 
Powers Regulator Company 
Quincy Compressor Company 
Reading Chain & Block Company 
Reeves Pulley Company 

Reliance Electric Engineering Co. 
Republic Flow Meters Company 
Republic Rubber Company 
Richards-Wilcox Mfg. Co. 
Rockwood Mfg. Company, The 
Sarco Company, Inc. 

Service Caster & Truck Company 
S.K.F. Industries, Inc. 

Standard Pressed Steel Company 
Stephens-Adamson Mfg. Company 
Sturtevant Co., B. F. 

Swartwout Company, The 
Timken Roller Bearing Co., The 
Van Dorn Electric Too] Co. 
Veeder-Root, Inc. 

Vortex Mfg. Company, The 

Witt Cornice Company, The 

Yale & Towne Mfg. Co. 


Factory and Industrial Management. 
Published in Chicago, by 
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INDUSTRIAL ENGINEERING 


Aetna Ball Bearing Company 
Ahlberg Bearing Company 
Ajax Flexible Coupling Co. 
Alemite Corporation 
Alexander Bros., Inc. 

All Steel Products Company 
Allis-Chalmers Mfg. Company 
American Blower Corporation 
American Pulley Company 
Appleton Electric Company 
Baldwin Chain & Mfg. Co. 
Benjamin Electric Company 
Black & Decker Company, The 
Cheeseman-Elliot Company, The 
Clements Mfg. Company 
Cleveland Worm & Gear Co. 
Cling Surface Company 
Cutler-Hammer, Inc. 


Dayton Rubber Mfg. Company, The 


Dayton Safety Ladder Company 


Dixon Crucible Company, Jos. 
Dodge Mfg. Corporation 
Electric Blower Company 
Fabreeka Belting Company 
Fafnir Bearing Company 
Fairbanks, Morse & Company 
Falk Corporation 

Foote Bros. Gear & Machine Co. 
Gears & Forgings, Inc. 
Gilmer Company, L. H. 

Grant Gear Works 

Graton & Knight Company 
Houghton Company, E. F. 
Hubbell, Inc., Harvey 

Hyatt Roller Bearing Co. 
Jeffrey Mfg. Company, The 


Jones Foundry & Mach. Co., W. A. 


Kester Solder Company 
Link-Belt Company 
Medart Company, The 


Modine Mfg. Company 

Morse Chain Company 

New Jersey Zinc Company, The 
Nichols Lintern Company, The 
Norma-Hoffman Bearings Corp. 
Ohio Valley Pulley Works 
Palmer-Bee Company 
Philadelphia Gear Works 
Quincy Compressor Company 
Reeves Pulley Company 
Republic Rubber Company 
Rockwood Mfg. Company 
Schieren Company, Chas. A. 
S.K.F. Industries, Inc. 

Spraco, Inc. 

Sturtevant Company, B. F. 
Timken Roller Bearing Co., The 
Whitney Mfg. Company 
Wood’s Sons Company, T. B. 


Worthington Pump & Mach. Corp. 


INDUSTRIAL ENGINEERING 
McGraw-Hill Publishing Co. 
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A MARK WITH A MEANING for BUYER amd DEALER 


Back of every Jenkins Valve . . . symbolic of quality born of craftsman- 
ship . . . is the Jenkins “Diamond” Trade Mark. It is a mark with a 
meaning for both buyer and dealer: For the buyer, valve satisfaction, 
for the dealer, stability of valve business. 


For 66 years architects, engineers, contractors, purchasing agents, super- 
intendents, managers and owners have accepted Jenkins Valves as the 


standard of valve value. And to these men . . . the dealer’s potential 
valve customers . . . Jenkins representatives and advertising today carry 
the message of valve economy based on valve quality. Jenkins Bros., 
New York, Boston, Philadelphia, Chicago ..... Jenkins Bros., Ltd., 


Montreal, London. 


enkins 


VALVES 
Since 1864 
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With Which Is Consolidated INDUSTRIAL DISTRIBUTOR AND SALESMAN 
FOUNDED IN 1910 BY ELMER CRAWFORD 
And Combined With Mill Supply Salesman, Founded by Ernest H. Smith 
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puts its proposed 











A report of the May 5 
meeting of the Joint Mer- 
chandising Committee of 
the Mill Supply Business 
held at Indianapolis 











chandising Committee of the Mill Supply 

Business, when it met in Indianapolis on May 
5. A slogan for the industry was adopted and a plan 
agreed upon for securing a referendum from distribu- 
tors and manufacturers throughout the country as to 
whether or not they will get behind an advertising and 
merchandising program designed to sell industry on 
the economic importance of the distributor. 

The accepted plan entitled “Your Committee Recom- 
mends.” was prepared by Reed G. Landis of Chicago 
and presented by C. A. Channon to the committee. It 
is a report which goes thoroughly into the situation 
surrounding the distribution of industrial supplies and 
equipment; suggests a plan of action for remedying 
unsatisfactory conditions now present in the field; states 
definitely how much money it is going to cost each 
individual organization which cooperates in the move- 
ment; and points out why it is good business for every- 


JUNE, 1930 


D EFINITE progress was made by the Joint Mer- 


CCAMPAIGN 


tO aVNOTE 


one interested in industrial distribution to get behind the 
program. The objectives of the campaign states the re- 
port are: “increased stability, efficiency, volume, and 
profit for those cooperating in the campaign. 

“1. Manufacturers must have their goods sold better 
and more extensively. 

“2. Distributors must gain greater security of future, 
larger volume, lower cost of sales, and improved good 
will on the part of employee and customer. 

“3. User should gain benefits in decreased costs, 
improved service, and lowered inventories with reduced 
capital load, which should react to the benefit of the 
public.” 

As was emphasized in the report of the Merchan- 
dising Committee to the triple convention at Memphis, 
industrial distributors need help in overcoming direct- 
selling competition ; competition from competing sources 
of distribution, and distrust among themselves which 
leads to price-cutting and disrupted markets. 

The plan which is contemplated to improve upon the 
conditions outlined above includes: 

1. The gathering of actual facts and experiences re- 
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OUR COMMITTEE 


Being the Report of the — 
Joint Merchandising 
“Committee of the Mill 
Supply Business, which. 
Committee and Report 
were authorized unani- — 
_ mously at the Memphis 
Convention, April 4th, 
1930: - » The Report is 
very respectfully sub- 
mitted as the unanimous 
action of your Committee 

















RECOMMENDS—” 


sible for everyone to cooperate and make a 
ii reasonable profit on the investment. The 
suggested basis of subscription is 1/4000 of 
a company’s annual gross sales of mill sup- 
plies. 

Those distributors or manufacturers with 
annual sales of $250,000 or under are asked 
to invest quarterly $12.50; $250,000 to 
$350,000, $18.75; $350,000 to $450,000, 
$25.00 ; $450,000 to $750,000, $37.50; $750,- 
000 to $1,000,000, $60.00; $1,000,000 to 
$1,500,000, $81.25; $1,500,000 to $2,000,- 
000, $112.50; and over $2,000,000, $156.25. 

Those who subscribe to the program will 
be listed in a report sent to all subscribers 
but the amounts of each subscription will 
not be made known. It is understood also 
that no subscription will actually indicate a 
company’s volume, profit, or any vital facts. 

Manufacturers cooperating in the move- 
ment will be provided an identifying cut 
for use in their advertising material, so 
that distributors and users will know of 
their cooperation. 

That it is sound business for all indus- 
trial distributors and manufacturers to get 
behind this proposed campaign is evident 
when the following results, which reason- 
ably may be expected are summarized: 

Manufacturers may expect: 


“1. Vital facts relative to their distribu- 
tion problems, which alone will bring direct 
profits when properly used by management. 








The report, “Your Committee Recommends,” was mailed re- 


cently to industrial distributors and manufacturers. 


lating to the economic functions of industrial distribu- 
tion. 

2. The presentation of these facts to the industrial 
manufacturer and distributor and their employees so 
that they may understand more completely all the things 
involved in sound economical industrial distribution. 

3. The presentation of these facts to the many per- 
sons involved in buying for industrial users, so they 
may know how to make the most effective use of all 
the services of industrial distribution. 


RESEARCH DEPARTMENT is planned to de- 
velop necessary facts which, in turn, will be dis- 
seminated throughout industry—to user, manufacturer, 
and distributor—by : 1. Advertising, direct-mail and pub- 
lication ; 2. A speakers bureau; and 3. Cooperative helps 
stich as manufacturers’ advertising and publicity, dis- 
tributors’ advertising and publicity, trade press 
advertising and publicity, and personal efforts of repre- 
sentatives of manufacturers, distributors, and the press. 
Of course, in order to do the far-reaching, construc- 
tive job outlined, it is necessary to procure the necessary 
funds. It is the concensus of the Joint Merchandising 
Committee that the success of the plan will rest largely 
on the number of individual units cooperating. Hence, 
the subscriptions have been set so low as to make it pos- 
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“2. Better relations with distributors. 

“3. More effective representation by 
distributors. 

“4. Less pressure from industrial users 
asking to be sold direct. 

“5. Insurance against expensive and disturbing 
upsets of the methods of distribution. 

“6. Better understanding on the part of their own 
personnel, and of all people involved, of the economical 
way to buy and use mill supplies. 

“7. A general improvement 
increased prosperity.” 

Distributors may expect: 

“1. Vital facts relative to their own operations, 
which alone should decrease their costs, and increase 
their volume and net profit if properly used. 


in business with 


“2. An increased volume of sales and higher net 
profit. 

“3. Improved relations with manufacturers. 

“4. Greater security of future. 

“5. More effective results from their employees. 

“6. Lessened desire on the part of user to buy direct. 

“7. Increased confidence on the part of users. 

“8. A general improvement in business with in- 


creased prosperity.” 

The Joint Merchandising Committee is thoroughly 
convinced that the suggested advertising and merchan- 
dising campaign is necessary and will bring worthwhile 
results in the form of more and better business. Those 
cooperating in the movement—distributors and manu- 
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THE BASIS OF SUBSCRIPTION 


Annual Mill Supply Sales 
Less than §$ 250,000 . 
$ 250,000 to $ 350,000 
$ 350,000 to $ 450,000 
$ 450,000 to $ 750,000 
$ 750,000 to $1,000,000 
$1,000,000 to $1,500,000 
$1,500,000 to $2,000,000 
Over $2,000,000 


7) 


roup 


mONBOOWP> 


net profit, or other vital fact of the subscriber. 





It is ren" chee no neuuaieines will actually tndleate she sales volume, 


Subscriptions are based on annual 
gross mill supply sales. The invest- 
ment which each organization is 


b ented asked to make has been set very low 
$ 12.50 so as to assure the cooperation 
18.75 of a maximum number of houses. 

25.00 
pene The industry has said that it 
81.25 wants such a program as has been 
112.50 outlined. It now has the oppor- 
156.25 


tunity to prove that it means what 
it has said. 
Other industries have found that 








facturers—should regain their investments many times 
over in dollars alone, but, in addition to that material 
gain, will receive the benefits of more stabilized markets 
and better distributing conditions througout the industry. 


N ORDER to get the report, “Your Committee Rec- 

ommends,” into the hands of distributors and manu- 
facturers immediately, the members of the Joint 
Merchandising Committee pledged to underwrite $3,000, 
the estimated cost of printing and mailing. An adver- 
tising committee consisting of C. A. Channon, chairman, 
R. M. Gattshall, and A. E. Paxton, was appointed and 
given the responsibility of getting out the report 
promptly. The report was mailed to all 
distributors and manufacturers on May 19. 


close cooperation among competi- 

tors pays. There is plenty of evi- 
dence proving the effectiveness of cooperative advertis- 
ing and merchandising campaigns. At present approxi- 
mately 100 programs are in operation building new busi- 
ness, increasing net profits, and beating down sales re- 
sistance for their sponsors. The suggested plan now 
before the mill supply industry is designed to do a 
similar job. It’s up to the industry to decide whether 
or not it wants that job done. 

Those in attendance at Indianapolis included R. W. 
Procter, R. M. Gattshall, D. W. McAllen, Alvin M. 
Smith, J. L. Pitts, F. M. Archer, C. A. Channon, L. G. 
Puchta, H. R. Ireland, F. J. Hofacker, R. K. Hanson, 
A. E. Paxton, A. M. Morris, and B. P. Mast. 





In addition to insuring the mailing of the 
report to the entire field, the committee at 
its Indianapolis meeting adopted as an in- 
dustry slogan, “Distributors Serve Industry 
Economically.” Drawings of this slogan 
are to be submitted at the next committee 
meeting, one of which will be selected so 
that cuts may be made for use of manufac- 
turers and distributors in their advertising 
and promotional matter. 

In order to find out the reactions of dis- 
tributors and manufacturers to the sug- 
gested plan of action, meetings were held in 
Indianapolis May 6; Cleveland, May 9; 
Chicago, May 20. Other meetings in New 
Orleans, Pittsburgh, New York, Philadel- 
phia, Milwaukee, and Richmond are planned. 
Reports from the meetings already held in- 
dicate that distributors and manufacturers 
are heartily in favor of the program and will 
support it. 

Just as soon as sufficient satisfactory re- 
ports from the field concerning the program 
are secured, the committee will meet in St. 


Louis to decide upon the next step to be oe 


taken in carrying out the work. 

By July 1, the date on which the first 
quarterly payments are due from those 
members of the industry who will cooperate 
in this forward-looking movement, it is 
hoped that everything will be in readiness 
so that a start can be made toward putting 
the program into operation. Just how 








Subscription Agr 4ereement 

















big and effective a job can be done, depends 
entirely upon how many distributors and 
manufacturers get behind the proposition. 


JUNE, 1930 


Subscribers to the proposed campaign sponsored by the Joint 
Merchandising Committee of the Mill Supply Business are asked 


to sign this subscription agreement. 
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R. W. McCaffry checks up on 
the needs of the S. S. Han- 
over, of the Tampa Inter- 
Ocean Line, with chief engi- 
neer Kenneth Norton. 


EING located in 

New Orleans, 

the second larg- 
est port in the coun- 
try, it is quite natural 
that a good portion of 
our business is with 
the maritime trade, in- 
cluding steamships, 
tugs, ferries, barge 
lines, river  steam- 
boats, dry docks, 
dredges, and marine 
repair yards. As a 
matter of fact our company was originally started as 
a marine supply house. However, we have gradually 
expanded until today our business is about 60 percent 
industrial supplies and 40 percent marine. 

It has been our experience that, in selling the marine 
trade, the employing of specialty men pays. At present 
we have two men on marine sales, R. W. McCaffry, a 
former chief engineer on several large ships, and C. C. 
Langwith, a former assistant engineer. Both these men 
are thoroughly familiar with all the ins and outs of 
steamship operation and are able to do better work 
because they can put themselves in the customer’s place 
while considering his problems. 

On industrial sales the same idea is being carried out 
successfully. Two of our road salesmen are old saw- 
mill men and they are specializing largely on saw mills 
and power plants. 

Probably the chief engineer on a ship needs to be 
contacted more than any one else because he is respons- 
ible for the successful operation of the machinery. 
However, our salesmen also keep in close touch with 
other men who may have a voice in specifying equip- 
ment and supplies or who may later become factors. 
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Frank Viola 


How We 
Get and Hold 
UR MARINE | 


By FRANK VIOLA 


President, Marine Specialty and Mill Supply Company, 
New Orleans, Louisiana 


An oiler, for example, may some day become chief 
engineer and the fellow who has contacted him regu- 
larly will probably stand a better chance of getting his 
business than the one who begins his contact at the 
time he steps into his new job. 

Service is very essential in getting and holding marine 
customers. In order to render the proper service, we 
maintain large stocks, including many odd-sized and 
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Dock equipment runs into big money and the port of 
New Orleans, which is the second iargest in the coun- 
try, has 27 miles of waterfront. 
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FE. upto YING 
salesmen who are familiar 
with the needs of the trade; 
backing them with adequate 
stocks and service; and 
maintaining records con- 
cerning each customer and 
prospect have been the most 
important factors in devel- 
oping our business 


unusual items not han- 
dled ordinarily by mill eet 
supply distributors. : 

Let me illustrate: On 
power plant supplies 
alone, ships have special 
requirements which make 
it necessary for the dis- 
tributor who hopes to 
serve them to carry extra 
stocks. On new ships, 
marine power plants oper- 
ate under higher steam 
pressures than formerly. 
They require extra 
heavy iron or steel pipe 
fittings. When it comes 


Note the materials-handling equipment used in load- 
ing a steamship. There is plenty of wear and tear on 
this kind of marine equipment. 
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C. C. Langwith writing up an order 
at a marine repair yard. Rudolph 

























Viola is at the left. 


to small piping, flanged 
fittings are much more ex- 
tensively used for even 
standard pressures, than 
standard practice recom- 
mends in land power 
plants. One-inch bronze 
globe valves are not or- 
dinarily furnished with 
flanged ends to industrial 
plants, yet many ships are 
entirely equipped with 
small flanged valves. Also, 
in connection with fuel 
oil systems for oil-fired 
furnaces on marine boil- 
ers, there is an oppor- 
tunity to sell supplies 
which are not ordinarily 
sold to industrial plants. 

Because the men we 
have calling on our ma- 
rine trade are sales engi- 
neers, they are able to 
render customers special or unusual service by antici- 
pating their needs. Both McCaffry and Langwith have 
made a careful study of the requirements of their vari- 
ous customers. To aid them, we keep records of every 
transaction to show all special needs of every customer. 
As an illustration of the importance of maintaining 
such records, I need but mention that on February 28, 
1930, there were 81 steamships in port, all of them cus- 
tomers of ours. Obviously, it would not be good busi- 
ness to expect our salesmen to keep all the facts con- 
cerning each of these customers in their heads, hence 
our record system. 

To assist our salesmen in (Continued on page 86) 
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A general view of the 
marine power plant on 
the S. S. Hanover. 











The L echmique of Selling 








“*To get a volume of profit- 
able business, a salesman 
must be both creative and 
constructive. He must build 
a sales mechanism which, 
when set in motion, will pro- 
duce orders almost auto- 
matically”’ 








FEW years ago I was 
the perpetrator of a 
sales manual for in- 


dustrial supply salesmen. It 
was compiled from the com- 
posite answers to_ specific 
questions, propounded by me, 
and answered by the salesmen 
themselves. The purpose was 
two-fold: first, to induce con- 
structive thinking, so as to 
help the salesman do more ef- 
fective work; and, second, to 
enable the management to 
render assistance where it was 
most needed. 

The first question was a 
real head-scratcher: “What is 
the most essential and impor- 
tant knowledge for an in- 
dustrial supply salesman to 
have ?” 

The following generaliza- 
tion was formulated from a 
large number of individual 
replies, and was regarded as a 
firm foundation on which to 
build a sales structure: 

“The most essential and important knowledge for an 
industrial supply salesman to have is a true knowledge 
of himself, 

This not only applies to industrial supply salesmen, 
but to all salesmen; in fact, it really applies to all men, 




















*Mr. Goucher was formerly sales manager of the Frick and Lindsay 
Company, now a part of the Frick, Reid Supply Corporation, Pittsburgh. 
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E. L. Goucher 


Industrial 
Supplies 


By EDWIN LEE GOUCHER* 


whatever their occupation or field of endeavor may be. 

A salesman should be capable of honest self analysis 
and of making appraisal of his strength and weakness 
with respect to his undertaking. He should know def- 
initely that he likes his work, and he should be able to 
see in it not only the means of 
making a living, but also an op- 
portunity to shape his life. He 
should see more personal profit 
in his job than the mere amount 
of his monthly wage. He should 
not regard it as a corner-stone, 
nor a cap-stone, but as a step- 
ping-stone to the realization of 
his greatest ambition. 

In addition to this fundamen- 
tal self-knowledge, which gives 
direction, certainty, and force to 
his work, it is highly important 
and essential for the supply 
salesman to know: 

1. How to sell himself. 

2. His house, its policies, prin- 
ciples, methods, ideals, and ob- 
jects. 

3. His merchandise, its kind 
and quality, source of supply, 
specific use, and the nature of 
competitive lines. 

4. His customers and their 
needs. 

5. That service succeeds, while 
servility fails.” 

It seems perfectly obvious that this knowledge has 
to be acquired. Certainly no one is endowed with it 
at birth, or subsequently. The industrial supply sales- 
man must be educated in the school of experience. 
There is only one school for him to attend and that is 
the supply house itself, with its associated sources of 
supply and its contacts with the consuming trade. An 
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elementary or advanced college course in 
the various phases of engineering and allied 
subjects would be ideal preparation, pro- 
viding it did not dull the student’s appetite 
for knowledge. The industrial supply sales- 
man is never through learning, and he can 
never afford to become too old to learn 
new tricks. 

Industrial processes, shop practice, and 
construction methods 
are constantly changing, 
and the supply salesman, 
to be successful, must 
keep pace with these 
changes. In fact, he 
should endeavor to keep 
a hop, skip, and jump 
ahead of them. 

We will now assume 
that our embryo sales- 
man has received his 
education via the stock 
room, order desk, and in 
the purchasing and sales 
departments ; that he has 
been fitted out with an 
up-to-date catalog, dis- 
count sheet, order book, 
a formidable supply of 
manufacturers’ circulars 
and booklets, and last 
and least, a few—a very 
few—expense sheets. 

Somewhere in the of- == 
fing a new shiny coupe 
or roadster is waiting 
hungrily for the open highway. “And don’t forget... 
and when you see Bill Swish up at the Universal be 
sure to tell him that little stenographer at For- 
kel’s -’ and so the sales manager rambles on, nerv- 
ously trying to prime our hero for every contingency. 

In order to give our salesman a real chance and a 
good send-off, we are going to invest him with all of 
those attributes which are generally considered necessary 
for success; physical fitness, proper dress, poise, tact, 
enthusiasm, sincerity, and determination. 

Here, at last, we have produced that happy combina- 
tion of knowledge, plus personality and work, in a sin- 
gle individual. Does he bring home the bacon in the 
form of large and numerous orders? He does not. 
And why, you may ask, does this paragon of sales vir- 
tue fail to produce? 

Because we haven't given him sufficient time, for the 
time element enters very distinctly into the sale of sup- 
ply service. Selling industrial supplies is not a one time 
proposition. We must give our salesman six months 
or more to work over his territory so that he can dis- 
cover where the business is to be had and devise ways 
and means of getting it. He must make many personal 
contacts, and form close and friendly relations not only 
with buyers but also with owners, managers, master 
mechanics, superintendents, engineers, storekeepers, 
gatemen, office boys, stenographers, and everybody 
whose influence is, or may become, helpful in capturing 
the elusive order. 
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Check yourself with the six essentials of selling shown here. 














SIX ESSENTIALS OF SUCCESSFUL SELLING 
1. Know yourself. 


2.Know how to sell yourself. 


3.Know your house, its policies, 
principles, methods, ideas, and 
objects. 

4, Know your merchandise, its kind 

gand quality,source of supply, 
specific use, and the nature of 
competitive lines. 


5. Know your customers and their needs, 


6. Know that service succeeds, while 
servility fails. 


Do you possess these sales qualifications? 


There are some things our salesman will do on his 
maiden trip that will redound to his credit. He will 
almost certainly open several new accounts and revive 
one or more old ones, either overlooked or neglected by 
his predecessor. 

But to get a volume of profitable business, our sales- 
man must be both creative and constructive. He must 
build a sales mechanism which, when once set in motion, 
will produce orders almost automatically. Like any 
machine, it will require the constant application of mo- 
tive power, and its full quota of repairs and renewals. 


SS alias entertainment, is fully as nec- 
essary for the successful operation of this sales 
mechanism as is power and intelligent upkeep. And it 
is right here that our sales engineer has to face and 
solve the same problem that is ever present in the me- 
chanical prototype. What kind of oil, grease, soft-soap, 
or ointment shall he use, and how much? What is the 
best way to apply it? What cost entertainment? Which 
brings to mind the saying of an old engineer friend of 
mine that “a drop is as good as a quart” if applied at 
the right place at the right time. It is a generally ac- 
cepted truth that more machines go to the scrap pile due 
to careless or inefficient lubrication than for any other 
single cause, and likewise many well-intentioned sales 
efforts come to the same end for similar reasons. 

The salesman who depends almost wholly on business 
contacts, and who relies on his ability to render intelli- 
gent service based on a technical knowledge of his sub- 
ject, and neglects the social amenities and personal good- 
fellowship, may make some hits but he will never make 
many home runs. He will starve for an opportunity to 
make use of his abilities. (Continued on page 96) 
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(COMPLETE STOCKS 





A complete stock of repair parts 

furnishes us with an excellent 

sales talk when selling small 
electric tools. 


‘6 LL you need is a few of 
the principal sizes—a 
skeleton stock.” How 


many times have we in the mill 
supply business heard these 
words from an_ over-zealous 
salesman trying to get his line 
in. Words that are fatal to the 
welfare of the mill supply busi- 
ness, for it means the increased 
cost of carrying a new line with 
minimized facilities for devel- 
oping that line, and conse- 
quently the business it brings. 

As our company is young, we 
have had to develop a lot of 
new business. Early in our ex- 
perience we discovered that we 
could not develop new business 
with a skeleton stock. We found 
it was necessary to create a 
reason for new customers to come to our store or give 
us an order. The best method of developing this reason 
is to have items in stock not carried by the other fellow. 

It does not take long, after putting in a complete 
stock, paying particular attention to odd sizes, to build 
up a reputation for being able to furnish all require- 
ments in certain lines regardless of their unusual char- 
acter. When one furnishes a customer with supplies on 
short notice, for which he would ordinarily have to wait 
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H. M. Sager 


for US 


In seven years, we have developed 

our business from scratch to a vol- 

ume of nearly one-half million dol- 
lars annually 


By H. M. SAGER 


Sager-Spuck Supply Company, Incorporated, 
Albany, New York 


some time, he has made a friend. 
Having been served satisfactorily, 
the customer will come back for sup- 
plies, regardless of whether they are 
of the ordinary or extraordinary type, 
thus building our business all around. 
Wire rope is one of the lines with 
which we have been able to develop 
business by stocking extra sizes. We 
originally carried up to %-inch size 
in this line. We increased our stock 
to include 7-inch wire rope, and as a 
result our business on this item in- 
creased 25 per cent. We had one 
inquiry for a large sized wire rope 
from a new customer and were in a 
position to furnish it. That one order 
was the start of an account which 
now runs around $1,200.00 annually. 
Our brass pipe stock formerly in- 
cluded up to 2-inch pipe. Now it 
takes in pipe up to and including 
4-inch sizes. Very shortly after in- 
creasing our stock our brass-pipe 
business jumped up 35 per cent. The 
business of one customer alone reaches $2,500.00 a year, 
and he first came to us for an odd-sized large brass pipe. 
We have had any number of similar instances. Our 
stock of valves, steel pipe, mechanical rubber goods, and 
pumps has been stepped up, with a resulting increase in 
business. 
Of course, there are some lines which must be kept 
complete if any business at all is to be done on them. 
One of the most important of these is pulleys. There 
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was a time when it was impossible to carry a 
complete stock of motor pulleys, and a cus- 
tomer was surprised when told that a pulley 
with the proper shaft size was in stock. Today 
that same customer is very much surprised if 
the size pulley he asks for is not in stock. 

A complete stock of repair parts is very 
helpful in selling equipment. We make a 
point of carrying a complete stock of parts 
for a number of our lines of equipment. One 
of the outstanding examples of this is our 
small tool line, including electric drills, small 
grinders, and the like. One corporation, for 
example, which operates a large fleet of oil 
barges, was sold a number of electric drills, 
principally on our ability to furnish standard 
repair parts out of stock on a moment’s notice. 

Perhaps one would 
think that it requires 
a large investment to 
carry adequate stocks 
of so-called slow 
movers. This has not 
been our experience. 
On the other hand, the 
extra investment is 
light. For instance, 
only a few lengths of 
large pipe are neces- 
sary, as the demand 
for these out-of-the- 
ordinary sizes comes 
in small orders. 
Therefore, the addi- 
tional space required 
to stock it is small. 
This also applies to 
wire rope and most of 
the other lines on 
which one has oppor- 
tunity to stock odd 
sizes. The extra in- 
vestment is certainly 
small compared to the additional business it brings in. 

We started seven years ago with practically nothing 
in the way of a clientele. We have built up our business 
to nearly a half-million dollars annually and our growth 
has been by no means reached its limit. This business 
has been built largely through our ability to give service 
and to furnish supplies which could not be conveniently 
obtained elsewhere. This policy has increased our stock 
investment but slightly, while it has accounted to a very 
large extent for the steady, healthy growth which our 
business has enjoyed. 

Of course, we recognize the fact no distributor can 
afford to go too far in carrying stocks. It would be 
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Here is part of our pipe 

stock. Note the com- 

paratively small addi- 

tional space required by 
the large sizes. 


We increased our stock 
of mechanical rubber 
goods to include wide 
widths of belt and un- 
usual types and sizes of 
hose. This is a view of 
our hose stock. 


foolhardy to clutter 
up the place with a lot 
of merchandise which 
would merely lie on 
the shelves collecting 
dust. We recognize the 
importance of rapid 
stock turnover, fully 
appreciating the fact that too much capital tied up in 
slow-movers eats materially into net profits. 

However, we also know from experience that there 
are certain items, not in regular demand, which can 
be carried profitably for emergency purposes. Nothing 
pleases a buyer more than to be able to procure some 
out-of-the-ordinary item promptly. 

It is possible, with very little investment, to keep items 
not frequently called for on hand for emergency pur- 
poses. Such a policy has proved profitable, the cost of 
carrying the additional stock being small when compared 
to the amount of good-will and actual business for which 
it has been directly responsible. 
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a) 


“The ‘P. A.’ wasn’t any too clear as to just how to specify what 


he wanted, so I coached him.” 


HAT I have to say on selling belting is in the 
W\ way of one salesman to another. Although one 
of the members of our company, my work is 
almost entirely on the outside and I climb over rock 
piles, crawl under machines, and carry samples and 
like it the same as any other distributor’s salesman. 
Perhaps I can say something about leather belting 
that will interest other salesmen, for with some pride 
[ can affirm that leather belting has become pretty much 
talked about and pretty much used in our city of Du- 
buque in the last year where it wasn’t before. And the 
reason I believe is because I really got interested in 
belting for the first time and learned something about it. 
About a year ago a salesman from a leather belting 
manufacturer came into our office when I happened to 
be there and started to talk about his product. Perhaps 
I liked his face. Whatever it was he got me in on the 
basic idea of leather belting about at the point where 
they take it off the steer’s back. He told me something 
of the tanning process; then about double tanning and 
showed me by sample what a great difference this sec- 
ond tanning makes in the leather; so soft, pliable, and 
strong that you would almost wish to order an overcoat 
out of it. Then again, he explained how the belt leather 
for this grade was all cut from the back of the steer— 
the very ridge pole, so to speak—where the hide is the 
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firmest and straightest. He actually 
showed me in each piece of leather where 
the backbone came right down through 
the center, as shown by the dark streak. 
Finally he told me how good belts are 
made up and spliced, the kind of cement 
to use that will not give out under the 
influence of moisture. 

All this soaked in and when he saw 
that I was interested, he lit into me like 
a ton of brick and told me that in the 
past I had never “sold” belt but had just 
furtively gone about here and there ask- 
ing for orders and quaking in my shoes 
every time the question of price came up, 
which it always did. He showed me 
where our stock was a mess of a dozen 
grades and makes all calculated to give 
us a range that would meet any demand 
or price that happened to come up; noth- 
ing to sell but a lot of stuff to “meet 
prices with” as he expressed it. 

“Now,” he said, “if you really want 
to sell belting, the first thing to do is to 
get a belt ; something so much better and 
more lasting than the ordinary that price 
is not a factor, provided you can make 
the prospect see its real value. There’s 
where you as a salesman come in.” 

The upshot of it was, he sold me, and 
like most distributors’ salesmen in a similar frame of 
mind I did not rest until our house took on the line. 
Then this man went out with me until I got everything 
into my head about leather belting that anybody could 
ask and in most cases I was able to tell them a lot of 
things that they never knew before. 

The product I was now carrying sold for only 25% 
off list, whereas the grades our trade was used to car- 
ried 40% off list. Besides, my product was higher 
priced. The money we made on it was very satisfactory 
as against almost a disappearing quantity under the old 
regime. Price did not worry me because I was so far 
above anything else that competitive prices could not 
even be discussed, therefore I could put my whole 
energy into selling the product on the score of quality, 
length of life, lessened interruptions to service, power 
transmission and efficiency. Believe me, it was a joy 
to talk these things and throw myself into the game. 


EFORE, I had always had the usual salesman’s fear 

of going after the big stuff, when I was only “quot- 
ing” and not selling from exact knowledge. Up to six- 
inch stuff I had been a glib quoter, but above that I had 
felt I did not have much chance in the price shaving 
game and was none too energetic in digging up those 
choice morsels of big 12-inch and over belts which are 
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BELTING 


Some trials and satts- 
factions in connection 
with selling, not 
merely quoting on 
belting 


shipped direct from the factory and wherein there is a 
juicy profit to the distributor if he can land them. I had 
always thought that on these big boys the user would 
probably buy direct, and so he almost always probably 
did. Now, armed with my interest in belting and the 
knowledge I have picked up about it, I know where 
every one of these big belts are located and am watch- 
ing the condition of their health as gloatingly as any 
physician ever watched the growth of a nest of gall 
stones or a swelling appendix. Sooner or later I am 
going to get an operation and the bill is going to be a 
bill for an operation and not for an office call. 

The big orders come slow and hard sometimes, but 





“I know where all of these big belts are located and am 
watching their health as gloatingly as a physician 
watches a nest of gall stones or a swelling appendix.” 
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By D. E. DECKERT 


President, W. D. Deckert, 
Dubuque, Iowa 























D. E. Deckert 


they pay, not alone from the profit on the job but from 
the prestige which they give the salesman and the numer- 
ous smaller orders that come when you get to be known 
as a “belt man.” I'll have to tell one story to illustrate. 

A millwright dropped in one morning last spring at 
9 a.m. and passed the remark that a big stone crusher 
was down with a broken belt. I knew the place and the 
old 18-inch belt that was running there, so I jumped 
in the car and in 10 minutes was in the purchasing 
agent’s office. I caught him on the telephone just start- 
ing to talk to a distributor in a city about half way to 
Chicago. The “P. A.” wasn’t any too clear as to just 
how to specify what he wanted, so I coached him—an 
18-inch endless, heavy-double, backbone-center, water- 
proof belt. I knew the out-of-town distributor didn’t 
have it, which turned out to be the case. He said that 
he could get it from Chicago but didn’t know how many 
days it would take. In the meantime the plant was 
idle, which was costing about $1300 a day. 

So I said to the “P. A.,” “I want to sell you that belt, 
the best that money can buy and which will put an end 
to your troubles. But in the meantime, will you let 
me get a patch for the old one and get you running?” 

“How soon can you do it?” 

“By tomorrow morning.” 

He scoffed at that and said it was impossible, but I 
assured him it was possible. 

I had estimated that the patch would have to be six- 
feet plus laps, but I called him back to make sure and 
he curtly insisted that six (Continued on page 102) 
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WHO'S WHO 


WILLIAM T. TODD 


President, Somers, Fitler and Todd Company, Pittsburgh 








, | \HERE are probably few dis- 
tributors of mill supplies in 
the United States who are more 

widely known or more generally and 

genuinely respected than William T. 

Todd, Sr., president of the Somers, 

Fitler and Todd Company, Pitts- 

burgh. One of the founders of the 

well-known steel city supply house, 

Mr. Todd has been a vital factor in 

its impressive development. But his 

energies have not been confined en- 
tirely to his company’s interests, for 
he has given freely of his time to 
civic, business association, and fra- 
ternal organization activities and has 
established himself as a man of fine 
personality and marked ability. 
“Had the parents of William T. 

Todd failed to leave that ‘little bit 

of heaven which fell from out the 

sky one day, and nestled in the ocean 


Propasiy few men 


in the industry have had a more thor- 
ough mill supply training than W. T. 
Todd. 
held practically every job from office boy 
to president, and toevery job he has given 
the best there was in him. Honesty-of- 
purpose and hard work have been two 
of the most important factors in Mr. 
Todd’s successful career. 


On his way up the ladder he has 








not so very far away,’ Pittsburgh 
would have lost a valued citizen and Ireland would 
have gained a belligerent ‘Free Stater,’” states a biog- 
raphy of Mr. Todd which appeared in book form in 
company with biographies of other members of a 
daily lunch party. 

For William Thomas Todd was born in Belfast, 
on the Emerald Isle, September 13, 1860. In 1865 he 
accompanied his parents to the United States and 
Pittsburgh, where they settled. Young Todd finished 
grammar school in 1874, and was immediately, through 
force of circumstances, thrown almost entirely on his 
own resources. His first job was as a cash boy, at a 
wage of a dollar and a half a week, with Joseph 
Horne and Company. After about a year and a half 
on this job, he went to work as a messenger boy for 
the Western Union Telegraph Company. In this ca- 
pacity, he came in contact with business, industrial and 
financial leaders of the Pittsburgh of that day, and 
enjoyed experiences that were to be of value to him 
in his later life. 

Following two years in the messenger service, young 
Todd went to work for Kay Brothers and Company, 
distributors of hardware and mill supplies, where his 
father was employed as a drayman. His first job was 
also that of drayman. Then he went to work on the 
inside, filling and charging orders, shipping goods, and 
doing janitor work. Finally he was given a position 
as salesman. 
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In 1892 the company was sold to the Frick and 
Lindsay Company, and at that time Mr. Todd and 
three of his associates at Kay Brothers—W. A. 
Somers, F. K. Fitler, and L. S. Clarke—formed 
Somers, Fitler and Clarke, Limited. Mr. Somers, first 
president of the company, and present chairman of 
the board of directors, at first did all the buying, 
looked after “over the counter” sales and worked out 
all the engineering problems brought to the new com- 
pany for solution. 


L. S. Clarke, vice-president, while a big factor in 
the upbuilding of the organization in its infancy, later 
organized the Autocar Company, Ardmore, Pennsyl- 
vania, and gave most of his time to it. Mr. Fitler had 
charge of the clerical work and bookkeeping. 


M R. TODD, himself, was not only in charge of out- 

side sales activities at the time of the company’s 
organization; he was the sales force. He called on the 
industries of Pittsburgh day in and day out, carrying 
a loose-leaf catalog of his own making, prepared on 
the order of a scrap book and containing illustrations 
and price lists cut from manufacturers’ circulars. Yet 
this improvised book was the original basis of the 
company’s present day impressive catalog, containing 
hundreds of pages and thousands of illustrations. 


William T. Todd was a (Continued on page 90) 
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WHEN SELLING 


“ 


A Regular 
Monthly 
Feature 









PAINT 


When selling paint, don’t forget that it is better 
for the customer to buy enough to finish the job 
and to return any extra cans which have not 
been used, than to underestimate the amount 
needed and run short, when the job is almost 
finished. Point out to your customer that you 
will take back any unopened cans of paint which 
have not been used, but be sure that he buys 
enough for the job. 


WHITE LEAD 


White lead follows prepared paint in impor- 
+ or tance. A large supply of white lead should be 
on hand when any paint job is begun. 
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BRUSHING LACQUER 


Brushing lacquer is needed for inside work 

which has to be carefully finished. This 

lacquer is guaranteed to be satisfactory and 

the color shades always correspond exactly to 
the chart. 
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PAINT = Se’) Him 


Something More 












SANDPAPER AND STEEL WOOL 


Sandpaper and steel wool orders are often 
forgotten, unless the salesman brings them to 
the attention of the buyer. Wherever a paint 
job is to be done, sandpaper and steel wool 
are usually needed. Be sure to get your share 
of this business. 


BLOW TORCHES 


A good blow torch is a first essential to a 

good paint job. Sell blow torches by demon- 

stration because the buyer wants dependable 

torches which can be relied upon to stand up 
under constant service. 





PORTABLE ELECTRIC SANDERS 


For sanding large surfaces, a portable elec- 

tric sander is the best tool to use. It elim- 

inates hand labor, does a better job, and 

requires less time than other methods 
which might be used. 

















JUNE, 1930 


31 























Sell Him Something More 


PUTTY KNIVES 


A good putty knife is essential to any 

paint job. Putty knives are often lost 

or stolen and it pays to have an extra 
one on hand. 


= 












PLASTIC WOOD 


Plastic wood is useful on interior refinish- 
ing jobs where dents or cuts in window 
sills, office partitions, or furniture have to 
be filled. 








PAINT BRUSHES 


Showing the bristle used in paint brushes, 

usually attracts the interest of the buyer. A 

good paint brush will show its quality 

features when you spread it endways to show 

that real bristle, not hair filler, is used in the 
center of the brush. 
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—ZimelyJopic ime 


Economic Necessity versus 
Value to Community 


HEN the mill supply dis- 
tributor makes himself indis- 


pensable to his local com- 
munity through service and intelli- 
gent selling, he becomes an economic 
necessity. 

This “economic necessity” is a lo- 
cal proposition and it is up to each 
distributor in his own territory to 
make good with buyers of mill sup- 
plies. Every mill supply distributor 
should absolutely control the mill 
supply business in his territory. 
From a selling standpoint he has 
every advantage. He is much closer 
to the man who buys mill supplies 
than is the manufacturer. 

The distributor knows, or should 
know, mill supply buyers’ require- 
ments in his own territory much bet- 
ter than a manufacturer who is lo- 
cated a thousand miles or more away. 
The distributor’s salesman should be 
so familiar with the requirements of 
the factories and plants he calls upon 
that they would not even talk to an 
unknown manufacturer’s salesman 
who sells direct. 

The financial end alone should be 
enough to sew up a lot of mill supply 
business for the distributor. By be- 
ing personally in touch with the in- 
dustrial concerns in his territory and 
having first hand knowledge of their 
Gay to day financial condition, the 
distributor is often able to extend 
credit where a manufacturer would 
tequire cash. 
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By ERNEST H. SMITH 





E. H. SMITH Says: 


** Every mill supply distrib- 
utor should absolutely con- 
trol the mill supply business 
in his territory. From a 
selling standpoint he has 
every advantage.” 


The distributor should serve his lo- 
cal community not simply as a ware- 
house of various lines of supplies, 
but rather as an expert advisor or 
counselor upon all matters pertaining 


to mill supplies. Price is not the only 
reason the buyer has for ordering 
direct from the manufacturer. He 
often feels that his local distributor 
does not know enough about the lines 
he sells to make recommendations 
that can be depended upon. This con- 
dition should be just the reverse. 

Just the other day, I had a buyer 
make the following statement to me: 
“T would willingly give my business 
to the Blank Supply Company, but 
their salesmen have but a superficial 
knowledge of the items I want to 
buy.” , 

Such situations are unfortunate, 
but we must admit that, in many in- 
stances, the buyer is justified in be- 
lieving as he does. To correct these 
conditions mill supply salesmen must 
arm themselves with facts about 
their lines so they can really sell 
them intelligently and not just take 
orders for them. 


HE buyer should be sold on the 

idea that he can place absolute 
confidence in the recommendations of 
the distributor’s salesmen and when 
this is accomplished it won’t be nec- 
essary to tell the buyer about it. He’ll 
know it and as a result his business 
will go to the distributor. 

Let the distributor show buyers in 
his local territory with deeds that it 
pays to buy from him and the manu- 
facturer will be forced to go to the 
distributor for representation. 
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Get Behind the Industry 
Merchandising Plan 


OR YEARS, there has been much howl- 

ing on all sides to the effect that condi- 

tions in industrial distribution are not 
what they ought to be. 

Manufacturers complain that the distrib- 
utor is not doing a good job. They maintain 
that, in many instances, about all you can say 
for the distributor is that he is an order- 
taker. 

Distributors, on the other hand, are right- 
fully indignant because of many unsatisfac- 
tory situations with which they are forced to 


contend. For example, there is altogether too ° 


much direct-selling. Many manufacturers 
have no definite sales policy. They try to 
play both ends against the middle; selling the 
distributor and then going out to compete 
with him at the same time, frequently at cut 
prices. 

Then, also, it is a fact that there is too 
much price-cutting and territory jumping 
among distributors themselves. Furthermore, 
outside sources of distribution are cutting 
into the distributor’s profits and volume. 

Looking at the situation from another 
angle, we find that industrial users are not 
supporting local distributors to the extent 
they should. The reason is obvious. They 
are not sufficiently sold on the importance of 
the distributor. Most users will think of him 
as a source of supply when they are in a 
hurry, but on ordinary requirements, where 
the time factor is not so vital, many of them 
will buy direct because they believe they can 
save money by so doing. 

When we sum it all up, conditions in 
industrial distribution are not as satisfactory 
as might be hoped for. To improve the situ- 
ation, all three factors involved—manufac- 
turer, distributor, and user—must know the 
facts. The manufacturer must be shown 


that the distributor is the best medium 
through which his merchandise can be sold. 
The folly of price-cutting, territory-jumping 
and other bad business practices must be 
made apparent to distributors. Users must be 
convinced, with facts, of the advisability of 
patronizing the local distributor. 


In other words, if industrial distribution 
is to be put on a better basis, there is a three- 
fold educaion job to be done. 


“But,” you may ask, “how can the job be 
accomplished, and who will do it?” 


Surely, just complaining about conditions 
will not bring the desired results. It is going 
to take action and plenty of it. The actual 
facts concerning industrial distribution must 
be hammered home consistently to manufac- 
turers, distributors, and users. The cards 
must be laid face-up on the table, so that 
everyone will know just what is going on. 

Is the mill supply industry ready and will 
ing to get behind a program designed to do 
this necessary work? Several hundred dis- 
tributors and manufacturers definitely went 
on record at the Memphis convention as be- 
ing anxious to share their part of the burden 
in backing an industry merchandising plan. 
A good many hundred more distributors 
expressed themselves favorably to such a plan 
last year in answer to a questionnaire sent 
out by the Merchandising Committee of the 
American Association. Then, too, for a long 
time, there has been a great deal of talk 
throughout the industry in connection with 
doing a constructive advertising and promo- 
tional job in the interest of the industrial dis- 
tributor. 

But, until now there has been no oppor- 
tunity to determine whether the industry is 
sincere in wanting to back a constructive 
movement, or whether it has just been talking. 


WITHIN the past few weeks, you have 
received a report entitled, “Your Com- 
mittee Recommends.” It outlines a plan-of- 
action which aims to improve industrial dis- 
tributing conditions from every angle. The 
results of this plan, if carried out, will in- 
clude more volume and profit for the dis- 
tributor; better representation for the manu- 
facturer, and improved distribution facilities 
for the user. 
But, if the proposed campaign is to be suc- 
cessful, the entire industry must get behind 
it. Your support is needed. 
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What are you going to do about it? Will 
you sit on the sidelines and cheer, hoping to 
cash in on the results which are sure to come, 
but unwilling to bear your share of the bur- 
den? Or will you lend a helping hand and 
pay your just proportion of the cost? 

In arriving at your decision in regard to 
the proposed campaign put to you by the 
Joint Merchandising Committee of the Mill 
Supply Business, you must take a definite 
stand. Either you'll do your part, or you'll 
“let George do it.” What is going to be 
your answer? 


ewe 


Stand Up for the Manufacturers 
Who Back You 


HEN times are good and business 

plentiful, the direct-selling manufac- 

turer may pay little or no attention 
to the distributor. But when business isn’t 
so easy to procure and you are forced to 
scratch aplenty for every order, this same 
direct-seller is very apt to be found seeking 
business wherever he can get it. 

Yes, he may even have the courage to 
approach the distributor for business despite 
the fact that he has been competing with him 
right along. But the distributor, if he is wise, 
will turn a deaf ear to the direct-seller’s plea. 

Stick to the manufacturer who has a defin- 
ite sales policy which recognizes distributors. 
He stands up for you in good times as well 
as bad, and surely you should be willing to 
do as much for him. 
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‘‘Distributors Serve Industry 
Economically’’ 


HE mill supply industry has adopted a 

slogan—a slogan which, it is hoped, will 

be broadcast far and wide throughout 
the industry. 

The wording of the slogan, “Distributors 
Serve Industry Economically,’ was decided 
upon by the Merchandising Committee at its 
Indianapolis meeting only after careful delib- 
eration. Suggestions from many distributors 
and manufacturers were carefully reviewed, 
but none seemed to hit the nail on the head 
quite as well as does the one chosen. 

Manufacturers and distributors are urged 
to make use of this slogan in all their adver- 
tising and promotional material. Tell the in- 


dustrial user that “Distributors Serve Indus- 
try Economically” and keep on telling them. 


eno 


Hard Work Will Be Rewarded 


“ USINESS is not looking down! It’s 
looking up,” says Burton Bigelow, 
president, Burton Bigelow, Incorpor- 

ated, Buffalo, in an editorial entitled “How 

Far Can a Dog Run Into the Woods.” 

Mr. Bigelow goes on to say that after a 
dog has run half-way into the woods, from 
then on he is running out. The same is true 
of business. It has been running into the 
woods for almost a year, but is now on the 
way out. 

“Men who know how to work today,” 
points out Mr. Bigelow, “are too busy to 
howl. They are making new sales records, 
selling where they never sold before. Why? 
Because the fear-shackled horde of sellers are 
so busy ‘selling’ depression, they have no 
time to sell goods!” 

There is a lot of good common sense in 
what Mr. Bigelow says. Now is no time to 
sit idly by complaining of business condi- 
tions. Peel off your coat, roll up your sleeves, 
and get after the business like you never have 
before. If you do your part by working, not 
wailing, you'll help this “dog” a lot in his 
journey out of the woods. 


This Question of Submitting Bids 
L AST MONTH, we commented on the 


practice of some buyers who send out 

for bids on every order and then split 
it up several ways, the lowest bidder on each 
item getting that particular business. 

The result is that the split-up order where 
it is finally placed becomes unprofitable for 
everyone who gets a part of it. What to do 
on situations of this kind is a question which 
is puzzling many distributors. 

Alvin M. Smith, president, Smith-Court- 
ney Company, has solved the problem in this 
way. Whenever Smith-Courtney bids on an 
order a notation is added to the effect that 
the bid holds good only in the event the en- 
tire order is placed with the company. 

In this way there can be no misunderstand- 
ing on the part of the buyer, and at the same 
time the distributor is not placed in the posi- 
tion of having to hold the bag on a lot of un- 
profitable business. 





JUNE, 1930 


35 





36 


MILL SUPPLIES 











Have You Heard ‘That -- 


Up-to-the-minute news from the field 
about INDUSTRIAL DISTRIBUTORS 


and their salesmen 








Ross-Willoughby Aids in 
Penitentiary Disaster 
OCATED immediately across the 
L street from the main entrance 
of the Ohio State Penitentiary 
in Columbus, the Ross-Willoughby 
Company offices were used at the 
time of the recent prison fire and 
subsequent riots as headquarters for 
police, firemen, soldiers and report- 
ers. The company’s 5 trunk telephone 
lines were in constant use, summon- 
ing doctors, nurses, ambulances and 
additional help of all kinds. Report- 
ers for various papers called their 
stories to their editors and, according 
to W. C. Hunter, president of the 
Ross-Willoughby Company, for 6 
hours there was no busier spot. 
About 10 employees of the com- 
pany were on duty at the time of the 
fire and when the call went out for 
flood lights, made necessary by the 


failure of the power lines in the big 
prison, all the Carbic flare lights in 
stock were rushed across the street 
and installed by Ross-Willoughby 
men. They were escorted through 
S$ locked and barred doors and 
emerged into the courtyard of the 
prison, in the midst of a howling, 
screaming mob of prisoners and 
guards with 320 dead bodies lying 
around. They describe the scene as 
cne they will never forget and all 
were intensely relieved when they 
emerged from the inferno, unharmed. 

The company’s business is proceed- 
ing as usual, but was handicapped for 
some time, since it was almost im- 
possible for anyone to get through 
the military lines to the store. Dur- 
ing the period when martial law was 
in force the employees and truck 
drivers were compelled to have passes 
io reach the office. 








Our photographer caught the sales force of the R. H. Myers Hardware Company, 
St. Louis, Missouri, just as they were about to relax for a glorious week-end of 
golf, fishing, baseball, bowling, and so forth. These boys all have plenty to do, as 

their company operates in one of the busiest industrial section of the country. 


Rear row, left to right, are: 


Henry G. Vogts; Stanley Blispinghoff; John H. 


Myers; Herman G. Vogel, and Eugene J. Myers. The two men in front at the 
left are Harter Oakley and William Uthoff. 


M. L. Schwabacher New 
Head of Seattle House 

M. L. Schwabacher has been 
elected president of Schwabacher 
Hardware Company, Seattle, Wash- 
ington, to succeed his father, Leo S. 
Schwabacher who passed away April 
6. The new president has been con- 
nected with this concern since his 
graduation, and has served in several 
departments. The lines formerly 
purchased by L. S. Schwabacher will 
now be handled by J. R. Schoenfeld. 

Nathan Eckstein, president of 
Schwabacher Brothers and Company, 
Seattle, has been elected chairman of 
the board of directors. 


* * * 


Eagan is Kieley and Mueller 
Representative 

Kieley and Mueller, Incorporated, 
New York City, announces the ap- 
pointment of Walter H. Eagan Com- 
pany, Philadelphia, as direct factory 
representative in the Philadelphia 
territory. 

* * x 
Handling Wire Rope with a 
Minimum of Space 

The Concrete Machinery and Sup- 
ply Company, Hollywood, California, 
is “doing a wonderful job” of making 
wire rope move in its territory, for 
this company has an arrangement 
whereby 4 reels of rope are stored 
in the floor space ordinarily required 
for one. 

The vertical members are steel 
channels, the top and bottom headers 
are angles, and the bracing is of flat 
strip, all assembled by bolting. The 
hooks or saddles on the uprights are 
rather heavy flat bars forged to shape 
and bolted on. Every reel is on a 
shaft riding in these saddles, permit- 
ting the reel to turn readily and the 
rope to come off without twists as 
lengths are needed for sale. 

Not only does this rack enable the 
company to handle its wire rope busi- 
ness with a minimum of space and 
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ALWAYS 
DEPENDABLE 


ENBERTHY INJECTORS, liquid level 
gages, and lubricating devices 
are universally used throughout 
industry because they have al- 
ways been dependable under the 
most severe service conditions. 


The dependability of Penberthy 
Products is an important reason 
for the steady and profitable 
flow of business to the supply 
houses that handle them. Pen- 
berthy Products are sold exclu- 
sively through the jobbing trade. 





PENBERTHY INJECTOR COMPANY 
Siieciseco ws Gal DETROIT CaaS riani, wwincton Oi 
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These men represent the Nashville Machine and Supply Company, Nashville, 
Tennessee. S. M. Locke, purchasing agent, is at the left. Next him are: M. T. 
Gossett; Bentley Johnson, salesman; J. O. Adams, secretary-treasurer; and R. O. 


Jennings, salesman. 





labor, but it also guards against kinks, 
contact damage, excessive dust, mois- 
ture, and so forth that might come 
to rope in reels on the floor. Alto- 
gether it is a shining example of wire 
rope housekeeping. The rack 
entirely home-made and as 
seems to be no “Pat. Pending’ 
on it, it is probable that other wire 
rope handlers are welcome to dupli- 
cate it. 


was 
there 


’ signs 


* * x 


Distributors’ Catalogs 
Several large catalogs have re- 
cently been issued by distributors 
throughout the country. Catalog 8 
of the Jennison Hardware Company, 
Bay City, Michigan, contains 896 


pages on steei, wholesale hardware 
and mill supplies, and_ electrical 
equipment. Hollis and Company, 


Little Rock, Arkansas, is distribut- 
ing their catalog “B” containing 212 
pages of mill supplies and_ several 
color pages showing up manufactur- 
ers’ lines. The A. J. Glesener Com- 
pany catalog containing 250 pages 
of industrial and contractors’ sup- 
plies, also has several color pages 
displaying its principal lines. 

The handbook of Sees and Faber 
Company, Incorporated, Philadelphia 
is in pocket size, containing 154 pages 
of hardware and tools, factory sup- 
plies, and so forth. 

R. R. Donnelley and Sons Com- 
pany, Chicago, built these four 
books. 


Frick-Reid Supply Sells 
New Lines 

The Frick-Reid Supply Company, 
Pittsburgh, is making a special sales 
campaign on “Multiplex” saws made 
by the Red Star Products Corpora- 
tion, Cleveland, — a new product 
which the Frick-Reid organization 
has just added to its line. In the 
past month this company has also 
taken on the sale of “Thermoid” 
brake lining. 


Sterling Products Company 
in New Location 

Sterling Products Company has 
moved from 631 W. Washington 
Boulevard, Chicago, where it has 
been located for 5 years, to enlarged 
quarters at the corner of Washington 
and Desplaines Streets. The com- 
pany will occupy the first floor and 
basement of this building. 

A new line recently added is the 
“Titan” sand blast nozzle manufac- 
tured by the Mills Alloys, Incor- 
porated, Los Angeles, California. 

* * x 


Gaehr New Head of George 
Worthington Company 

Following the death of William D. 
Tayler, president of the George 
Worthington Company, Cleveland, 
A. J. Gaehr, formerly first vice- 
president and treasurer, was made 
president of the company. H. E. 
Hulburd was elected vice-president 
and J. G. Schullian, secretary and 
treasurer. All 3 men have been con- 
nected with the company for about 
40 years. 

Mr. Gaehr came to the company 
in 1891 as office employee and 
worked his way up through the finan- 
cial department. He was made as- 
sistant treasurer in about 1905, treas- 
urer and director in 1910, secretary 
and treasurer in 1914, vice-president 
and treasurer in 1923, and in 1927 he 
became first vice-president, continu- 
ing as treasurer. The offices of first 








This entire group is the sales force of the Somers Fitler and Todd Company, 


Pittsburgh. From left to right in the back row are: 


James Wharton, W. R. 


Kerr, F. D. Michael, K. R. Todd, W. R. Johns, and J. B. Nicklas; in the mid- 
dle row, A. F. Swearingen, W. T. Todd, Jr., H. H. Miller, H. M. Underwood, 


Robert Sembower, and A. B. Davenport, Jr.; in the front row, W. 
E. L. Alberter, A. E. Lepper, F. J. Wharton, and H. S, Child 


aggard, 
s. 
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WHY Not be Mill EQUIPMENT People? 


-~—~and sell angle-steel and sheet metal 
equipment along with your supplies? 


From the largest factory down to the smallest 
shop solicited by your salesmen, there is a 
potential sale for high quality, durable steel- 
built Equipment. To you alive and wide- 
awake Mill Supply Distributors is given the 
opportunity of catering to this demand and 
supplying, at a reasonable cost, your custom- 
ers with these products. Every item illustrated 
on this page—and many more shown in our 
Catalog C-MS—is of proven worth; demon- 
strated through years of successful selling and 
actual use. 

See our general line advertisement in Mill 
Supplies Catalog and Directory. 





. No. 218-D. C. Machine Tender 
No. 31-36 Machine Tender A strong, well-built Machine 
A tapered leg stand. 31%” Tender or Tool Stand. 24” 
wide x 18” deep x 36” high. wide x 18” deep I, high. 


Drawer: 11”x15”x4” high. Drawer: 213%” x 17” x 3%” 
16-gauge sheet steel shelves, high, with lock. 2” dia. cast- 
heavy angle legs. Set up. ers. Set up Green lacquer 
Green lacquer finish. finish. 


Save with Steel 





No. 1218-P. C. T. Bench Drawer 


Four sizes. Heavy sheet steel. 
Inside tray. Green lacquer 
finish. 





No. 5-86 Bench Leg 


Heavy riveted angle 
steel. 36” long x 5” 
wide tops. 29” to 
36” high, inclusive. 
Set up. Green finish. 





No. 38 Foreman’s Desk 
Sheet steel and angle 
steel constructed. Ad- 
justable height 37%” to 
4614”. 34” wide x 28” 
deep. Set up. Olive 
green lacquer finish. Four 
other stock patterns. 





No. 48-30 All Steel Work Bench 
Built to stand the banging. Made in three stock sizes: 48”, 60”, a2" wide; 
all by 30” deep by 34” high to flat top. Drawer size: 20” wide x 18” 
deep x 5” high. Bench can be furnished without drawer, shelf, or turned up 
back and ends if desired. Can be used in single units, or assembled into 
continuous wall lengths. Shipped K. D., bolted erection Green lacquer 
finish. Sturdy, rigid, and durable. 





No. 108 Drill and Reamer 
Bin 
Fits standard compartment 
shelving. Heavy sheet steel 
construction throughout. 9 
shelves, 12 compartments 
each. Label holders each 
shelf. Bin stands 38” high 
x 35%" wide x 6%” deep 
at top x 18” deep at bottom. 
Set up. Green lacquer finish. 











No. 24-24-40 Box Truck 


40” long x 24” wide x 24” 


deep, inside. Stands 33” 
high. 5” swivel and 6” 
rigid casters. Set up. Green 
lacquer finish. Catalog 
shows many other styles and 
sizes. 





No 440 Steel Stool 
Heights, 14” to 26”. 
Steel seat, legs and 
back Without back 
Stool is No. 40. Set 
up. Green enamel 
finish. 


For use under Lathes. 
heavy gauge sheet steel in many 
sizes. Strong casters. Set up. 
Green lacquer finish. 





No. 2420 Lathe Chip Pans 


Built of 


No 3875 Cabinet 


A small parts cabinet 
containing 54 drawers of 
varying sizes. Overall, 
251%” wide x 11%” deep 
x 43%” high. Set up. 
Green lacquer finish. 


“we ANGLE STEEL STOOL COMPANY 


The Steel Equipment Peoplew~~ 
PLAINWELL, MICH. *%” ” 


mplete Catalog C-MS 
with price list and discounts 
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SCHIEREN TANNED 
WATERPROOF 


DUXBAK Leather BELTING 


THE MOST PLIABLE OAK-TANNED BELT 


Te + 


What is a profit for... 


it not to keep ? 


—_ is the re- 
sult of all your good works. You 
can’t afford to see it frittered away. 
If the leather belt you sell doesn’t 
make good, you must. 


On that basis alone there is no belt 
better to sell than Duxbak. It is 
going to run straight and true on 
the pulleys. It is going to deliver 
every ounce of its rated power capa- 
city. And it is going to last as long 
or longer than your customer ex- 
pects. 


Many Duxbak distributors are find- 
ing our belting sales promotion plan 
a splendid aid. Write for it. Your 
request incurs no obligation 


42 FERRY STREET 


~ NEW YORK.US.A. 





























and second vice-president have been 
combined under the title of vice- 
president. 

Mr. Hurlburd, who is also man- 
ager of sales, has been second vice- 
president since 1927. He joined the 
company as a traveling salesman in 
1889. He was made a director in 
1919 and in 1927, second vice-presi- 
dent. 

Mr. Schullian, who takes Mr. 
Gaehr’s place as treasurer, has been 
with the company since 1892. He 
was appointed a director in 1919 and 
secretary and assistant treasurer in 


1923. 








Trumbull Makes Novel Use of 
Hoists 
Trumbull Manufacturing Company, 


| Warren, Ohio, distributor for Yale and 
| Towne hoists, has equipped its ware- 


house with an overhead monorail on 
which several Yale and Towne hoists are 


| in constant use. Mr. R. J. Waid, sales 


manager of the mill supply department, 

reports that this method has proved to 

be highly satisfactory for lowering han- 

dling costs on pipe, iron and steel and 
heavy equipment. 





Convention Discussed at Mill 
Supply Club 

A joint meeting of the Mill Supply 
Club of New Jersey and the Contrac- 
tors, Mill Supply and Heavy Hard- 
ware Institute of New York City was 
held in Newark, New Jersey, April 
21, at the Hotel Douglas. The Mill 
Supply Club was host and about 40 
people attended. Frank Brodhead, 
Brodhead-Murphy Company, Eliza- 
beth, New Jersey, vice-president of 
the Mill Supply Club, presided in the 
absence of President I. T. Madsen, 
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PORTABLE HAND OPERATED 
(Cc 
= aul The Porter Bolt Clipper with the standard side cutting jaws is the 
size the tool splits a nut of a 34" bolt. 
used on tire chains, drag chains, hoist chains, etc. 
toggle joint principle gives a multiplication of 
trated catalog—ask your jobber. 


(er ¥ tool universally used for cutting bolts and soft rods. - 
The Porter Chain Cutter will cut any chain within the ca- 
All Porter Tools are portable and can be used 
power 70 times that applied at the handles. 
H. K. PORTER, Inc, 
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The Porter Shear Cutter is used on wire rope and soft bars. The jaws 
The Porter Nut Splitter splits nuts which for any reason 
pacity of the tool—special jaws for case hardened 
anywhere. Leverage is built into the tool and 
The Porter lines include 60 
13 Ashland Street 


pass each other and leave no uncut strands or edges, 
cannot be turned or removed with a wrench. In the largest 
steel. The largest size cuts link of 12" hard chain; 
no bench or support is required. The lever and 
: Ge ™ Be dels and sizes. Write forillus- 
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SET SCREW ACCURACY .. . to manufacture a 
Set Screw which accurately checks to the standards 
of the industry . . . which is rigidly watched and 
inspected during its production . . . and which, when 
called upon to perform its duty, will respond as only 
an accurate Set Screw can . . . that’s Holo-Krome 





accuracy. 
HOLO-KROME Screw Corporation 
Hartford Connecticut 


SALES OFFICES: 
3360 Pasadena Ave., Detroit, Mich. 816 Mulford St., Evanston, IIl. 
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Maintaining accuracy 
throughout volume _pro- 
duction is the result of 
periodical inspection and 
check on tools and pro- 
duction. 
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We advocate and operate 
thru industrial distributors 








Le 


Every single Holo-Krome Screw 


inspected by Hand 








Perth Amboy Hardware Company, 
Perth Amboy, New Jersey. 

A feature of the meeting was a 
report of the recent convention in 
Memphis, given by E. W. Graham, 
Manning, Maxwell and Moore, In- 
corporated. 














| W. J. Collins, vice-president and general 

| manager of the Ellis W. Morse Com- 

pany, Binghamton, New York, has been 
with the company 27 years. 





Montgomery Supply Com- 
pany Finishes First Year 
The Montgomery Belting and 
Supply Company, Incorporated, 
Montgomery, Alabama, has _ just 
| rounded out its first year in business. 
J. C. Letscher is president. W. J. 
Vinson, vice-president, and D. F. 
Howers, secretary-treasurer, have 


/had long experience in the mill sup- 
| ply field. 





* * * 


Samuel Harris Buys Wauke- 
gan Concern 

The Frank Burke Hardware Com- 
pany, Waukegan, Illinois, has been 
purchased by Samuel Harris & Com- 
pany, Chicago, and will be operated 
as a separate corporation. The store 
| will be in charge of C. J. Dickinson, 
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DO NOT POSSESS 


the lifting power of one 
20-Ton Yale Ball-Bearing 
Spur-Geared Chain Block 


Yale Ball-Bearing Spur-Geared Chain Blocks 
represent the highest development of the in- 
dustry. Nothing is spared in materials, work- 
manship, inspection and test to give the easiest, 
safest, fastest lifting of loads by hand. Whether 


loads average 500 pounds or twenty tons, 





Yale makes the hoist best suited to the needs. 


THE YALE & TOWNE MFG. CO., STAMFORD, CONN., U. S. A. 
Canadian Branch at St. Catharines, Ontario. 






YALE MARKED 18S YALE MADE 
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ALLIGATOR 


TRADE MARK REG.U.S. PAT. OFFICE 


STEEL BELT LACING 


—— “. 





“JUST A = 
HAMMER TO 
APPLY IT” 


Alligator Steel Belt Lacing is equally effi- 
cient on any thickness of leather and fabric 
belts. Made in 11 sizes to join any belt 
from 7, inch to % inch thickness. 


Orders for Alligator Steel Belt Lacing are 
orders of profit for the jobber. 

Flexible Steel Lacing Company 
4633 Lexington Street CHICAGO, ILL. 
in England at 135 Finsbury Pavement, London E. C. 2 




















For Your 
Protection and Ours 























Forty Years of “QUALITY SUPREME” 


Stands back of 


GALVA CAP 


Industrial Brooms 


In the center of the Broom Corn West, 
the World’s Largest Broom Factory is espe- 
cially favored by every condition for LOW 
COST and HIGH QUALITY productions. 

DISTRIBUTORS SERVE INDUSTRY 


ECONOMICALLY, when they furnish 
GALVA CAP BROOMS. 


Mr. Consumer—If your Dealer does not 
handle GALVA CAP BROOMS, let us 


know and we will tell you why. 


Mr. Dealer—If you are selling a good 
broom, maybe GALVA CAP is better. 


Price and Quality Satisfaction guaranteed 
or returnable at our expense. 


DESHLER BROOM FACTORY 


Dept. G.C. 


DESHLER, NEBRASKA 











| who has been at the head of the 
Burke industrial department for 6 
years. 

The Burke Company has been es- 
tablished for 19 years, the business 
consisting of all the industrial sup- 
plies as well as builders’ hardware, 
house furnishings, sporting goods, 
and so forth. Three floors and a 
basement are occupied. 








I. P. Fuller, general manager of the 

Fuller Supply Company, Utica, New 

York, believes in the necessity of efficient 

office appliances. He is shown here with 
his secretary. 








Corbin Supply Represents 
Chain Belt 
The Corbin Supply Company, 
Macon, Georgia, is now distributing 
the complete line of chain and trans- 
mission equipment made by the 
Chain Belt Company, Milwaukee. 








Unusual Black and Decker Display 


J. Russell Company, Incorporated, 
Holyoke, Massachusetts, is specializing 
in Black and Decker drills. This model 
drill, over 5 feet high, was a feature of 
their campaign and was used in the 

window display. 








Chase and Cooledge Uses 
Efficient Sales Device 
R. E. McCorkindale, vice-president, 
Chase and Cooledge Company, Hol- 
yoke, Massachusetts, reports that a 
very effective method of helping sales 
is to provide purchasing agents with 
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YOKE VISE Jaws 
wont mar nickel 


HE is another powerful selling feature for RIT0D Yoke Vises. The new 
specially designed jaws grip and hold—without leaving burr or mar on 
plated pipe. And these no-mar jaws can be supplied for RIGID Vises now 
in use. 
Every RIGID Vise is powerfully built of certified malleable with 
jaws of the finest quality tool steel that is more than equal to the toughest 
day-after-day use. 
Vise stands are really portable as well as adjustable to any 
height and have convenient trays for tools and oil can. Benders 
and pipe supports are regular equipment on all types. 
There’s a RIGID Pipe Vise for every purpose— 
chain and yoke types in bench, stand, post, and kit 
patterns. 


Jobbers everywhere are making easy profits with 
RIEFAID Pipe Tools. Write today. Know the 
wrench with the guaranteed housing, the Super- 
Six, a big pipe wrench with compound lever- 
age, FRIE40I> Vises, and the pipe cutter with 

the new “Blue” Blade. 
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If you’re at the Master 
Plumbers National Con- 
vention in Boston June 

23 to 26 inclusive, “ 
drop in at Booth 
132-133. 


The 
Ridge Tool Company 


Dept. M. S. 
Elyria, Ohio 
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Saws 
and Band Saws 





“THERE HAVE BEEN VICTORS 
THROUGH THE CENTURIES!” 


Foremost in the ranks of the mighty warriors of 
Medieval days, we find the name of Roland, a nephew 
of Charlemagne, King of the Franks. 

From 778 to 785, when Charlemagne invaded Spain, 
all was conquered excepting Sargossa, seat of the 
Saracens, under King Marsile. 

The task of conquering this enemy was assigned to Roland by 
the Mighty Charlemagne, for the fame and might of Roland with 
his magic sword “Durendal” had spread far and wide. 

History tells us that this mighty sword was endowed with such 
power that its wielder could split mountains. 

Today modern mechanics rely on Victor Saws for their require- 
ments. There seems to be even magic in these hack saws and 
band saws, for they both perform the most difficult cutting jobs 
with magical ease. 

The new Victor Band Saws, as well as the Hack Saws, 
are backed by years of experimenting, testing under 
the most rigid and exhaustive operations and 
manufactured by time-proven and superior 
methods that have made them famous. 
Experimenting is expensive but you 
can be sure of Victor cutting quality. 


VICTOR SAW WORKS, Inc. 
MIDDLETOWN, NEW YORK {, 



















a handy printed list of products sold 
by Chase and Cooledge. This can 
be slipped under a glass top on the 
desk or kept elsewhere close at hand 
so that it may be referred to readily. 
Purchasing agents find this much 
simpler than looking through a large 
catalog every time there is an in- 
quiry for an item with which they 
are not familiar. 

This has been especially valuable 
on references to lines not ordinarily 
carried by mill supply users such as 
alcohol, acids, box-strappings, indus- 
trial fabrics and liquid soap. 








A couple of mill supply men in the 


capitol city of North Carolina. They 

are E. N. Moore, store manager, left, 

and N. M. Kelly, shipper, of the Raleigh 

Mill Supply and Equipment Company. 

Kelly is fairly new with the company, 

having joined the organization only 
a few months ago. 





Hide Leather and Belting 
Adds New Line 
The Hide Leather & Belting Com- 
pany, Indianapolis, is now selling 
the line of Safety Belt Lacers. 
6s 


H. W. Mills in Business _ 
Sixty Years 

Old-timers of H. W. Mills and 
Company, Paterson, New Jersey, re- 
call that conditions in the field were 
much different in 1870—the year 
when the company was founded. In 
those days the hours were from 7 
o'clock in the morning to 9:30 or 
10:00 at night. 

Herbert W. Mills, founder of the 
organization, started his career as a 
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Buy IT FROM YOUR Seneca a 


ALLEN was the first manufacturer of hollow screws to have a clean-cut Jobber 
policy—and consistently adhere to it. For 20 years we have built on the 
principle that the Jobber, in the interest of service to the user, was the logical 
handler of hollow screws. That he was in a position to aid in the selection, 
facilitate the purchase and expedite the delivery of the product to industrial 
users. Every movement to strengthen the hand of the Jobber ties in with 
Allen policy from the first. . . . We’ve done more than print the slogan. 


THE ALLEN MFG. COMPANY, Hartford, Conn. 
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As specialists in indoor 
hauling equipment, we can 
say this: Service Casters 
and Trucks will do more 
and do it longer and easier 
and better than anything 
else the same money will 


buy. 






No. 104 
Service Bulldog 
Caster, of drop- 
forged steel. 
Double Service 
ball bearings, 
any Hyatt roller 
bearing. 


Caster. Timken, Service an 





Casters. 


SERVICE CASTER & TRUCK CO. 


C Please tell me about your dis- 
tributor’s arrangement for my 
territory. 


CJ Tell me, also, the selling points 
of Service Casters and Trucks, 
which will enable me to move 
them in an especially profitable 
volume. 





No. 606STH Service Frictionless 


Hyatt bearings for age- 
proof hauling freedom. 


Service Push-E-Z Truck with Hyatt 
bearing wheels and two No. 606STH 

















We speak confidently because we can sup- 
port the claim. WE’LL TELL YOU WHY! 
And you can tell your customers why. Tell- 
ing why they excel is the force that sells 
Service Casters so readily. The many re- 
finements of construction can be pointed out 
when you tell us you are interested in the 
details. SEND THE COUPON BELOW. 


SERVICE CASTER & TRUCK 
COMPANY 
529 N. Albion St. Albion, Mich. 


Factory Representatives in Principal Cities 
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52 Beekman Street, New York City, 
at $5.00 a week. Before his death he 
had rounded out 50 years as active 
head of his own supply house in 
Paterson. His son, Walter S. Mills, 
was associated with him for 30 years 
and succeeded him. Now the third 
generation of the family is in active 
management. Herbert Mills is as- 
sociated with C. Guy Stevens in the 
management of the store at Passaic, 
and Robert A. Mills is in charge of 
the Paterson store. 








| Arthur D. Reese, auxiliary.mine venti- 


lating specialist for the Charles B. Scott 
Company, Scranton, Pennsylvania, knows 
a number of things—among them, how 
to sell ventilating equipment and supplies 
and how to wear a gray suit in the 
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mine regions. 





| 
= C. Agler Is President of 
Dreher Supply 

K. C. Agler, formerly vice-presi- 
dent of the Dreher Supply Company, 
Columbus, Ohio, has been clected 
president to succeed Ed M. Love, 
who recently resigned to organize his 
own firm, the Love Supply Company. 
Mr. Agler has been with the Dreher 
Company since November, 1928, 
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PULLEYS THAT GRIP... NOT SLIP 


Clinging, driving, fibres-on-end hug the belt and 
hold on. Motors pull with new persistency. Ma- 
chines purr as their designers prescribed. Produc- 
tion picks up. Profits increase. Sprucolite is on 
the job. 

AMERICAN Sprucolite Pulleys, made from a special 
synthetic material developed expressly for motor 
pulley construction, are the modern scientific so- 









lution to the old problem of that slipping, sliding, 


power-wasting link between motor and machine. 


Pull Harder and Last Longer 
Try AMERICAN Sprucolite Pulleys on your motors 
and notice the difference. And when purchasing 
new equipment specify Sprucolite—optional equip- 


ment on all leading makes of motors. 


THE AMERICAN PULLEY COMPANY, 4200 WISSAHICKON AVE., PHILADELPHIA, PA. 


Pressed Steel: Pulleys, 


MERICAN 


SPRUCOLITE: 


, Hangers, Hand Trucks, Miscellaneous Stampings. 


Sprucolite Motor Pulleys, Machine Pulleys 


PULLEYS 









yy YJ 

v2 % 
A recent survey by R. O. Eastman, Inc., reveals that 
approximately 92 per cent. of representative con- 
cerns use hand trucks at some point in their pro- 
duction system. Reasons: uneven floors .. . 
narrow aisles . . . to eliminate congestion ... 
short hauls . . . maneuverability . . . protection 
to the product . . . low first cost and upkeep. 





Conservative estimates place the number of hand 
trucks in use today at two million. .. . The average 
life of ordinary trucks from 6 months to two years, 
depending on service. At this rate AMERICAN 








USE HAND TRUCKS 


Pressed Steel Hand Trucks, built to outlast ordinary 
trucks several times over, will eventually save 


American Business millions of dollars. 


Handling economies reduce production costs .. . 
permit lower prices to meet competition, to increase 
earningsandprofits. Investigate AMERICAN Trucks 
in the same frame of mind as you would any machine 
to secure greater efficiency and you will follow the 
example of leading railroads and steamship compa- 
nies by specifying AMERICAN Trucks exclusively. 


THE AMERICAN PULLEY COMPANY, 4200 WISSAHICKON AVE., PHILADELPHIA, PA. 


Pressed Steel: Pulleys, Hangers, Hand Trucks, Miscellaneous Slampings. Sprucolite Motor Pulleys, Machine Pulleys 
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ERICA 


PRESSED STEEL 


TRUCKS 
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when it consolidated with the Ascher 
Supply Company. 

Other changes also were made at 
the same meeting of the board of 


directors at which Mr. Agler was | 


made president. J. G. Moler was 
promoted from second to first- vice- 
president, and Miss Ethel O. Wyatt 
was reelected secretary-treasurer. 
J. Edgar Butler, an attorney, was 
clected to the board of directors. The 
other members are Mrs. Henrietta 
Dreher, Raymond Dreher and 
Thomas Winters. 





Southern Association members—W. W. 
Given, W. W. Taylor, Alvin Smith, and 
D. D. Peden. 





Fuller Issues First Catalog 

The Fuller Supply Company, 
Utica, New York, is sending out to 
its customers the first catalogs ever 
edited by the company. Fuller Sup- 
ply has just taken on the sale of Allis 
Chalmers “Texrope” drives and also 





the products of the Chicago Pneu- | 


matic Tool Company. 





C. O. Hedner, in the center, with W. W. | 
Peacock, E. S. Stacy Supply Company, | 
on the left, and G. W. Donahue also of | 


the Stacy Supply on the right. 





Heyburn Retires from Presi- 
dency of Belknap Company 


William Heyburn, president of the 


Belknap Hardware and Manufactur- | 


ing Company, Louisville, Kentucky, 
since 1910, retired from that office 
at the annual stockholders meeting 
held May 27. He now becomes chair- 
man. Since 1886 when he first came 


to the company, he has been succes- | 



































NEW 
CENTRIFUGAL PUMPS 





FOR GENERAL USE 


Solids that would clog ordinary units are 
easily passed by the new Deming-Mueller 
Side Suction Centrifugal Pumps. Because of 
the open, balanced type impeller, the all- 
around usefulness of these pumps is prac- 
tically unlimited. They are especially built 
for handling sewage, crude oil, paper stock, 
etc. 

A particular feature of the line is a deep- 
groove ball bearing of wide inner ring 
design, which supports the shaft and main- 
tains the impeller always in correct align- 
ment. This cuts maintenance costs surpris- 
ingly. 

High efficiencies seldom achieved hereto- 
fore are standard performance for Deming- 
Mueller Pumps. We supply electric or 


gasoline drive for any unit of this outstand- 
ing line. 





THE DEMING COMPANY 


Established 1880 SALEM, OHIO 
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All Your Prospects 
Use Brooms / 


Every manufacturing plant in your territory is a pros- 
pective buyer of CAPITAL “Red Cap” Industrial 
Brooms and Brushes. Therefore, it will pay your sales- 
men well to push the CAPITAL “Red Cap” Line at 
every call. “Red Cap” Brooms and Brushes will win 
re-orders on their merit. 


“Red Caps” will do even more. Their splendid service 
will win such confidence for your institution, that it 
will be much easier for your salesman to establish a per- 
manent, profitable business in other lines. This is not 
theory, but actual fact, based on the experience of 
America’s leading distributors, many of whom have 


handled the CAPITAL “Red Cap” Line for years. 


Details of our time-tested sales-cooperation plan, 
together with Catalog 17, will be sent free on 
request. 


INDIANAPOLIS BRUSH & BROOM MFG. CO. 


ESTABLISHED 1890 
126 Brush Street Indianapolis, Indiana 





Two Outstanding, Fast-Selling CAPITAL Brooms 





Bass and Bamboo Push Broom African Bass Push Broom 











sively, buyer, director, vice-president 
and president. 

It is probable that Charles R. Bot- 
torff will succeed Mr. Heyburn as 
president. Starting with the company 
in 1907 in the stock department he 
has since held various positions—as 
salesman on the road, buyer and then 
sales director. 

Harry S. Perkins, who came with 
the company in 1892 and is now vice- 
president and managing buyer, has 
also announced his intention of retir- 
ing from active participation in the 
company’s affairs. Mr. Perkins will 
remain on the board as a director 
and retains his interest in the firm. 
It is expected that he will be suc- 
ceeded by Charles B. Price who has 
been with the company since 1910. 
He has been buyer, director and 
treasurer at various times. 








Ralph Myers, general manager of the 
R. H. Myers Hardware Company, St. 
Louis, Missouri, believes in effective dis- 
plays. The picture shows the company’s 
display stock of paint and its accessories 
with every style and color instantly 


available. Builders’ hardware, patent 
doors and so forth are displayed in one 
long room. This organization also has 
what is probably the largest wrench 

board installed by a distributor. ~~ 





C. L. Gransden Increases 
Lines Handled 

Nicholson files were recently added 
to the line of hand tools handled by 
C. L. Gransden & Company, Detroit. 
In order to supply the demands of 
machinery riggers and millwrights, 
this company has taken on a line of 
gum wood rollers. 


* * * 


Changes in Bromwich Supply 
Company 

The E. W. Bromwich Supply 

Company, St. Louis, has leased larger 

quarters at Main and Tyler Streets, 

and will move into them about Sep- 

tember 1, 1930. (Turn to page 54) 
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You Can Make 
More Money Selling 


SIMONDS 
Blue Tip Saw Bits 


It’s the easiest selling bit because it cuts more lumber per set of bits than any 
ordinary bit. For that reason you can sell at regular prices and make better 
profits. These bits are well and favorably known. Show them and you sell them. 


Do not overlook this important item. 
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SIMONDS 


SAW AND STEEL CO. 
“The Saw Makers” 
Established 1832—Fitchburg, Mass. 


Chicago, Tl. London, England 
Boston, Mass. Portland, Ore. 
Detroit, Mich. San Francisco, Calif. 
New York City Los Angeles, Calif. 
New Orleans, La Seattle, Wash. 
Lockport, N. Y. Montreal, Que. 
Memphis, Tenn. Toronto, Ont. 
Atlanta, Ga. Vancouver, B. C. 


SS == 
Mi a NL 
St. John, N. B. Ce 


_— 


ABRASIVE GRINDING WHEELS 
Snag Steel Castings 


One of the principal users of grinding wheels is _Ask for illustrated folder, “Snagging Wheels.” It 
the steel foundry for cleaning castings. This oper- gives grain and grade recommendations for various 
ation requires coarse wheels that cut fast. snagging operations. 


Abrasive Grinding Wheels, used exclusively at this ABRASIVE COMPANY 


steel foundry, not only cut fast, but give a lower DIVISION OF SIMONDS SAW AND STEEL COMPANY 
production cost per pound of metal removed after Tacony & Fraley Sts. 
repeated tests. PHILADELPHIA, PA. 
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C. G. Werscheid is now in charge 
of tool steel sales, and E. W. Schleif- 
farth is a new salesman. 


, | New lines recently added are the 
LUBRICATION is probably of more general | products of the Midvale Company 
interest to industry than any other one subject. and the Fabreeka Belting Company. 


Maintenance men, and those who watch main- | 
tenance and production costs can take a leaf | 
from the book of experience of thousands of | Mill and Mine Supply En- 
exacting operating men by studying the results | larges Organization 
| 
| 


of Dixon’s Flake Graphite lubrication. The Mill and Mine Supply Com- 
pany, Seattle, Washington, is erect- 
ing a new building to be 180 feet by 
270 feet, and at the same time is in- 
creasing the lines carried to include 
pipe, iron, steel, brass goods and a 
general line of mill supplies, besides 
heavy iron and steel products. 


For more than 100 years Dixon’s Flake Graph- 
ite has been spreading its smooth unctuous 
veneer over contacting surfaces, reducing fric- 
tion and wear to a minimum—producing dead 
smooth bearing surfaces that are so necessary | 
to cool running and long life. =e aon 


The results of this century of experience in 
handling pure Flake Graphite and the various 
greases compounded with graphite are yours 
for the asking. Send today for Booklet No. 
16 KP. 


74  DIXON’S 7 


GRAPHITE 1 1 

GRAPHITE Joseph Dixon Crucible Co. 

Pn ay gy Jersey City DOE New Jersey | 

ee Graphite Est. 1827 | 
rease 


Silica-Graphite Paint 
Boiler Graphite 
Graphite Spring Oil 
Graphite Seal* 

Pipe Joint Compound 
*An entirely new and im- 
proved type of graphite seal- 
ing paste especially prepared 
for use on screw thread, 
flange, and gasket joints and 
valves of pipe lines carrying 
hot or cold mineral, vege- 
table and animal oils, gaso- 
line, benzine, naphtha, creo- 
sote, tar, etc. 






















A. J. Bueuzli, manager of the mill supply 
department of the Wisconsin Foundry 
and Machine Company, Madison, Wis- 
consin. This firm has recently begun 
the manufacture of complete sand, gravel 
and crusher units «hat regularly turn out 
4 yards of crushed rock and gravel every 
3 ni.nutes. 











Pletch with Shadbolt and 
Boyd 
F. Pletch is now buyer in the mill 
supply department of Shadbolt and 
3oyd, Milwaukee. At one time he 
was with H. Channon Company, 
Chicago. 





* * * 


Northern Hardware to Sell 
Electrical Supplies 
The Northern Hardware & Supply 
Company, Menominee, Michigan, has 
recently added several lines of elec- 
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DIAMOND RUBBER CO. 


INDUSTRIAL NEWS 





Distributors of Diamond Products 
increase sales regularly year after year 


Photo shows Diamond Transmission Belt, 
Conveyor Belt and Hose, as furnished by 
Wisconsin Foundry & Machine Company of 
Madison, Wisc., to the pea canneries of that 
state. This firm has been a Diamond Dis- 
tributor for 13 years. Last vear’s salesamounted 
to eleven times as much as the first vear’s 
sales, and every year since 1924 has shown 
a nice increase in its rubber business 





We are continually receiving 
inquiries for all sorts of rub- 
ber items, in response to our 
advertising, which reaches 
many thousands of indus- 
trial users. We need more 
Distributors adequately to 
service these inquiries. 
Write us for your share of 
this business. 














HE Diamond Distributor can 


always furnish his customers 
with 

Reliable Rubber Goods, 

Promptly Delivered, 

At Fair Prices. 

He knows these products are 

building up for him a solid repu- 
tation as a distributor perform- 


ing a valuable service. 





He has a permanent source of 
supply. 

He also has the full coéperation 
of our company in securing all 
available business in his terri- 


tory. 


We solicit correspondence with 
Distributors who are planning 
for a permanent, profitable 


business. 


Diamond 


RUBBER BELTING tr HOSE - PACKING 





THE DIAMOND RUBBER CO., INC., AKRON, OHIO. 


THE DIAMOND RUBBER COMPANY, 
Akron, Ohio 


INC. 
We are interested in knowing whether you have some business to give 
away in this vicinity, and whether you have a really interesting distribu- 
tor proposition on Mechanical Rubber Goods. 

INGE a0 so aolewwlenwis 


Branches as follows: 
AKRON . ATLANTA . KANSAS CITY . NEW YORK 
BOSTON PHILADELPHIA . DALLAS . CHICAGO 
LOS ANGELES . SEATTLE . SAN FRANCISCO 


Seem eee meee seers eeeeeeeeeseeeeeeeeeeeeEeEEE EEE EEE 


Firm name......... cigahala Bea asecradeeinie ww aiease nina ATOR 
Address. . . 


ee 


- M.S. 6-30 
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Better way 
to drive 


The proved economies and efficiency that 
have marked every installation of Medart 
Timken Industrial Applications invite your 
investigation of them as producers of 
profits and satisfied customers. 


Advantages of the Medart Timken 
equipped line of Industrial Applications 
are fully described in our special Bulletin 
which accompanies Catalog 43. Write 
for it. 


The Medart Company 


(Formerly Medart Patent Pulley Company) = 


General Offices and Works, St. Louis, U. S. A. 
Offices in Chicago, Philadelphia, Pittsburgh, 
New York, Detroit, Cleveland, Seattle. Office 


and Warehouse in Cincinnati. 
ewe 


COMPLETE POWER TRANSMISSION 
EQUIPMENT 


Including 
Bearings: Ring Olling, Plain Countershafts 
Oiling, Timken-equipped. Gearing (complete line) 


Pulleys: Cast Iron, Steel Rim. Hangers (for Line Shaft In- 
Wood, | Hercules all-stee! stallations of all kinds) 
heavy duty. Sprocket Wheels and Chains 

Belt Lg ie Adjust- Rope Drives 


ers (all types 7 P 
. Pillow Blocks (all types, in- 
ee cluding Timken-equipped) 

(all types) Shafting 
Speed Reducers 


ewe 


Manufacturers of 
Metallic Bar Finishing Equipment 


Engineers and Builders of 
Special Machinery and]Equipment 














trical supplies to its stock. The com- 
pany plans to get out an electrical 
catalog and to solicit electrical supply 
business from industrial plants in its 
territory. 
+ ¢ @ 
Pattison Officials Attend 
Supplies Convention 

W. H. Smith, president of the 
W. M. Pattison Supply Company, 
Cleveland, and C. V. Pattison, vice- 
president, together with Mrs. Patti- 
son, attended the National Pipe and 
Supplies Convention at Pinehurst, 
North Carolina. 





Mrs. Gladys Atwell Anderson 





Mrs. Anderson Manages 


Chattanooga Supply 
Mrs. Gladys Atwell Anderson is 
possibly the only woman who holds 
the position of manager of a mill 
supply house. She has managed the 
Chattanooga Belting Supply Com- 
pany, Chattanooga, since a year ago 
when her father, H. L. Atwell, died, 
leaving the business he had founded 
in 1917, without a head. Mrs. An- 
derson first started to work with her 

father in her “after school” days. 
Mr. Atwell started in business with 
an initial capital of $20.00. The 
company had been established only 
three days when a flood almost put 
him out of business, and forced him 
to move to the present location which 
now occupies a 50-foot frontage with 
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18,052 Feet of FortUNE BELT 
Sold by One Distributor 
to One Industrial User 


This Distributor / 
writes: é 





“We have turnished in less than two 
years 18,052 ft. of Fortune Belt to 
one account, sizes ranging from 2” 
3 ply to 12” 5 ply. 


“This business has been held on 

Fortune Belt only because Fortune 
has proven superior to any other 
brand of belt they have tried. 


“We are mighty proud of this record 
and trust in days to come that we 
can add a few more large ones to 
our ever increasing Fortune Belt 
orders.” 


“Buy it from the Distributor’ 


is the underlying theme of our 
program of advertising and sales 
promotion direct with the indus- 
trial consumer in the interests 
of our distributors. 





De eet eee 


Che Mechanical Rubber Co. 


Cleveland, Ohio 
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On Sturtevant 
Ventilating Fans 


BRISTOS! 


But one factor enters into 
the purchase of parts by 
Sturtevant — performance. 
Bristo Safety Set Screws 
were selected for use in 
Sturtevant Fans solely on 
performance. 


The dovetailed flutes of the 
Bristo socket, interlocking 
with corresponding flutes in 
the Bristo wrench, result in 
a perfect grip. 





f 
| 
The MARKET 
is getting 
WARMED UP! 











Sturtevant 
Ventilating fans \~ a ff 


[| - 


Reproduction of one of many Sturtevant busi- 
iness magazine advertisements. 








This key-lock grip makes it 
possible to set up a Bristo 
Safety Set Serew solidly 
with less effort than with 
other types of set screw. 


The centripetal force 
(toward the center) im- 
parted by this perfect grip 
eliminates flaring, rounding 
out, or splitting of socket— 
a common occurrence with 
set screws of hexagonal or 
square socket design. Yet 
Bristos cost no more than 
ordinary set screws. 


Bristo safety set screws will 
improve the appearance and 
increase the efficiency of 
the products of many of 
your customers. To con- 
vince them of the superi- 
ority of Bristos we will 
gladly send any of your cus- 
tomers sample screws for 
testing purposes. Please 
specify diameters wanted 
when writing Dept. H. 


 BRISTO 


__ SAFETY SET SCREWS _ 








“4 


THE BRISTOL COMPANY, 
WATERBURY, CONN. 











two floors for merchandise storage. 
Besides performing the usual func- 
tions of a supply house, the company 
maintains a complete belt repair shop. 


x * x 


Star Hardware Corporation 
Adds Salesmen 


The Star Hardware Corporation, 
New York City, has added three 
salesmen to its force. The company 
reports that since moving to New 
York from Hoboken October 1, 1929, 
sales have increased 100 per cent. 








William R. Black, manager of the mill 


supply department, Reading Foundry 
and Supply Company, Reading Pennsyl- 
vania, is one of the oldest mill supply 
men in eastern Pennsylvania and is well 
known to all industrial buyers in the 
industrial section around Reading. He 
specializes in selling by demonstration 
and believes that industrial users appre- 
ciate having distributors bring in new 
products which may interest them. 





Troy Belting and Supply Has 
New Lines 
“Sprucolite” pulleys and the line of 
Quigley products are new items re- 
cently taken on by the Troy Belting 
and Supply Company, Troy, New 


| York. 


* * x 


Tieman Made Head of Pur- 
chasing Agents’ Association 

A. F. Tieman, purchasing agent of 
Doermann-Roehrer Company, Cin- 
cinnati, has been elected president of 
the Cincinnati Association of Pur- 
chasing Agents. 

A recent change in this company’s 


-_ 
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[TFALERS pushing Stanley Elec- 
tric Tools are finding them 
easier and easier to sell. Users like 
the power, the light weight and 
the rugged construction of these 


tools. Repeat business is good. 


We are helping to increase the ease 
of selling by telling your customers 
the advantages of using Stanley 
Electric Tools for all classes of 
work. Attractive mailing pieces 





| STANLEY ] 





Pavi ng 
the way for 
Quicker Sales 


with a real “sales punch” are ready 
to go to work for you. 





In addition, we have available a 
complete service of circulars de- 
scribing every Stanley Electric Tool. 
Are you using them? If not, send 
for the descriptive folio illustrated 
above. It tells the whole story and 
shows the advantages of hooking 
up with the line that’s headed 
for more and more profitable sales. 


Send for your copy today 
THE STANLEY ELECTRIC TOOL CO. 


New Britain, Conn. 


Sales Offices and Service Stations 


New York Chicago 
Los Angeles 


Detroit 
Seattle 


~ 
RT oot: ea, 





Cincinnati 
San Francisco 


STANLEY ELECTRIC TOOLS 


Philadelphia 
Montreal 


Cleveland 
Toronto 


i = 


CUTTING TOOLS 





AERIAL GRINDERS 
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“What's Selling 
in My Territory?” 








Based on reports from dis- 
tributors, comparing vol- 
ume of business for the 
month ending May | KEY TO CHART 











15, 1930, with business os ea —" 
during the corresponding l 50% better 


period of 1929. He ‘a “<i 


*Better comparison than last month 











NEW MIDDLE EAST WEST 
ENGLAND| ATLANTIC| CENTRAL | CENTRAL | S° WESTERN 


Better Better Better Poorer Better Poorer Better Better 


Item 


Leather 
Composition 
Rubber 
Fasteners and Lacers 
Blocks 


Compressors 


Electric Tools— 
Drills, Hammers, etc. 


Grinding Wheels, Wire 
Wheels, etc. 


Iron and Steel Bars 


Ladders, Safety 


cools and 
Equipment 


Mechanical Rubber 
G 8 


Mechanics’ Handtools 
Nuts, Bolts, and Rivets 
Packing 

Paints, Lacquers, etc. 


Equip- 


ment 


Pipe and Pipe Fittings 


Pumps 

Sandpaper, Emery Cloth 
Saws 

Shop Supplies 
Transmission Equipment 
Trucks, Lift Trucks 
Vises 


Valves 
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Pick the winner and the profits are yours 


INCE 1851 the Graton 

& Knight products 
have been the recognized 
standard for quality, relia- 
bility and long service. 


Actual facts showing highly 
satisfactory profits to dis- 
tributors who recognize 
that Graton & Knight 
Rubber Belting and Me- 
chanical Rubber Goods 
have proven to be a win- 
ner in their line, are avail- 
able to all Mill Supply Dis- 
tributors. 


In addition, we should like 
to explain fully just how 
our co-operative selling 
plan, which includes the 
personal assistance of our 
salesmen, helps you to in- 
crease your profits. 


Write for our catalogue 
and full information on 
Graton & Knight Rubber 
Belting and Mechanical 
Rubber Goods—a line 
that gives you substan- 
tial profits — a winner in 
its class. 


Graton & Knight Company 


Worcester, Mass. 


GRATON 
ANO 
KNIGHT 


OTHER 
INDUSTRIAL PRODUCTS 





Leather Transmission Belting 
Rubber Transmission, Conveyor 
and Elevator Belting 
Mechanical Rubber Goods 
Lace Leather 
Round Belting 
Belt Cements and Dressings 
Leather Pickers 
Lugs and other Loom Straps 
Woven Textile Lug Straps 
Leather Link ‘‘V”’ Belting 
Leather Cups 
“U” and Flange Packings 
Hand Leathers 
Leather and Rubber Washers 
and Discs 
Textile Aprons 


lle 






Get 
YOUR 
Free Copy! 


Address 
Department 
U-30 
Send for your free copy of the catalogue 


showing the Graton & Knight line of Rubber 
Belting and Mechanical Rubber Goods. 
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you deliver?” 


points. 
wear and wear. 


SWACO Safety 
Hopper Car 
Wrench 


SWACO Car Movers 
are made by the 
maker of the famous 
SWACO Safety Hop- 
per Car Wrench. 
Your customers know 
SWACO products as 
leaders in their fields. 


























The CAR-MOVER 


your Trade w 


— Pushes MORE Cars 
FURTHER in 
LESS Time— 
and it’s 
SAFE! 


Attention, Mr. Dealer! 


Here is the Car Mover your trade will WANT. 
Once they see it—there is no question of sales 
resistance—the question will be, “When can 


SWACO Car Mover grips the Rail at FIVE 
It cannot slip. The Dogs wear and 
Every part is made from 
Electric Cast Steel except the handle, and 
that’s HICKORY. 


Order Now. Every 


SWACO product is guaranteed to give satis- 
faction. 


SWACO 
TOOLS 
give 
Safety 


combined with 
Satisfaction 





SAFETY WRENCH & APPLIANCE CO. 
SPRINGFIELD, MASSACHUSETTS 


ill DEMAND! 














personnel was the appointment of 
H. P. Kimble as manager of the 
steam specialty department. 
New Distributors for Worth- 
ington Line 
Worthington “Multi-V-Belt” drives 
are now being distributed by the 
American Machinery Company, Mil- 
waukee. The Robert Rom Company, 
also of Milwaukee, is selling Worth- 
ington compressors and pumps. 








Arnold Roark, 


the Charlotte Supply 


Company, Charlotte, North Carolina. 





Street Company Moves to 
Larger Quarters 

R. R. Street and Company, after 

15 years at 28 N. Clinton Street, 


| Chicago, have moved to a new loca- 
| tion at 559 W. Monroe Street, where 


they now occupy 3 floors and the 
basement of the building. 


*x* * * 


Keith, Simmons Is Host to 
Distributors 

An interesting meeting of distribu- 
tors from Tennessee, Alabama and 
Georgia, was held recently in Nash- 
ville, at the invitation of Keith, 
Simmons Company, Incorporated. 
No business was discussed, as the 
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A new tool 
that will ~~ 


interest == 


——_{ _—_— 


your trade =“ 


—. 




















No. 590 


Brown & Sharpe 


Telescoping Gauges 
Range Vy" to 6” 


Show the new Brown & Sharpe Tele- 
scoping Gauges to your trade. Point 
out the wide range (from %’ to 6") which 
is secured by five sizes of telescoping 
heads with one interchangeable handle. 
Manufacturers, foremen and skilled 
mechanics alike will recognize its use- 
fulness. 


You should also emphasize the ease 

with which hard-to-get-at internal 

measurements can be made with these 

new telescoping gauges. 

Maintaining the accepted Brown & Sharpe BS 
standard of quality and reliability, this tool | IBS 
makes a valuable addition to your present 

line of high quality precision tools. Descrip- 


tive circular will be sent upon request. 
Brown & Sharpe Mfg. Co., Providence, R. I. 


a DOE PO PR PORE BOE 


Brown & Sharpe Tools 


*WORLD’S STANDARD OF ACCURACY” 
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 There’s 
a Copy 


for 


You 





READY TO SHIP 
The report, “Your Committee 


. \ Pull Works, |! | Recommends, 

The Ohio Valley Pulley SONS, SNC. | information concerning the most 
DIVISION GENERAL FIBRE PRODUCTS, Inc. | ; 

Maysville, Ky. constructive plan ever developed 


” contains complete 





in the mill supply industry. It 
has been authorized and _ pub- 
| |i lished by The Joint Merchandis- 
ing Committee of the Mill Sup- 
ply Business. There’s a copy for 
every distributor and manufac- 


turer of mill supplies. Have you 

















| received yours? If not write im- 


| mediately to: 


HARRIS 


Larg e Stock O 


COPPER Available to ||| 
FLOATS Distributors | 


A e ° 
pisibators do mot «= || {| The Joint Merchandising 
rule, carry floats in stock. 

There are too many sizes ‘ 
and pressures. But that C tt th 
need not keep you from taking orders for Copper ommi ee O e 

Ball Floats in any size. We keep a large stock of the i || 

sizes most in demand—from 3” to hg diameter— a ti . ‘ 

for open tank and 25, 50, 100 and 150 Ibs. pressure. M ll S 1 B 

If you do not have our catalog, send for a copy. It | 1 upp y usiness 

illustrates many special floats, in various shapes and | 

sizes, made from copper, aluminum, steel and stain- | 
steel. 


| 916 Clark Building 


antes Harris & Co. ||| Pittsburgh, Pa. 
210-218 N. Curtis St. Chicago, Il. 
Also Manufacturers of Copper Coils, Bends, Expansion Joints, | 


Tanks and Special Work in Copper, Nickel, Monel and Non- 
Corrosive Steel. 
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——~is extremely desirable for supplementary use 
to the regular traveling crane or monorail track, 
or for individual use in bays, on side of 
shops, etc. 


-—the hinge plates are steel and fitted with 
Hyatt Roller Bearings. The double tie rods. 


ac 4@ oe 


CHAIN HOISTS—TROLLEYS—TRAVELING CRANES 
—JIB CRANES—LOW HEAD ROOM TROLLEY 
HOISTS—TWIN HOOK HOISTS—HAND WINCHES, Ete. 


You can secure WRIGHT Equipment from your Jobber 
WRITE FOR NEW CATALOG 


WRIGHT MANUFACTURING COMPANY — 
BRIDGEPORT, CONNECTICUT. 
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They Sell Each Other —for 


the same excellence is found in all 




















Write to-day for Catalog B-27 and 
for counter and mailing mater- 


ials on ARMSTRONG Tools. 





HE Armstrong B-27 Catalog 
shows over 176 pages of tools, 
all tools of the highest quality 
that are known to tool users 
everywhere. Each tool pictured 
here represents an entire line of 
its kind. For example there are 
over 100 sizes and shapes of 
ARMSTRONG Tool Holders— 
holders for every operation on 
Lathe, Planer, Slotter and Shaper. 
ARMSTRONG Drop Forged 
(Carbon and Chrome-Vanadium 


Steels) Wrenches are made in 36 | 


patterns, sizes that range from lit- 
tle wrenches that weigh but an 
ounce to those that weigh 40 lbs. 
Other ARMSTRONG Lines in- 
clude: 11 ‘types of Drop Forged 
Lathe Dogs, 5 styles of Forged 
“C” Clamps, 13 kinds of Ratchet 
Drills—Planer Jacks, Drill Drifts, 
Bolt Drivers and Drilling Posts. 


Each ARMSTRONG BROS. 
Better Pipe Tool has many im- 
proved features—a complete line 
including: Solid Dies and Stocks, 
adjustable Dies and Stocks, 
Hinged Vises, Chain Vises, Pipe 
Cutters and Knife Blade Cutter 
Wheels, Pipe Wrenches and Pipe 
Tongs. 


ARMSTRONG Tools have 
been on the market for 38 years 
—they have been widely adver- 
tised. They give complete satis- 
faction—build re peat business. 
They sell each other. Push all 
ARMSTRONG lines—it pays. 


ARMSTRONG advertis- 7) . 
ARMSTRONG 
TOOLS from your 
Supply House 4 


ing directs buyers to their 
regular suppliers. We 

Armstrong Bros. Tool Co. 
“The Tool Holder People’’ 


stand behind our dealers 
305 N. Francisco Ave., Chicayo, U.S. A. 





and our tools. 


| purpose of the meeting was simply to 
| promote a better understanding 
among the distributors. 
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Formal Opening of New Millar 
and Son Building 


Charles. Millar and Son Company, 
Utica, New York, recently held a formal 
opening of a new building at Bingham- 
ton, New York, where the company has 
| been operating a branch for the past 
| 15 years. The new structure is 2 stories 
| high and has a frontage of 100 feet. It 
houses modern display rooms and a well- 
lighted and thoroughly ventilated office. 
W. R. Jones is manager of the branch. 





New Lines for Syracuse 
Supply Company 

The Syracuse Supply Company 
Syracuse, New York, has recently 
taken on several new lines. These 
are the products of the American 
Chain Company, Alemite fittings for 
industrial lubrication, Dayton “Cog- 
| Belt” drives, and the Goodyear me- 
chanical rubber goods line. 








These two men are from the Essmueller 
| Mill Furnishing Company, Kansas City, 


Missouri. B. H. Essmueller is at the 
left. With him is P. H. Rockstroh. 
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--- Here’sa 
Tremendous Market 


VERY day brings more conclusive proof of the 
important future for the V-belt in industry. 


Nothing could be more logical_—The V-belt, used 
either in single or multiple drives, has proved its 
superiority — beyond question — over other types of 
drives in a great many forms of installations. 


Mill supply houses throughout the country are real- 
izing that the sooner they equip themselves to handle 
this business, the sooner will they establish a new 
and steady source of income for themselves. 


Our national distribution through selected mill 
supply houses is almost complete. Your territory 
may still be open. Write us. L.H. Gilmer Co., 
Tacony, Phila., Pa. 





Makers of the 
World’s Best-Known V-Belts 


Those: mill supply houses that 
take on the Gilmer franchise are 
assured of five major points— 
1. A product that by actual test 
outwears and outperforms any 
other make of belt.—2. Protec- 
tion from encroachments and 
price cutting.—3. A fixed and 
worthwhile profit on every belt. 
—4, The backing and co-opera- 
tion of the vast Gilmer organi- 
zation. —5. And advertising 
directed to the industries to 
which you sell. 





Note the extremely rugged 
construction of the Gilmer 
belt. Note the layers of 
extra-strong cord placed 
at the neutral axis, the 
specially prepared rubber, 
and the sturdy canvas 
jacket which encloses the 
entire belt. 
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BUCKEYE 
BRONZE BARS 





Customer Satisfaction— 


F OR many years Buckeye Bronze Bars have given sat- 
isfaction to users who appreciate the high standard 
maintained in the production of this fine bearing bronze. 


Disrriputors also have found it to be a line 
It is our belief 
that mill supply men appreciate a good product, a satis- 
factory profit, and sales cooperation. This is the basis 
of our distributor policy. 


worthy of their intensive sales support. 


Buckeye Bronze Bars are made in three grades— 
“Commercial,” ‘“Lubrico” and “Hy-Speed”—which sat- 
isfactorily meet industrial requirements. Complete range 
of sizes (154), both cored and solid, in 12” and 18” 
lengths. 


Pur this quality bronze line in your stock and your 
catalog . . . Mill supply salesmen will find it pays to 
ask for bronze bar business. 


An exclusive territorial arrangement . . . Distrib- 
utor’s name on each bar if desired . . . Imprinted 
weight charts for your trade and display boards for 
your use—no cost. 


The Buckeye Brass & Mfg. Co. 


The Home of Quality Bronzes Since 1900 


6410 Hawthorne Ave. Cleveland, Ohio 

















Now We Know What It’s 
Going to Cost to Sell 


We eliminated a lot of worries 

when we sold our automobiles to 

our salesmen and put the men on 
a flat expense allowance 


4s told to a staff representative 


By Edward W. Gildart 
President, Norvell-Wilder Hardware Company 
Beaumont, Texas 


HREE years ago, because of 
our unsatisfactory method of 
handling the salesmen’s expense 
allowance problem, we decided to 
make a number of changes. One of 
the most importaht of these was our 
going out of the “automobile busi- 
ness.” We sold all our salesmen’s 
cars and required every man who 
sold for us to own and operate his 
own car. We placed all other ex- 
pense factors on a flat-rate basis; 
and have not regretted the change. 

Not the least of the advantages we 
have found in the new plan is that 
now we know in advance just what 
it is going to cost us to sell during 
any immediate future period. Also we 
know exactly what it is going to 
cost us to cover each of our terri- 
tories, without having to wait until 
the period is past and the various 
expense items are figured. We find 
it worth a great deal, just to have 
these facts before us at all times. 
And, of course, there are other 
advantages in the flat-rate plan of 
paying expenses. 

What to do about the salesman’s 
expense allowance in general always 
is more or less a sales problem; and 
what to do in regard to the use and 
cost of operating automobiles to 
cover a territory is still more of a 
problem. 


E handle a varied line of indus- 

trial supplies, making a spe- 
cialty, somewhat, of oil-well equip- 
ment and sawmill supplies. This 
means that we cover a big territory 
and sell under widely varied con- 
ditions. 

At the time we decided to go out 
of the automobile business we called 
in the salesmen and told them of our 
decision. Each man was instructed 
to drive whatever car he had been 
using to the local dealer in that make 
of automobile and get an honest 
estimate of its worth. The salesman 
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Suction Hose by WHITEHEAD 
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- Built for Such 
a Tough Job! 


Ultimately, the suction hose you sell faces a tough job like 
this—or worse. However, the man who buys it expects 
to get his money’s worth, and, after all, no job is too 
tough for a suction hose that is properly made. 


Whitehead Suction Hose is built for the most difficult 
service it will encounter in the field. It gives your cus 
tomer more than a coil of coated steel surrounded by 
fabric, friction fibre, rubber, and a cover—it gives him 


his money's worth in service .. .. .. Write for samples. 


iti) N00 








Whitehead Products 


Mill Hose--Oil Hose—(Suction § Dis- 
charge) — Tubing — Sheet Packings — 
Washers & Valves—Diaphragms—Dredg- 
ing Sleeves—Moulded Goods. 

Belting (Conveyor & Transmission)— 
Steam Hose—Air Hose—Water Hose— 
Suction Hose—Creamery Hose—Fire Hose 
(Underwriters )—Sand Blast Hose. 











The Whitehead Bros.Rubber Co. 


<—e> “MECHANICAL RUBBER GOODS, SINCE 1875 ° 
Trenton,New Jersey _> 
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““Yes—We have no bananas’”’ 


“We have 172 clutches in stock but not the one you want.” 








The Conway Disc 
Clutch is patented. 
All infringements 
will be prosecuted. 


Why carry a shelf full of clutches? 





The sizes of shafts on which 
they are mounted vary in 
sixteenths from %%” to 
5-15/16”. The horsepowers 
eover a wider scope of 
power development. Pulleys 
have different diameters and 
faces and are wanted many 
times with ball or roller 
bearings Sleeves and 
couplings have any diam- 
eter and many lengths. 
Sprockets and gears have 
as many teeth as an alli- 
gator and enough pitch 
diameters to radiate the 
starry heavens 


The Conway Disc Clutch will move out 
of Cincinnati within three days (most 
times one day) after your order is re- 
ceived. No reshipment, no boxing or 
delivery for you. No stock for you to 
carry. 




























Moreover, the Conway Disc for you to be authorized to sell. 

Clutch is “the mousetrap in the Let us tell you more about it— 
woods.”’ Everybody knows of and by the way—have you our | 
its splendid quality, and are Catalog P-20, the book the | 
curious, if not determined, to clutch user can actually buy out | 
have one in their plant. It’s a of, without a slide rule or cal- 

resale proposition if there ever culating machine? 





was one, and a profitable line 


The CONWAY CLUTCH COMPANY 


QUEEN CITY and PINE TREE /T. ~ CINCINNATI ,OHIO 
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was told that he could buy the car 
from the company then at the price 
quoted by the automobile agency. If 
the salesman could not pay cash for 
his car, we sold it to him on credit, 
charging his account and deducting a 
reasonable amount until the car was 
paid for. 

If any man desired to trade in the 
car he had been using on a new one, 
he was sold the old car at the 
appraised price and he then turned it 
over to the dealer at that price as part 
payment for a new vehicle. Thus at 
one stroke we sold all of our sales- 
men’s cars. 

At the same time we studied each 
territory individually and determined 
what would be a fair cost of cover- 
ing it each month. Arriving at this 
figure, that amount of money was 
allotted to the salesman to cover his 
automobile expenses, including depre- 
ciation, upkeep and fuel cost. 

At the same time, too, we figured 
the cost of all other items entering 
into covering each territory. These 
items were listed and totaled. That 
sum then was added to the automo- 
bile allowance, arriving at a_ total 
expense allowance for the territory. 
If a man can economize here and 
there and adequately cover his terri- 
tory at less expense than the check 
calls for, the difference is his. If he 
is inclined to be careless of expenses, 
he, not the company, pays for this 
carelessness. 

If he finds it necessary to entertain 
extensively in order to get business, 
the cost of such entertaining comes 
out of his expense check; and the 
company takes that factor into con- 
sideration when figuring his allow- 
ance. 


ACH of our salesmen receives a 

flat salary. Obviously, then, it is 

a matter of simple addition for us to 

determine well in advance of any 

given month or period just what it 

is going to cost us to sell in a particu- 

lar territory, as a whole or by dis- 
tricts. 

The only thing we have to do with 
buying automobiles now is to help a 
salesman when he needs a new car 
and does not have sufficient cash to 
buy it. We will, in worthy cases, 
advance him the necessary money 
and charge his account with it, to be 
deducted from his salary or expense 
at the rate of a specified amount per 
month until we are reimbursed. 

By having the salesmen own their 
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Within Easy Reach 


OULDS warehouses, carrying large stocks of standard 

pumps, are within easy reach of your mill supply house. 

From them, over 95 percent of all orders for stock pumps have 
been shipped within 24 hours after receipt of the order. 


Such a quick delivery service is of inestimable value to the 
industries you serve, particularly in emergencies—for delays 
in any process of manufacture are serious and expensive. 


As to the pumps themselves, there are no better built or 
more efficient pumps, and there is no line so complete. For 
over 82 years Goulds has been building dependable pumps, 
giving to mill supply houses the benefits of its development, 
engineering, testing and shipping facilities. In short, Goulds, 
the largest manufacturer building pumps exclusively, is con- 
cerned with helping you supply industry with dependable, 
efficient pumping equipment at the lowest possible cost and 
in the least possible time. 


Write the nearest Goulds branch for evidence 
of the profit possibilities of the Goulds line. 





GOULD PUMPS, INC., Seneca Falls, N. Y. 


Goulds representatives are BRANCHES: 


; ‘ *BOSTON *NEW YORK *PHILADELPHIA 
trained engineers, experts 194 Congress St. 16 Murray St. 111 North Third St. 
in the solution of pumping *CHICAGO 19 Park Pl. ATLANTA 
problems. 12-14 So. Clinton St. PITTSBURGH . Citizens & Southern 

HOUSTON i 636 Henry W. Oliver Bank Building 
1902 Secon a- &. EVELAND 
tional Bank Bldg. *TULSA =. Build- 
*Branch Warebouses 213 E. Archer St. ing 


with PUMPS FOR EVERY SERVICE 
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uppliers 


can find few 


so profitable 





MARVEL 


High-Speed - Edge 
Hack Saw Blades 


Few lines offer so great an op- 
portunity for sales and profits 
as these Unbreakable High 
Speed Edge Blades—blades 
that have every advantage of 
ordinary high speed steel 
blades and, in addition, are 
guaranteed not to break even 
in case of accident. 


Only MARVEL Blades 


combine the long-lasting, fast- 





cutting qualities of genuine 
18% Tungsten High Speed | 
Steel with the unbreakable | 
characteristic. They are made 
by a patented process by 
which high speed steel teeth 
are electrically welded to a 
tough, special heat treated 
steel body. 


MARVEL Blades can be 
safely recommended for any 
job. They are made in sizes 
for all power hack saws. Cost 
no more than other high 
speed steel blades and carry a 
substantial margin. Write to- 
day for catalog and proposi- 
tion. 


Armstrong-Blum Mfg. Co. 


“The Hack Saw People” 
353 N. Francisco Ave. 
CHICAGO, U.S.A. 














cars we eliminate a number of trou- 
blesome factors aside from the per- 
sonal element. It greatly simplifies 
income tax reporting, for example. 
It materially cuts down our invest- 
ment in materials not directly 
representing merchandise; and, very 
important, it eliminates the possibility 
of squabbles as to the fairness of 
certain expense claims and the sales- 
man’s use of the car while off duty. 

We simplify the insurance problem 
by having the insurance made out to 
us, so ‘far as employe liability is 


| concerned, so that when one of our 


men has an accident (we are respon- 
sible, whether or not we own the car, 
if the man is on duty at time of 
accident) settlement of any arising 
claims come through as to the insur- 
ance firm. Thus we are protected, 
while protecting the salesman. 

In handling traveling expenses on 
this basis, there may arise the ques- 
tion as to whether or not there is 
likelihood of the salesman slighting 
remote sections of his territory in 
order to cut down expenses. We 
eliminate this apparent weakness by 
requiring the salesman to make regu- 
lar calls upon all customers and 
prospects in his district. 

We can check up to see that our 
men follow instructions, by checking 
over customers’ accounts. Sales re- 
ports show the amount and date of 
each purchase made. By watching 
these reports, we can learn very soon 


| if a certain customer is being slighted 


by the salesman because of his being 
off the main road or otherwise at a 
point where it costs the salesman 
considerable to contact him. If a 
customer’s buying drops off, or if his 
orders do not register as regularly 
as they should, the salesman is re- 
minded of the condition and told to 
watch the customer more closely. 

Sales reports also show whether or 
not the salesman is digging up any 
new customers. We know about 
what percentage of new accounts a 
man should bring in each month; and 
unless these accounts are forthcom- 
ing, he is reminded of the fact. 





A Simplified Inventory 
System 
HE Producers Supply and 
Tool Company, operating sev- 
eral field stores from its cen- 


tral Texas office at Fort Worth, 
Texas, proves by its simple inventory 
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Independent Chucks 


‘‘The Incomparable”’ 


Do you know why 
our Nos. 14 and 214 
Chucks are incompar- 
able? 


The New Catalogue 
No. 47, 1929 
tells a great deal about 
these Chucks which is 
now known only to 
those who are using 
them. 


They Know 


The advantages of 
our exclusively Cush- 
man ‘Two-Piece Thrust 
Bearings which cannot 
fail to align and will 
never injure the 
SCTeWs; 

What it means when 
the Screws are of 
Chrome Nickel Steel, 
heat-treated ; 

How much longer 
the Jaws will last if the 
threads as well as all 
other surfaces are 
hardened; 

They like real inter- 
changeability of parts 
(no questions to be 


asked about dimen- 
sions when re-order- 
ing) ; 


But you should read 
the catalogue as to 
these and other good 
reasons why 

“The Incomparable” 


Chucks are incompar- 
able. 


NSS 






ROWAN A EER SMOLIN 


) PI aS 
SSL ALM MAIL HU MMI AWWWSNLNIEIOOVL LA SSRN 


anit 


OVPLRAPLIAIUUS 


SANA 
AARON IRAN 


AEN NRAAANLN 


ALA UPAWNS 


AAO WAU SAWN 


VM 


WAAAY IIE 
Sn 





- 


MAL VOLS LLLLL LO ALLELE Ws 
PE ee 


THE CUSHMAN CHUCK CO. HARTFORD.CONNAIS A. 
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ERATING without branch stores and 
refraining from selling direct to the 
industrial consumer, we have no other 
course than to consider our distributors 
as the natural outlets for our products. 


Just as our salesmen are our spokesmen 
to the jobber, so are our jobbers the dis- 
tributing end of our organization. 


In order to secure our share of the business 
we must back up our distributors exactly as 
we do our own salesmen. We accomplish 
this by keeping our jobbers competitive and 
in position to represent us exactly as though 
they were on our own payroll. Otherwise, we 
lose the business,—having no other outlets! 


This policy insures our distributors getting == 
the fullshare of all business in their territo- eS aoe 
ries because they are in position to compete Sa Be me: 4 


on values and give the added advantage of LU Ba 


prompt service and intense local interest 
which only a jobber serving a community 
on a wide variety of lines can render. 





ry pies DAN 








MILL SUPPLIES 





















JOBBERS 

can sell these QUICK 

MOVING SPECIALTIES 
wherever liquids are handled. 


They are unique, non-competitive, 
require no estimates, installation or 
service. Sell “fas is.” 

Now used by all types industrials, 
utilities, chemical, drug, paint 
houses, newspapers, hotels, hospi- 
tals, engravers, battery stations, etc. 


Tilt over and drain to last drop. 
Can't slip. Carboy cleat gripped in 


tilter slot and by metal prongs. THE SCHWENK 


“ONE MAN” 


SAFETY TILTERS 


(Pat. U.S. and Canada) 














FOR HANDLING AND DRAINING BARRELS— 


DRUMS — CARBOYS OF ACIDS — PAINTS — | Drain to last drop. You can also 

j JIDS drain from end spiggot by tilting, 

AND ALL FLUIDS. and from the side .by rotating, as 

(Combination truck—on wheels; tilter; plat- barrel rests on rollers. Rockers en- 

form; mixer, rotator.) able one man to tilt up 750 lb. bar- 
: i‘ rel 23” high in 10 seconds. 















Write or wire for attractive distributor’s 
proposition, backed by national advertising 
to users. (See ads in Chem. & Met., and 
Oil, Paint and Drug Reporter.) 





THE SCHWENK SAFETY DE- 
VICE CORP. 


Grand Central Terminal 
Bldg., 70 E. 45th St., 


New York, N. Y. 





























































TESTED AND 
PROVED 


Always 
One Step Ahead! 


W &B distributors are now introducing 
the new sensational 


BLUE DIAMOND 
HIGH SPEED DRILLS 


Which are establishing new standards of production 
in some of the finest plants in America. 





Furnished in jobbers sizes ; to 14 inch and 


wire gauge sizes to No. 55. 


| WHITMAN @& BARNES 


'wCORPORATEO 


Chicago DETROIT New York 
MAKERS OF FINE TOOLS FOR SEVENTY-SIX YEARS 























system that elaborate details are not 
necessary for the maintenance of a 
perpetual inventory of stock on hand 
in each and all field stores and the 
main warehouse. 

A single card system, using white 
cards about eight inches wide and 
five inches high, with just a little 
printing and ruling, serves for main- 
taining the entire system. The card 
is ruled and printed so that the name 
of the article may be written at the 
top, and also the name of the firm 
from which it was bought. Below 
this data are spaces for writing both 
the maximum and the minimum 
quantities of this article which should 
be in stock. Then in a series of 
spaces the various orders of the 
article are entered as received, and 
sales deducted as made, daily. Also 
the cost of the article is entered and 
the order numbers of shipments 
received. 

The central office at Fort Worth 
maintains a separate file of these 
cards for each of its branch stores. 
All orders must be placed through 
this office, although shipments are 
often made direct from the manufac- 
turer to the field store. However, 
the invoices must pass through the 
Fort Worth office. Here all material 
sent to a branch office is recorded 
in the branch’s file. Sales made at 
branch houses are reported daily and 
deducted from the individual files. 
The main warehouse has an indivi- 
dual file, just as a branch house. 
Orders filled out of the central ware- 


house for branches are merely de- 


ducted from the central warehouse 
file as sales and credited to the 
branch as an order received. 





Are You Sure of Your 
Manufacturers’ Sales 


Policies? 


By J. A. Naylor 


Assistant Manager, J. M. Tull Rubber and 
Supply Company, Atlanta, Georgia 


ANUFACTURERS 6selling 
M through chain stores and 

mail-order houses and allow- 
ing their names to be used in the lat- 
ter’s advertising are receiving large 
individual orders at short profit. 
However, their merchandise is not 
being well-marketed. In many in- 
stances, it is not even being put be- 
fore the proper user. 
Chain store business, as we all 
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MORE PUSH 


—with less effort 














—and more sales with less effort 
when you stock the Badger Car 
Mover. Sturdy in build, safe and 
economical, the Badger paves the 
way to greater sales and steady 
profits. 

The Badger gives great power and 
speed in moving cars. 
Compound leverage pro- 
vides a powerful thrust. 
Slip-proof spurs pre- 
vent lost motion. 
Weighs only seven- 
teen pounds. The 
many desirable fea- 
tures of the 
Badger are read- 
ily apparent to 
buyers and 
users. Sell 
Badger Car 
Movers and 
increase your 
profits! 
















BADGER 


Write 


us NOW ! 


Sd 


CAR MOVER | 


| know is done directly with individ- 
| uals who come into the place of 
| business with the express purpose of 
| buying. On the other hand, the legi- 
| timate distributor employs a sales 
| force which is constantly plugging 
away for business out in the ter- 
ritory. 

In other words, in the case of the 
distributor, a manufacturer’s line is 
constantly being brought to the user’s 
attention. Quality of goods and the 
integrity of the manufacturer: is sold, 
not price. 

With the chain store, however, 
price is the major consideration, and 
quality secondary, unless a leader is 
being maintained to gain customers’ 
confidence. 

Manufacturers, of course, have a 
right to sell whomever they please. 

| However, they should not expect co- 
operation from the industrial distrib- 
utor if they sell the chain store and 
mail-order houses. 
that distributors, individually, should 
absolutely refuse to do business with 
| manufacturers who persist in selling 
| branded goods to chains and mail- 
| order concerns. 
| It is the distributor’s duty to stock, 
| catalog and push those lines made by 
| manufacturers with a strict distrib- 
utor sales policy. It’s a simple mat- 
| ter to find out who these manufac- 
| turers are. 


NOTHER practice which dis- 
rupts markets is that of manu- 
facturers selling the distributor and 
competing with him at the same time. 
A particular territory has a certain 
potential on any item, and the manu- 
facturer is not going to increase that 
potential by selling in direct compe- 
tition with his distributors. 
| Distributors have got to be edu- 
cated to realize the importance of 
taking a firm stand on this question 
of direct-selling competition. Point 
out to manufacturers that you can- 
not push their lines if they persist 
| in furnishing direct competition. 
Much of the chaotic condition 
present today in the field of indus- 
trial distribution can be traced to 
| direct-selling, chain store, and mail- 
| order competition, and until these 
menaces are eliminated conditions are 





It seems to me | 


| 


| 
| 





ADVANCE 


CAR MOVER CO.| 


APPLETON WISCONSIN 








going to continue to be unsatisfac- 
tory. 

Make sure of the sales policies of 
your sources of supply. Cooperate 
with those manufacturers who are 
standing up for you. 





SENN 


A New Sales 
Franchise That 
Protects You! 


The Distributor gets the full pro- 
tection he has a right to expect on 
QUEEN Fire Extinguishing 
Equipment. 


The QUEEN franchise 
money for him because: 


makes 


A quarter century of user-satisfac- 
tion backs QUEEN Equipment. 


QUEEN Equipment is advertised in 
leading trade publications reaching 
large users. 


All orders and inquiries for QUEEN 
Equipment received direct from terri- 
tory of a distributor carrying stock 
are referred back to him. 


Every sale of QUEEN Equipment 
means a fair profit for the distributor. 


Some good territory 
for distributors 
still open 











“Fortify for 
Fire Fighting” 


Write Dept. MS-6 for full-protection 
proposition. 


Harker Mfg. Company 
121-123 West Third St. 
Cincinnati, Ohio 
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Leading Jobbers carry these wrenches in stock H 


BONNEY FORGE &%° TOOL WORKS } 
ALLENTOWN, PA. 


peeve of Special Service Wrenches of Chrome Vanadium, 
i 


Carbon Steel Drop Forged Wrenches, Pipe Wrenches, Vises 
and Drop Forgings and the Bonne i 


Patents Pending 
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Alr Control Equipment Co., 
3825 A Main St., 


y, 


Belanger Fan & Blower Co., 
8202 Woodward Ave., 


ch 


tag _Ventitation Co., 


The Wm. P. Little Co., 
Box 187, 
Conn 


Carroll B. aren. 
133 Cone St., N 
Atlanta, Ga. 


Missouri Ventilating 
Equipment Co., 
St., 
Mo. Cleveland, 


HARTZELL / 
PROPELLER * 
FAN CO. 


Div. of 
Hartzell Industries, 


Inc. 


612 Craft Street 
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Always An Eye Open for 
Greater Hack Saw Profits 


HE Wolves of Lenox, known to your customers and 
prospects as the rugged, clear-cutting, slashing Hack 
Saw blades without equal, are ready and eager to boost 
your profits and to bring you new customers. They are 
attractively packaged in plaid and backed by a strong sales 


Get the details today. 


“The Toots in the Plaid Bor” 


AMERICAN SAW & MFG. CO. 
Springfield, Mass. 
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THE PROPELLER FAN WITH THE EXCLUSIVE 


OVERLAPPING BLADE PRINCIPLE 


These Distributors Can Aid You:— 
Northwestern Fan & Blower Co., The F. M. Webber Co., 


447 Virginia St., 1260 Graybar es 
Mo. Milwaukee, Wis New York, 
The Pittsburgh Elec. & Western Ohio Shiiesiabie Co., 
Mach. Works, 110-12 Eleventh St., 


1 Barker Place, 
Pittsburgh, Pa. 


Ohio 
M. P. Ziegler & Co., 


Toledo, 


alle St., P. H. Rogers, 120 S. Fountain <Ave., 
Thicoae, Tih 505 Bell Block, Springfield, Ohio. 
G. S. Faries Cincinnati, Ohio. 
40 Transportation Bldg., Ralph Sprenger, 
Philadelphia, Pa. 557 Market St., 


San Francisco, Calif. 
Steen Fan & Blower Co., 
325 Ellicott Square, 
Buffalo, N. Y. 

The J. W. Thompson Co., 
505 Franklin St., 

Peoria, Ill. 

Ventilating Equipment Co., 
1601 St. Clair Ave., 
Ohio. 


Ohio 
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A Plan That Stimulates 
Sales Interest 


By W. J. Geiselman 


Sales Manager, Knight and Wall Company, 
Tampa, Florida 


How a Novel Award Keeps the 
Salesmen Pepped Up 


UR salesmen literally have 
been selling rings around 


themselves during the past 
year. It is all because we have a 
novel standing award each month for 
the salesman who makes the best 
showing over his own record of the 
year before. 

Nearly a year ago we concluded 
that we needed something aside from 
mere commission earnings to create a 
greater interest in sales on the part 
of our men. About this time it hap- 
pened that one of our executives saw 
where a big diamond ring could be 
purchased at an exceptional bargain. 
A real-estate promoter had waited a 
little too long to cash in, and the re- 
sult was that his diamond ring, 
among other things, was sacrificed 
for ready cash. 


We believed that we could turn this 
diamond into a real investment, even 
though we sell mill supplies. Accord- 
ingly, we purchased the ring—a 
$1,300 beauty—at a fraction of that 
figure. 

At the next regular sales meeting 
we exhibited the ring and explained 
that some salesman of the company 
was going to wear the diamond there- 
after. Just who wore the ring was 
a question of who made the best sales 
showing each month, it was 
plained. 


CCORDINGLY, today the out- 
A standing question among our 
salesmen during the last part of each 
month and the first of the next is, 
“Who’s going to get the ring?” The 
wearing of that diamond has come to 
be considered a real distinction, cher- 
ished by every man on the force. 


ex- 


We have made all the men want 
the ring, because of the distinction 
we have built around it. It is not 
merely for the appearance of the ring 
that our men want it, for if that were 
all some of them would not care for 
it at all. It is what the ring stands 
for that (Continued on page 100) 
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nsured by STOCKHAM 








THE AMERICAN ENKA CORPORATION 


N great industries, insurance against loss by 

fire and other hazards is vital. But there are 

still other kinds of insurance which the wise 

industrialist uses to protect continuous pro- 
duction and profits. 


For pipe lines, insurance takes the form of careful 
selection of pipe fittings. Like the American Enka 
Corporation, many great concerns select Stockham 
Fittings to guard against pipe line trouble. Ac- 
curately squared and tapped to make straight lines; 
perfect threads; extra body thickness for extra 
strength; every Stockham Fitting goes on easily to 
form tight, leakproof joints and to stand the stress 
of long service. 


The $10,000,000 Rayon plant of the American 
Enka Corporation is near Asheville, N. C., and was 
erected by The H. K. Ferguson Co., of Cleveland. 
Lockwood Greene Engineers, Inc., New York, were 
consulting engineers. Stockham Fittings were fur- 
nished by Ford & Kendig, Philadelphia, and Noland 
Co., Inec., Spartanburg, S. C. Huffman Wolfe Co., 
of Philadelphia, were Heating Contractors and E. B. 
Wright, of Asheville, N. C., the Plumbing Contractor. 











STOCKHAM PIPE & FITTINGS CO., Birmingham, Ala. 


Stocks in Boston, New York, Chicago, Houston, Los Angeles. 








CAST IRON ELECTRIC CAST STEEL MALLEABLE 
Screwed—Flanged—Drainage—Sprinkler Screwed—Flanged Standard—Extra Heavy—Hydraulic—Oil Country 
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New and Improved Industrial Products 




















HE new 3-way diestock made by the Armstrong 

Manufacturing Company, Bridgeport, Connecticut, 
is so constructed as to contain 3 sets of dies and is 
adjustable for threading oversized and undersized 
threads. Bushings are removable so that close nip- 
ples can be made. The “Kalorizing” treatment given 
the dies makes them stronger. 








— 


HE Binks Manufacturing Company, 3114-40 Car- 

roll Avenue, Chicago, manufacturers of all types 
of spray painting equipment, announces the new 
“Thor” 2-E portable outfit. It is portable by one 
person, yet is of sufficient size to produce good work 
quickly. It operates from any light socket. The 
air compressor unit is belt driven and connected 
to a % H. P. General Electric Motor. It has an 
air displacement of 3.5 cubic feet of air per minute. 
This complete outfit is equipped with the Binks 
number 345 spray gun, 2-gallon pressure material 
container and the necessary lengths of air and mate- 
rial hose. 











HE hoist and crane division of Robbins and 

Myers, Incorporated, Springfield, Ohio, announces 
the new “Bantam” hoist. The “Bantam” weighs 130 
pounds complete with trolley, 110 pounds without; 
has overall dimensions of 18 inches by 24 inches; op- 
erates at the rate of 30 feet per minute; has 500-pound 
capacity; simple and positive lubrication system, and 
rugged construction throughout. The motor is a 
specially designed Robbins and Myers hoist motor. 





HESafety Wrench 

and Appliance 
Company, Springfield, 
Massachusetts, has 
announced a new and 
improved safety rail- 
way car mover. Every 
cast part is made 
from electric steel 
castings. In action 
the “Swaco” mover 
has five-point contact 
with the rail. The 
side spurs grip the 
soft sides of the rail 
instead of acting on the glass hard top surface. An 
important safety feature is the three-position handle 
which obviates the necessity for climbing under- 
neath or between the cars, making it possible to 
move a car from any position. 
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AMMOND Machinery Builders, Incorporated, 

Kalamazoo, Michigan, has produced a new heavy 
duty, 4-bearing, electrically driven polishing and buff- 
ing lathe which can be furnished in a complete range 
of sizes from 3 to 15 H.P. capacity. The motor which 
is a 40-degree centigrade type is totally enclosed, hav- 
ing no holes or open slots for ventilation. 
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HE Revolvator — 

Company, Jersey 
City, New Jersey, has 
produced a_ portable 
elevator to be used as 
a light floor to floor 
stationary elevator. The 
base is anchored in a 
depression three or four 
feet below the lower 
floor. The uprights are 
fastened to the base 
and also to the upper 
floor insuring stability. 
The safety devices fur- 
nished, arrest the 
descent of the platform 
in the event of cable 
breakage, phase re- 
versal, current failure, 
slack cable, or other 
contingencies. 
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PROFITABLE 
POWERFUL 
PORTABLE 
PRACTICAL 
STURDY 
SIMPLE 

SAFE 
VERSATILE 


After all— 


this machine may be better 
suited to your customer’s needs 


If any of your customers are considering the pur- 
chase of a pipe cutting and threading machine, it 
may be worth hundreds of dollars to them to 
“take stock” of their actual needs. They may 
find, like hundreds of others, that the versatility 
and advantages of the Beaver Power Drive are 
better suited to their work than the limited capa- 
bilities of a different type of machine. 


The Beaver Power Drive cuts pipe, threads pipe 
and makes up fittings with any make of die stocks 
or pipe cutters. It is a sturdy machine. During 
the five years it has been on the market not one 
has called for repairs due to wear or inability of 
the machine to stand punishment. 


It is a powerful machine fully capable of doing 
its work without faltering or stalling. 


It is a simple machine—no frail parts or adjust- 
ments to suffer in the hands of even the most 
inexperienced workman. 


Its range of usefulness is not limited to small 
sizes—leaving larger sizes to be cut and threaded 
outside the shop at high prices—or requiring 
expensive hand methods. 


If your customer wants to cut up to 12-inch and 
thread up to 6-inch then No. 44 (the slower ma- 
chine) should be his choice. If he wants to cut 
up to 8-inch and thread up to 4-inch then he 
should buy the fast machine—the No. 45. 


The BORDEN COMPANY, 511 Dana Avenue, Warren, Ohio 








Pipe threading and cutting machines, like au- 
tomobiles, are built to meet a definite need. 
The Beaver Power Drive is built for those 
who cut and thread the larger sizes of pipe as 
well as the smaller sizes, and it’s quite likely 
that the satisfaction the Beaver is giving its 
owners is an indication that it’s just the ma- 
chine your customers require. 


Bulletin “F” gives full details—and it may 
prove to be most valuable reading. Use the 
coupon and a copy will be sent to you 
promptly. 


See ee eee ee eee eee 
Z 
~ 
3 
o 


The Borden Co., 511 Dana Ave., Warren, Ohio, U.S. A. 


Please send me Bulletin “F” covering Beaver Power Drives. 


—BEAVER POWER DRIVE- 
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New and Improved Industrial Products 


















KILSAW, Incorporated, 3310 Elston Avenue, Chi- 

cago, has perfected a new nail cutting saw blade 
said to be so constructed that it will cut through 
nails and other metal obstructions in wood with- 
out having its cutting edge dulled immediately. A 
new method of heat treating has made possible the 
production of this cutting steel. The process is de- 
veloped entirely in the “draw.” The metal is 
“quenched” in the usual manner and the regular 
novelty tooth arrangement is used. The blade may 
be employed to particular advantage in repairing old 
floors, cutting and salvaging old lumber, for use in 
wrecking work for cutting through metal binding 





HE Van Dorn Electric Tool Company, Cleve- 

land, Ohio, announces, as an addition to its line 
three sizes of portable electric saws, the 6-inch, 8-inch, 
and 10-inch, the size representing the diameter 
of the circular saw blade that is used. These saws 
are driven by Universal Motors operating on A. C. 
and D. C., and incorporate an automatic safety 
switch and automatic telescopic guard. The tele- 
scopic guard automatically opens as the saw enters 
the work and closes over the blade when the cut is 


strips, binding wire, and so forth. 


finished. 





































NEW cleaner that does 

double duty about the 
shop is now made available by 
The United States Electrical 
Tool Company, Cincinnati. 
Universal motor in each oper- 
ates on alternating or direct 
current. The body is alumi- 
num. Quick-make, quick-break 
switch safeguards against 
short circuits. This new tool 
provides a powerful suction or 
vacuum cleaner for cleaning 
cabin interiors, stock bins and 
elsewhere, and, by removing 
the dust bag and changing the 
location of the hose, it also 
provides a blast of air that is 
useful for the various kinds of 
drying, for blowing dust and 
other free dirt from places 
hard to get at. 


LLEN solder- 
ing oil is a 
new product ofthe 
L. B. Allen Com- 
pany, Incorpora- 
ted, 6719-6733 
Bryn Mawr Ave- 
nue, Chicago. This 
is a highly tech- 
nical, concentrated 
soldering com- 
pound endorsed 
by the National 
Underwriters. It 
can be used for either hand or 
machine soldering. 
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| ted globe type needle valves 
are being produced by the 
Reading Steel Casting Company, 
Bridgeport, Connecticut. The 
parts are interchangeable so that 
various combinations may be pro- 
duced such as bronze bodies and 
steel bonnets, steel bodies and 
bronze bonnets, bronze valves 
with steel stems, and so forth. 
The valves may be obtained with 


ATTISON Machine Works, Rockford, Illinois, has put on the 
1 market a new all-electric, endless-bed drum sander carrying a 
new frame construction that provides the necessary rigidity to absorb 
vibration. The individual drum motors are mounted on the left side. 





regular female pipe thread ends, 
combination male and female ends, 
union ends, and S. A. E. flared 
union ends for copper or steel 
tubing connections. 
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OMPLAINTS and expensive adjustments quickly disappear when 
you fill every fitting order with Square “Gees”. 


For these proven fittings are always alike — always dependable — 
always twin duplicates of each other. Every one is an to grab quick 
eady to cut labor costs—to do a better job. 


The uniform goodness of Square “Gees” is assured by Grabler manu- 
facturing methods —by molds-to-the-metal casting —by patented tapping 
machines—by vigilant inspection at every step. 


Put Square “Gee” quality at work building good will for you. 
THE GRABLER MANUFACTURING CO. - 6565 Broadway, Cleveland,Ohio 


Factory: CLEVELAND . Warehouses: NEW YORK . CHICAGO . SAN FRANCISCO . LOS ANGELES 


YOUR FITTING PROBLEM IS SOLVED WHEN YOU SAY SQUARE “GEES” 


SQUARE 





and hold tight. 


Pipe 





MALLEAGLE, CAST IRON 









“gt 
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“BEE” 
Fittings 


ORAINAGE, BRASS 
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New and Improved Industrial Products 











HE Oster Manufacturing Company and the Wil- 

liams Tool Corporation are now equipping all 
“Willie-Williams” portable power threaders with 
Domestic Electric Universal Motors formerly used 
only on the “Power Boy” threader, according to a 
recent announcement by the companies. By using 
this motor the speed of the motor is in direct pro- 
portion to the pull on the dies. 








4 e—- new terminators put on the market by the 
Delta-Star Electric Company, 2400 Block, Fulton 
Street, Chicago, have a new arrangement of petti- 
coats with close spacing at the top and wider spacing 
at the bottom. 


INK-BELT Com- 

pany. Indianapo- 
lis, announces the de- 
velopment of a new 
steel drive chain which 
will be known as Link- 
Belt “Hyp'er” chain. 
The chain is made 
from alloy steel, heat 
treated, and uses a 
new type of pin and 
cotter. The pins, bush- 
ings and holes in side 
bars are accurately 
ground. The cotters 
are of a special type 
and are so designed as 
not to work loose 
when once _ inserted 
and swelled into the 
holes provided in the 
pins. 











“6 HE Victory” unit, number 54, one gun paint 

spraying machine is a new product of the Gen- 
eral Pneumatic Tool Corporation, 4820-24 West 
Lake Street, Chicago. 








sTEARNs 


A body clamp is being produced by E. C. 
Stearns & Company, Syracuse, New York. The 
design of the clamp is ribbed. 








HE new “TexDrive” buffer, model M, made by 

The Hisey-Wolf Machine Company, Cincinnati, 
is of gooseneck design, with the spindle and buffing 
wheels extending out from the base of the machine. 
The motor mounting is of the external type with a 
rigid 4-point support. Motor is ball bearing equipped 
and has dovetailed sliding base. 
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TEAROPE DRIVES 


Give Continuous Serviee with 
Almost No Maintenance 


VERYWHERE the 

trend is toward Tex- 
rope Drive. This short 
center transmission is 
always silent. It is clean, 
yet unaffected by dirt 
or moisture. Starting 
and acceleration are 
smooth ...no jerks... 
no slip... no backlash. 


Vibration is absorbed 
by the Texropes. The 
motor is protected from 
shocks. Bearing trouble 
due to the drive disap- 
pears. Continuous oper- 
ation is assured. Costly 
shut-downs become a 
thing of the past. 









































Texrope is used as a vertical drive with most satisfactory results. 
This installation is at the Lovejoy Tool Co., Springfield, Vt. The 
iz 


. P. Texrope is operating a 93 


W., 60 cycle, 2200 volt 


Allis-Chalmers induction generator from a water wheel. Only per- 
fectly molded V-Belts can operate properly over 
sheaves on vertical shafts. 


Texrope Drives require 
no belt dressing .. . no 
greasing ...no oiling. 
There is no wear on the 
grooved sheaves and 
almost none on the rub- 
berized-cord belts. Main- 
tenance cost is reduced 
to aminimum. The belts 
are unusually long 
lived. Correct tension is 
easily maintained. Ad- 
justments are seldom 
necessary. 


Put Texrope Drives on 
the machines that give 
you the most trouble in 
your plant. Let the su- 
perior performance of 
Texrope prove its econ- 
omy to you. 


Over 75,000 Texrope Drives Giving Satisfactory Service 


The Texrope Drive, originated by Allis- 
Chalmers, has proven to be “The Perfect 


Transmission.” 


Insist on getting Texrope. 


Today over 75,000 Texrope Drives are in 
satisfactory service, in practically every 
industry, transmitting power up to 2,000 


H. P. per single drive. 


Texrope belts and grooved sheaves up to 100 
H. P. and in ratios up to 7:1 are carried in 
stock at points that permit prompt shipment 
to all parts of the country. Let us show you 


how Texrope Drives 


will end your transmis- 


sion troubles and help you cut costs. Write for 
a copy of Bulletin 1228-K. 


ALLIS-CHALMERS MANUFACTURING COMPANY, (Texrope Division) 


Specialists in Power Machinery Since 1846 


ALLIS- 


TEXROPE 





THE PERFECT TRANSMISSION 







Milwaukee, Wisconsin 
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DRIVES 





Meee ones FOR EVERY PURPOSE - 
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She COUPLING 


for every 
HOSE SERVICE 


“BOSS” female 
coupling with spud 








For service and dependabil- 
ity under all conditions, steam, 
air or water, Dixon’s “Boss” 
couplings hold first place with 


contractors, industrial plants 
Greater gripping 
surface and more even distri- 
bution of pressure are but a 
few of the many selling fea- 
tures found in the “Boss”. It 
brings repeat orders. 


Sizes Y to 1 inch furnished 
with two-bolt clamp. 


Sizes 114 to 4 inch furnished 
with four-bolt clamp. 


and mines. 


Write today for Literature 


DIXON 


VALVE & COUPLING CO. 


PHILADELPHIA, PA. 





“Dave” Jones of The Reside | 
Company has his picture snapped with 
W. C. Hunter of The Ross-Willoughby | 

Company. 








| How We Get and Hold 
| Our Marine Supply 
| Business | 


| (Continued from page 21) 


their sales efforts we send a catalog 
| to customers and prospects. Twenty- 
‘five hundred: are sent to about 600 
| customers. This ratio is accounted 
| for by the fact that we have found it 
| good business to place at least 4 
copies with each firm. As a rule, 
the catalog is sent to the purchas- 
ing agent, port engineer, chief en- 
gineer, and ship captain. We have 
found the catalog a very effective 
silent salesman. 





Summing up, our formula for get- 
ting and holding marine supply busi- 
ness is simple, but wide in its scope. 
Employ salesmen who are familiar 
with the activities and needs of the | 
| trade; back them with the stock and | 
| service demanded by the strenuous | 
| conditions to which marine equip- | 
| ment and supplies are subjected ; and | 
| adjust the internal systems of your 

house to keep in close touch with all 
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sales of bearing bronze. 











| Lineal 


Orr Supply Company, Incorporated, | 
New York City, uses counter display | 
| methods very effectively to promote | 





A Selling Point 
that L7NEAR 


Justifies! 





Diagonal Low-Pressure 
Steam Packing 


Style No. 320—Coil 
Style No. 321—Spiral 
Style No. 622—Ring 


You want to sell a packing that will seal 
perfectly, wear for a very long time, re- 
quire no attention during that time, and 
nip friction losses. Every horsepower 
saved on friction losses is profitable to 
the packing user, meaning repeat sales 
to you. 


Linear Packing performance records 
prove that Linear—in addition to filling 
these requirements for packing — also 
keeps its lubrication for the entire pack- 
ing life. Which means that Linear 
Packing resists the biting action of acid 
and alkaline liquids, heat, and steam. 


No scored rods—higher power efficiency 
—with Linear! ... All standard Piston 
& Sheet Packings kept in stock. Quick 
deliveries. Special packings made im- 
mediately. 


Send for Samples! 


LINEAR 
Packing & Rubber Co, tne 
PISTON AND SHEET PACKINGS 


State Road and Levick Street 
Philadelphia 
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PRICE $75.00, 


(in United States of America) 
Furnished with stand at an additional cost 
For complete demonstration 
communicate with your nearest 
Clipper dealer or with the Clip- 
per Belt Lacer Company direct 














Modernize Your 


Belt Lacing Equipment! 


O matter how modern your plant, production cannot be maintained at 

its maximum if belt lacing is dependent on antiquated equipment. 

Every minute counts—when there’s a belt to be relaced and machinery and 
men stand idle. 

The Clipper No. 6 Speed Lacer is a revelation in speed, efficiency and 
economy. 

With this remarkable machine, weighing only 5634 lbs., a single workman 
can lace both ends of a six-inch belt in exactly 90 seconds! Just a single 
turn of a crank and a row of Clipper Hooks are forced into the belt-end— 
flush with the surface. 37,500 Ibs. pressure! Yet exerted so smoothly and 
evenly that even under this tremendous pressure the delicate belt fibers re- 
main undamaged and a perfect, lasting joint is effected. 


Whatever your shop requirements, there’s a Clipper Lacer 
to meet them efficiently—lacing the smallest * elts up to 
the heavier and wider ones. And the use of Clipper Pins 
and Clipper Hooks ensures a perfect, lasting joint. 


Clipper Belt Lacer Company 


GRAND RAPIDS MICHIGAN 
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SAFE! 


Blue Grass Wiping Cloths 
are guaranteed 
100% sanitary 


When you sell your customers 


GRISSS: 
BRIAND 


@ 


Reg. U. S. Pat. Office 


Blue Grass Wipers, they are as- 
sured of wiping cloths that are 


100% safe! 
made. 


moved. 


They are 


are guaranteed 100% sanitary. 


LOUISVILLE SANITARY 


No finer wipers are 
Produced from cotton cloth 
from which all buttons are re- 
boiled and 
chemically treated and baked in 
ovens until thoroughly dry. They 





You will 
greatly in- 
crease your 
profits by sell- 
ing Blue Grass 
Wipers. Write 
us now for 
special jobber 
arrangement. 














WIPERS CoO., 


- ¢ 


INC. 





LOUISVILLE 


KENTUCKY 
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—have plus values for the users, which 
make them easiest to sell. Simple in 
construction with nothing to get out of 
order — “Edgemont” Clutches give 
years of efficient service. 

Get supply of literature now. 


Service 


Tested 
Friction 


Clutches 





THE EDGEMONT MACHINE Co. 
DAYTON, OHIO 








customers and prospects. When buy- 
ers find they can depend on a firm 
to take care of their requirements 
in a hurry, there is almost no limit 
to the business that can be legiti- 
mately developed. 








Boosting Profits by Cut- 
| ting Expenses 


S THE average mill supply 
| A house manager looks over his 
invoices he will be struck with 
the number of different ones that 
have been made out against the same 
| firm on identical dates. It is nothing 
unusual to send out six or seven in- 
voices to a customer on one day, 
which may represent that number of 
separate orders and sometimes half 
the number of separate deliveries. 

As may be readily seen if these in- 
voices could be cut down in number 
there would be a substantial saving 
for a firm in time, forms, and deliv- 
ery expense. Also the expense of 
filling these orders would be reduced 
if the stockman received them at the 
same time. 

The E. S. Stacy Supply Company, 
Springfield, Massachusetts, has made 
some progress towards the goal of 
remedying this situation. The firm’s 
customers are encouraged to send in 
large orders; that is to include as 
many items as possible in each order 
rather than to cover the lot with two 
or more orders. 

When possible, deliveries are made 
in the afternoon to concerns where 
the delivery expense is greatest so 
that all the orders of the day may be 
| grouped on one delivery. In this 
| way it seldom happens that, when the 
company’s truck is at a distant cus- 
tomer’s plant, an order calling for 
rush delivery is received over the 
telephone or by mail. 

By keeping the idea of lower 
handling costs in mind the Stacy 
Company has reduced the number of 
unprofitable orders appreciably. 





Eckland Seeks Connection 

H. W. Eckland, for 11 years with 
H. Channon Company, Chicago, is 
seeking a connection with a mill sup- 
ply house. For many years, he was 
secretary and house manager for H. 
Channon, having charge of all opera- 
tions with the exception of buying 
and selling. 

MILL SuppLies will be glad to put 
any interested distributor in touch 
with Mr. Eckland. 











Fe arenes” 








ta lB a 





Sah Oe REALE > 





TREE EN AERIS RN OE 








Fee, 


JUNE, 1930 


MILL SUPPLIES 


89 





? 
| 
: 


For the past few months we have 
recommended the cost-per-hole 
test to reamer users, as the only 
sound and practical way of select- 
ing the best reamer for the job. 
Big savings in cost, discovered in 
such tests have been published in 
Cleveland Twist Drill advertising 
and described in detail by the 
Company’s salesmen. 


Hundreds of purchasing agents 
and engineers have written for de- 
tails . . . asking how this test could 
be made in their own plant. So 
great has been the interest that 
we have decided to make the 
method available to all users of 
reamers and drills. We asked a 
well known firm of investigating 
engineers to draw up a series of 


Copyright 1930 by The Cleveland Twist Drill Co. 


simple forms which could be used 
in recording facts and figures nec- 
essary in making the test. From 
this information, the cost-per-hole 
reamed can be quickly calculated. 
You can compare Peerless Ream- 
ers (or Cle-Forge Drills) with any 
other make . . . on any job in your 
shop ... and with no interruption 
in regular production. The cost-per- 
hole test is simple—the results 
positive and conclusive. 


Complete test forms are now 
ready for distribution. They will be 
mailed free of charge and without 
obligation to purchasing agents 
and production executives who 
request them. 


The coupon is for your conveni- 
ence. Clip it and mail it today. 












A midwest machine works is now saving $904 

per year on its reamer purchases as a result of 
economies brought out in the cost-per-hole test. 
The shop formerly used 1000 ordinary straight 
fluted reamers in a year—averaging 100 holes per 
reamer. When Spirex Taper Pin Reamers were 
tested on the same operations, the average jumped 
to 2000 holes per reamer. Only 50 Spirex 
Reamers are needed now to fill a year’s require- 
ments. And increased reaming speed made possible 
by Spirex has permitted a reduction in piece rates 
of $318 per year. Total saving $1222. Digest 
No. 75 gives complete details of this test. 
[| Without obligation you may send us complete 
forms for making the cost-per-hole test with Spirex 
Taper Pin Reamers (_] or Peerless High Speed 
Reamers (_] or Cle-Forge High Speed Drills 1) 
(specify which). 


[J Send Digest No. 75 too. 
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Every 
Plant in your 
Territory 
can use 


TROUBLE 
SAVERS 





Hundreds of Superintendents are 
looking for a Safe, Portable, 
Maintenance Scaffold 


The smallest plant on your list can 
use Trouble-Saver Adjustable Tres- 
tles just as effectively as the largest. 
Wherever there is overhead main- 
tenance or repair work to be done 
without disturbing machines or 
workmen, there is a _ need for 
Trouble-Savers. 

This modern scaffold straddles men 
and machines, raises or lowers to 
the correct height in a minute. 
Trouble-Savers are sturdy enough 
to support the weight of motors and 
other machinery; Trouble-Savers 
are light enough to be transported 
about the plant for smallest over- 
head tasks. 


Ask us about the Trouble-Saver 
proposition for Mill Supply dealers. 
Let us help you develop these new 
profit possibilities in your present 
territory. Just attach the memo to 
your letterhead. 


TROUBLE-SAVER 
Adjustable 
Steel Trestles 


STEEL SCAFFOLDING CO., Inc. 
the possibilities for selling 
Attach this to your letterhead—Mail 


1120 N. Governor St. Evansville, Ind. 
Trouble - Saver Adjustable 
(Sk | eA G eae 


S d us complete information on 
Steel Trestles in our territory. 








Who’s Who 


(Continued from page 28) 


good salesman and his efforts bore 
fruit. Steadily the business grew, 
keeping pace with the industrial prog- 
ress of Pittsburgh and vicinity. At 
present the company has 136 em- 
ployees. Steadily the sales force was 
increased, until today it is most im- 
pressive in both members and effi- 
ciency. 

In 1892, the company was incor- 
porated as Somers, Fitler, and Todd 
Company. At that time Mr. Todd 
became secretary of the compa, 


office, became treasurer. After Mr. 
Fitler’s death, on Décember 31, 
1914, Mr. Todd relinquished the of- 
fice of secretary to become treas- 
urer. Something more than two 
years ago, he was chosen president, 
succeeding Mr. Somers, who became 
chairman of the board. 

The policy of Mr. Todd and his 
company is well illustrated in the 
following excerpt from his fore- 
word to a booklet issued by his 
company under the title, “A Pictorial 
Visit to the House of Service.” 


“The machinery and supply busi- 
ness was in its infancy at the in- 





ception of this company some 30 
years ago. Since then it has stead- 
ily grown until it is now acknowl- 
edged the logical method for the 
distribution of the manufacturers’ 
products to the consumer and is re- 
garded by most manufacturers as 
part and parcel of their own selling 
and distributing force. Business 
methods have changed in the mean- 
time, ours among them, but the 
business policy of this company has 
never changed. It is a policy of 
quality and service which insures 
our customers the best articles ob- 
tainable at the lowest safe price. 
As a business success, we claim no 
special distinction. Any business 
enterprise that has a real service to 
perform and is founded on the good 
sound principles of honesty and 
fair-dealing is bound to succeed.” 

And, again, the policy of the man 
and the company is found expressed 
in the same booklet as follows: 


“At the inception of this com- 
pany, some 30 years ago, a definite 
business policy was adopted. The 
group of organizers at that time 
said: ‘We will handle only products 








and Mr. Fitler, who had held that | 











HE Workace Radial Saw 

meets the requirements of 
every woodworker you serve. Han- 
dles all cutting operations at any 
angle. Easily used for compound 
mitering; cutoff work; ripping; 
dadoing; tenoning and routing; 
shaping; fluting; boring; sanding; 
for practically every operation. 
Stock lies flat on table and saw 
travels through the work, avoid- 
ing necessity of handling stock 
after it is placed on the table. 
Direct motor drive. No belts to 
waste power. Can be furnished 
with hard wood table and adjust- 
able legs, as shown above, or 
with cast iron legs and table as 
shown below. Attractively priced 
and guaranteed by the world’s 
largest manufacturer of portable 
woodworking machines. Send for 
Bulletin No. 510 and dealer’s 
proposition. 


Workace Ra- 
dial Saw 
mounted on 
cast iron ta- 
ble and legs, 
set for bevel 
cutting. 





OTHER WORKACE PRODUCTS 
Workace Electric Shaper 
Workace Jig Saw 
Workace Electric Woodworker 
Workace Band Saw 
Workace 4” Planer 
Workace Circular Saw 


Send for complete description of these 
machines. 


J. D. WALLACE & CO. 
2801 Wilcox St. 
Chicago, Ill. 
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ncreasing the Sale 
of 





~ ~~ REG.U.S.PAT.OFF. ANS 


<TONCAN- 


uy oF COPPER 
MO-LYB-DEN- i“ 


IRON PIPE 


(a 


Republic Steel Corporation 
Youngstown, Ohio 














Don’t worry about the future of the pipe business. Tie up with a 
progressive manufacturer and let him hel pyou fight your battles. 


This portfolio, sent only on request to interested industrial 
distributors, tells how Toncan Iron Pipe, the Copper Molyb- 
denum Iron Alloy Pipe, is being merchandised. 





REPUGLIC STEEL CoerQgore aAtiors 
YOUNGSTOWN, OHIO 


Birmingham Boston Buffalo Chicago Cincinnati Cleveland Dallas Denver Detroit 
El Paso Los Angeles New York Philadelphia Pittsburgh San Francisco Seattle St. Louis 
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GUARANTEED 
to contain 
no Resin 







Smith-Courtney Co., 
Richmond, Va., sold 
ninety gross of 


WIZARD in 1929 


Not a Single Consumer 


is on Our Books 


That means that our distribu- 
tion is 100% through the sup- 
ply trade. 


Many jobbers in the U. S., 
England, Canada and the 
Philippines are getting good 
results from our system of 
mailing samples of WIZARD 
to their customers. The plan 
will work as well for you as 
for them. 


Write for our proposition. 


RICHMOND BELT DRESSING 
MFG. CO.. Inc. 


Richmond, Va. 

































HIGHLY 
DESIRABLE 


A Williams Valve 
with a dependable 
disc in a Jiffy 
Slip Holder. 















Ideal for all around use, the 
Vulcodisc is a dependable valve for 
power, heating, and the many re- 
quirements of modern industrial 
plants. The disc is unusually strong, 
long lived, and easily renewable. 

Williams Valves are highly desir- 
able both for you and your buyer. 


|| THE 


D. T. WILLIAMS VALVE CO. 
CINCINNATI, OHIO 














“Bill” Todd, Jr., and Harry Casper, 


friendly competitors, do their stuff in | 


the Pittsburgh territory. 





of the very best known quality; the 
leading commodities in their respec- 
tive lines. We will charge fair 
prices for these quality products, 
and our service must be such as to 
guarantee complete satisfaction to 
the customer. We will not end any 
transaction merely with the delivery 


and billing of the goods, but rather | 


in the ultimate success of our prod- 
ucts in actual use.’” 

While one of Mr. Todd’s sons, 
William T. Todd, Jr., is now vice- 
president and sales manager of the 
company, the former still retains his 
keen interest in the sales end of the 
business. 

If there is any one thing that Mr. 
Todd takes pride in above others, 
it is the company’s organization. 
Everyone, from lowest to highest, 
knows his job so well, all are so 
loyal and trustworthy, that he feels 
he could be away for two years and 
that the business would continue 
to function as efficiently as ever. 
But this condition has been effected 
only by the company’s practice of 
training the members of its force 
thoroughly, teaching them to accept 
responsibility, and to its policy of 
a square deal for everybody, in- 
cluding employes, as well as cus- 
tomers and the manufacturers rep- 
resented. Mr. Todd spends little 
time at his desk. He is moving 
about the building continually and 
is always ready to advise with em- 
ployes and to listen to their prob- 











Left to right are: Frank Hill, Greene- 


Tweed and Company; H. Cole, 

Harris Pump and Supply Company; 

“Pete” Thayer, Mill ns and “Ed” 
Stevens, Union Manufacturing Co. 





FRICTION 
\. CLUTCHES 





Oil Type 
Clutch 

2 to 200 H.P. 
Pr. 100 R.P.M. 


STRONGLY BUILT 


. to give long and economical 





service. Simply constructed. Widely 
used for direct connection with 
motors and engines. Also built as 
coupling. Mechanism enclosed in 
oil case. Picks up load smoothly. 
Write for our profitable jobber 
proposition. 


KINNEY 


MANUFACTURING CO. 














3529-41 Washington St. Boston, Mass. 
i Grinding ai 


Wheel Dressers 


with real advantages 
for your Trade 





"hoe Huntington Grinding 
Wheel Dressers and Cutters 
(made under the Vincent Proc- 
ess) give you more real selling 
features and your trade more 
real advantages. 


Write for our Catalog 


The Vincent Steel Process Company 
2434 Bellevue Avenue 
Detroit, Mich. 











41 Murray St. 





i—== CHICAGO OFFICE NEW YORK OFFICE * = 
jal 27 So. Jefferson St. iT] 


BEETS 
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R-W ball Bearing Irolleys 


out-live and out-perform all others 





SEs at aie 
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Actual operating experiences in hundreds of plants 
prove the outstanding superiority of R-W Ball Bearing 
Trolleys. It is more than a question of price. . . it is 
efficiency which distinguishes this R-W equipment. 


A sidin toso 








You can prove this beyond doubt by accepting our 
offer to send you a trolley for a free trial. Like all 
R-W equipment, the R-W Ball Bearing Trolley makes 
good under actual working conditions, pays for itself 
in definite savings. 


FRESE 


Ask for this free trial. Simply tell us your require- 
ments. We will send a trolley of suitable capacity. You 
test it. Send it back at our expense if it does not out- 


perform any trolley in your plant. 


| 


ichards-Wilcox Mfg. G ey DL 


1880 / 1930 





“A HANGER FOR ANY DOOR THAT SLIDES” 


** Quality leaves AURORA, ILLINOIS, U.S.A. 
tts imprint” 






New York Chicago Boston Philadelphia Cleveland 
is St.Louis New Orleans Des Moines Minneapolis K 
Ss San Francisco Omaha Seattle Detroit 
ilcox Canadian Co., Ltd., London, Ont Montreal 
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Bumpers protect all 
four wheels from 
shock when trolleys 
run together or strike 
stop at end of track. 
















Short wheel base. 
Operates easily on 
curves. 


















Wheel treads are 
crowned to give 
minimum friction 
and are chilled to 

ive maximum 

ardness and mini- 
mum wear. 





Felt washers prevent 
dust and dirt from 
reaching bearings also 
provide perfect lubri- 
cation, as felt absorbs 
oil from oil hole trans- 






































mitting it to bearings 
continually. 





Spreader rods set loose 
in slotted holes so that 
trolley is hinged from 
load pin, insuring even 
distribution of load on 
all four wheels under 
all conditions. 















Combination radial 
and thrust bearings. 
Ball races are 
greens. balls are 
igh duty. 






















To fit the trolley to 
larger sized I-Beams 
adjust by changing 
washers from outside 
face to inside face of 
side plate. 


7 Capacities, 
\% to 4 tons. 
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“IMICO” 
UNIONS 


Made of refined mal- 
leable iron with brass 
seat inserted in place 
by powerful pressure 











: |New Truck for Hand Hardware 
so that it cannot be The Hand Hardware Company, Eliza- 
come detached. beth, New Jersey, reports that this light 


delivery truck with 2 other similar ones 
takes care of at least 75 percent of de- 
liveries, reserving a heavier open body 





truck for the larger loads. In the pic- 

N Oo te the THE MARK ture the truck stands in front of the com- 

pany’s building which is a modern 

B R A SS 2-story building, having facilities for rear 

door shipping and receiving as well as 

RING railroad siding through which carload 
& shipments can be received. 





* . 
lems and any particular grievances 
Inols IDENTIFYING 


they may have. 7 
stad Mr. Todd has been prominent at a 
a ea e ron many conventions of the National " 
Supply and Machinery Distributors’ 
CO. Association and the National Pipe 


and Supplies Association and has 
1801 Diversey Parkway Chicago, Ill. | served as a member of the executive 

committees of both organizations. 
erway a He is a director of the Washing- 
ton Trust Company, Pittsburgh, and 
has been a director and vice-presi- 
dent of the Pittsburgh Chamber of 2 
Commerce and the Allegheny § 
County Planning Commission. He 
served for 12 years with the Eight- 
eenth Regiment, Pennsylvania Na- 
tional Guard. Active in Masonry 


RGUTO Bites for many years, he has been sov- 
a eN ereign grand inspector general of 

Wayne Junction, Philadelphia, Pa. the Supreme Council, Thirty-third 
degree of the Northern Masonic 
Jurisdiction, and is a master mason 
of Hailman Blue Lodge, Number 
321, and a member of Duquesne 
Chapter, number 193; Mount Mo- 
riah Council, number 2; Pittsburgh 
Commandery, number 1; Knights 
Templar, and the Scottish Rite. He 
is also a Noble of Syria Temple, a 
member of the Duquesne Club, Old 
Colony Club, the Pittsburgh Ath- 
etic Association, and the Country 
Club of Allegheny County. 

Mr. Todd was married in 1885 
and has five children, three married 
daughters and two sons, William T. 
Todd, Jr. and Kenneth R. Todd, 
both of whom are connected with 
Somers, Fitler, and Todd Company 
in positions of responsibility. 








Every ARGUTO its own oasis 


Because Arguto Oilless Bearings are self-lubricating 
and never need a drop of oil or any attention what- 
soever—they extend the life of machinery. 




















That is only part of the story. Write for full 


information. 
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In Any Fixed Ratio 


Selling your customers JONES Gears, Speed Re- 
ducers and Power Transmission Machinery is not 
any different from selling any other products that 
are leaders in their field. . . . There is nothing 
technical to confuse you, because W. A. Jones 
Foundry and Machine Company maintains an en- 
gineering department trained and experienced in 
the design and application of speed reduction 
drives. These experts are at your instant command 
and eagerly await the opportunity of cooperating 
with you in giving your sales problems individual 
attention. 


Consider Performance 


that Builds Profits 


Jones Gears are of uniformly high quality. This 
is the foundation of Jones speed reduction drives. 
Jones engineers have solved the problems relating 
to the application of gear drives in the industrial 
field. This was not accomplished in a day. Judg- 
ment and long experience combined with engineer- 
ing skill make your sales job today easy and profit- 
able. Spur gears, worm gears and herringbone 
gears each have their own field of usefulness. 
Write today for our special distributor proposi- 


tion. We have something that will interest all 
live, up to date Mill Supply Distributors. 


W.A. JONES FOUNDRY & MACHINE CO. 
4401 Roosevelt Road, Chicago, Illinois 
Established 1890 





Spur Gear 


pORes 


Worm Gear 






Herringbone 


SPEED Reduction Drives 





ears-Reducers-Power Transmission Machiner 
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Among the requisites for a 
really good car mover is 


strength. A mover must 
stand up under terrific 
strains. 


If you are an Atlas distribu- 
tor, you know that the At- 
las Car Mover meets this 
requirement. You know it 
from the negligible amount 
of breakage replacements 
you handle. 


The answer to this is read- 
ily found in the construc- 
tion of the Atlas Car Mover. 
Compound leverage is 
scientifically utilized. Nat- 
urally, less strain is placed 
on each individual part. You 
can capitalize on this salient 
feature in your selling. 


More facts may be had for 
the asking. 


APPLETON CAR MOVER CO. 


Appleton, Wis. 
ATIAS car MOVER: 
SS SUE R 


PRR SS SY 
&2 
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The Technique of Selling 
Industrial Supplies 
| (Continued from page 23) 
I suppose that this subject of en- 
tertainment and the expense that it 
| involves has been the cause of more 
internecine sales warfare than all 
other problems put together. Man- 
agement that does not recognize the 
legitimate use of entertainment ex- 
| pense is placing a heavy handicap 
on sales effort, and will never 
| achieve highly satisfactory results. 


Closely akin to the subject of en- 
tertainment is the adjustment of 
complaints. The salesman should 
have free rein to make quick settle- 
ment of the smaller claims, and he 
should be free to use his own judge- 
ment with the proviso that he get all 
of the facts in the case before arriv- 
ing at a decision. It must be realized 
that it costs real money to put an 








H. E. Dickerman and E. H. Ball, of the 


Chicago Belting Company, as_ they 
appeared at the recent convention. 


account on the books, and that an 
active account is a dividend-paying 
investment that may very easily be 
put in jeopardy by an arbitrary or 
| perfunctory handling of some minor 
complaint or claim. 


erable amounts, where the final de- 


that the salesman be given every 


before a decision is made. The sales- 
man’s opinion should carry real 
weight in the final adjustment, too. 





Nothing is more disturbing to a 
salesman’s morale than to lose a 
cherished account through no fault 


opportunity to try at least to make an 
adjustment, (Continued on page 98) 











In large matters, involving consid- | 


cision must necessarily rest with the | 
management, it is equally important | 


opportunity to make a first-hand in- | 
vestigation and to express his opinion | 


of his, and to have been denied an | 














PYOTT 
CERTIFIED 
V-BELT 
PULLEYS 


and 


SHEAVES 





Every V-belt pulley and sheave, 
solid or split, that Pyott manu- 
factures is guaranteed to be free 
from all defects in material and 
workmanship. 


All grooves are identical one 
with the other, thus insuring 
equal tension on each strand 
where multiple strands are used. 


With our comprehensive range 
of patterns, we are perfectly 
equipped to manufacture any size 
or type of sheave to meet your 
requirements. Our new machine 
equipment of the most modern 
type enables us to turn out V-belt 
sheaves that are perfect in every 
detail. 


Send for Catalog No. 41 


PYOTT FOUNDRY 
COMPANY 


328 North Sangamon Street 
CHICAGO, ILLINOIS 


Branches: 


5073 Plankington Arcade Building 
Milwaukee, Wis. 
Jackson Building 
Buffalo, N. Y. 
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Quality Creates Demand 


The quality of “National” Twist Drills, 
Reamers, Milling Cutters and Hobs is creat- 
ing a demand that works to the advan- 


tage of alert distributors everywhere. 















MANUFACTURERS 
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TWIST DRILLS - REAMERS - HOBS - MILLING CUTTERS - SPECIAL TOOLS 


NATIONAL TWIST DRILL & TOOL COMPANY 
DETROIT, U.S. A. 


New York, N.Y. Philadelphia, Pa. Chicago, Ill. Indianapolis, Ind. Cleveland, Ohio 


274 Lafayette St. 43 North Sixth St. 1144 Washington Blvd. 





210 S. Pennsylvania Ave. 709 St. Clair Ave., N. W. 
Syracuse, N.Y., 107 Gifford St. Buffalo, N. Y., 76 Pearl St. 


TAP & DIE DIVISION, WINTER BROTHERS CO., WRENTHAM, MASS. 
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SKINNER 


Driil Press Vise 


Its tight grip will not slip 


“The Handy Tool”’ 


Its Many 
Advantages 
Make It Easy 
To Sell 


Why Not Talk To Your 
Trade About Them? 


1—Quick adjustment to any size of opening within its range. 

2—wWill hold both straight and taper work. 

38—Bearing surface on side accurately finished to right angles with base. 
4—Has flange on all sides for clamping. 


5 Sizes 212—31,—412— 51 2— 71, 


Used on drill press, milling machine, shaper, or small planer. 
will be glad to know about it. 


To Tell Them Means You’ll Sell Them 
THE SKINNER CHUCK COMPANY 


NEW BRITAIN, CONN U.S.A, 


Your trade 











If it’s P 

ff it’s Pumps- 

then Oberdorfer Motor Driven Pumps are what 
you want. They do almost any kind of pump- 


ing job and do it well. Available with gear or 
centrifugal pumps in various sizes. 


If it’s Bronze Bars— 


then you'll want to handle Oberdorfer “Electric 
Bronze” Bars—made by the special Oberdorfer 
process assuring greater uniformity. 


Send for full details 
about the famous 
Oberdorfer line of in- 
dustrial products, in- 
cluding Bronze (Red 
Brass) Pipe Fittings. 


M. L. Oberdorfer 


Brass Co. 
2300 Thompson Road 


Motor Driven Gear Pump Syracuse, N. Y. 


Motor Driven Centrifugal Pump 


OBERDORFER PRODUCTS 





























(Continued from page 96) 


This point is stressed because many 
distributors take the attitude that the 
salesman is inclined to side with the 
customer at the expense of the house, 
and to give in to an unjust demand 
rather than to put up a fight for the 
rights of the house. 

I do not think that this is so. 
Surely, a salesman who is worthy to 
represent his house in making sales 
should also be worthy of confidence 
in the adjustment of complaints with 
a view to the saving of worthwhile 
accounts. 

We have already endowed our 
salesman with a highly specialized 
education, invested him with a pleas- 
ing personality—the ability to be gen- 
uinely interested in other people— 
filled him full of energy and pep, 
given him a will to succeed, made 
him a hail fellow well met, and now 
we are going to present him with an- 
other valuable present. We are going 
to provide him with a management 
that has a sympathetic understanding 
of his trials and tribulations, is gen- 
erous in expressing appreciation of 
his success, and quick to reward him 
to the full amount of his true worth 
to the company. 


HIS management provides the 

thing our salesman has to sell; a 
real service of distribution. It delivers 
the goods of specified quality, at the 
lowest consistent prices. It is actu- 
ated by the ideal of service and ad- 
heres closely: to right business prin- 
ciples. It plans and defines the 
salesman’s line of endeavor and co- 
ordinates his efforts. It provides 
catalogs, price lists, and other in- 
formation, technically and mechani- 
cally perfected. And it supports the 
salesman’s efforts with effective ad- 
vertising and correspondence. 


For no salesman is sufficient unto 
himself. If he were, he would not 
remain a salesman very long, but 
would shortly be in business for him- 
self, or managing one for someone 
else. Salesmanship is closely akin 
to acting, and the salesman must be 
provided with his part, properties, 
and make-up. To him, all the world’s 
a stage and he aspires to be its star 
actor. Plaudits mean more to him 
than prizes. And be it to his credit, 
a good salesman gets a greater de- 
gree of satisfaction and a fuller 
measure of happiness out of the play 
than he does out of his pay. 








JUNE, 1930 MILL SUPPLIES 99 




















Fig. 272A Warehouse No. A645C Contractors 
A complete line of two- and four- Can be furnished in both Tubular 
wheel trucks, equipped with Plain and Wood Frame Construction; as 
Iron, Rubber Tired, Divine Canvas well as in Garden, Stone, Brick and 
and other type of wheels. other types. 





























These products are all Nationally Known, the Lines are Complete 
and can be profitably handled. 


The Sales Policy back of them is one that should interest any 
Jobber. Write us about territory we have open. 


THE FAIRBANKS COMPANY 


Boston New York Pittsburgh 


FACTORIES: 


Valve—Binghamton, N. Y. Trucks and Barrows—Rome, Ga. 
Dart Unions—Providence, R. I. 


= 





REO 7 
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Fig. 0832 “Dart” 


The pipe union with “Bronze-to- 
7 Bronze” ground joint. Will not 
; corrode. 


Fig, 01 Globe 





Valves in Bronze and Semi-Steel 
‘ Construction for Gas, Oil, Air; and 
4 also with Renewable Discs of Spe- 
cial Composition, according to serv- Two-for-One if found defective 
ice required. There is but one “Dart.” 


— Our Guarantee — 
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Simplex 


STEEL SLIDE 





They Tell Us 


Simplex Vises 


Are Easy to Sell 


HE men who have to 

sell them . . . who 
have to convince purchas- 
ing agents and mechani- 
cal superintendents .. . 
tell us that Simplex Steel 
Slide Vises sell readily on 
a demonstration basis. 
Just place a Simplex on 
the bench, shoulder to 
shoulder with any other 
vise. Its outstanding 
superiority cannot be 
missed. There’s a real 
reason back of the fact 
that 69 of the biggest 
manufacturers in the 
country prefer Simplex 
Machinists’ Vises with 
the steel slides to any 
others. 





We Manufacture a 
Complete Line 
of Vises 











Write us for prices, terms 
and complete information 


Simplex 
Tool Company 


Woonsocket, Rhode Island 
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counts. When a man is awarded the 
ring he is respected by his fellow 
salesmen as the person who made 
the best showing the previous month; 
and he is accorded that same dis- 
tinction among his customers. Natu- 
rally a man is proud to be the wearer 
of the ring. 


The diamond is to our salesmen 
what a medal is to a star athlete or 
hero. It is not so much its actual 
worth as what is stands for that 
makes them want to wear it. 


HE ring goes to the man who 

makes the greatest gain in sales 
over the corresponding period a year 
ago. There is a “score board” in the 
sales office, bearing the name of every 
salesman. On this board is the per- 
centage of increase or decrease for 
each man over his own record for 
the corresponding month last year. 
The records go up as quickly after 
the close of the month as it is possi- 
ble to compile the total sales figures 
for each man and compute his per- 
centage. Thus, during this month the 
scores for last month are shown on 
the board to serve as a spur for each 
man to try to make a better showing 
during this period than last month, if 
his record is poor, or to try to hold 
his standing if he heads or nearly 
heads the list. 

The man whose name is at the top 
of the list on the board is the wearer 
of the diamond ring this month. As 
quickly as figures for this month are 
compiled and posted, soon after the 
first of next month, the present wearer 
relinquishes his possession of the 
prize to the man whose name replaces 
his at the top of the list. If he is still 
high, of course, he keeps the ring 
another month. 


TANDINGS are figured on the 
percentage of gain each man 
makes over his own sales the corre- 
sponding month last year; and per- 
centages are figured in the thousands 
rather than the hundreds, in order to 
make it possible to figure them more 
minutely. Thus, if a man were to sell 
$10,000 worth of merchandise this 
month and his record for the same 
month a year ago was only $8,000, 
his increase would be $2,000, or 25%. 
His rating would read .250. 
In this way it is possible for even 
low man in total sales to be high man 
in gains, (continued on page 104) 
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SUMMER BUSINESS 
that i 


NEVER SLACKENS 


Imperial Welding Equipment is 
the finest but not the highest 
priced. There is always main- 
tenance work to be done at 
every industrial plant. Con- 
struction companies, garages 
and many others require weld- 
ing equipment. Your market is 
large. Imperial gives you a 
good margin of profit and the 
best equipment on the market. 
It is chromium plated, and has 
reamed taper bore copper weld- bs 
ing tips. Write for catalog. 


“ 


Perfectly 
Balanced 
Mixer 










Reamed 
Taper 
Bore 

Welding 

Tips 


: 


SOLD THROUGH 
MILL SUPPLY 
DISTRIBUTORS 


Write for Details of Sales 
Policy 


Imperial | 
BRASS MFG. CO. | 


511 S. Racine Ave. 
CHICAGO, ILL. 
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RT a ae 


IN SOIL,WASTE, 


VENT LINES anp 
RAIN LEADERS 


T is a known fact that a considerable portion 

of the piping used in such lines as soil, waste, 
vent lines and rain leaders in large buildings, 
factories and homes is exposed to conditions which 
approximate atmospheric corrosion. For all such 
purposes, NATIONAL Copper-Steel Pipe should 
be used to secure greater protection. 


From the standpoint of economy, Copper-Steel 
Pipe offers the least expensive means of increas- 
ing the life of the pipe. Your judgment in in- 
stalling this product will be backed by nearly 
twenty years of accumulated evidence that 
copper-steel adds years of extra life wherever 
piping is exposed to alternate wet and dry condi- 
tions. Ask for Bulletin No. 11, describing— 


NATIONAL COPPER-STEEL PIPE 
The Original Copper-Steel Pipe 


NATIONAL TUBE COMPANY ~- Pittsburgh, Pa. 
Subsidiary of United States Steel Corporation 
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and Copper 
Hardened 


Thermo-Lectric babbitt metals are the 
result of a new and improved process of 
manufacture. They are not the product of : a iii 

. ° + improve ructures 
any change in tried and proved formulas. L Miatier Deneve 
Therefore, they are not an experiment! . Uniform Hardness 
Manufactured by the Thermo-Lectric proc- - Extreme Toughness 
ess under Automatic Temperature Con- > anata Seite 
trol, a complet d unif distributi a hire 

’ p ave and uniform distribution . Reduced Shrinkage 
of the hard, high melting metals thruout ae a ee 
the soft, low melting metals, is obtained. — ee 
This is a feature that cannot be derived - Pours with ease, clean, 
a free-running 
from any other process. Write at once 
for the details. 


Eight 


Superior Points 





Buffalo Foundry and 
Machine Company 
Buffalo +--+: > g °° New York 











“TOLEDO” Automatic Pipe Cutters — 


will solve your customers’ problems in cutting large 
— Fast and efficient, simple to operate and low in 
cost. 


“TOLEDO” offers a very complete line of pipe tools. 
Recommend them to your customers. Be assured of 


satisfied customers. 
Tos 


THE TOLEDO PIPE THREADING MACH. CO., 
TOLEDO, OHIO 


New York Office, 72 LaFayette St. 











Now I Really Sell 
Belting 


(Continued from page 27) 


feet over all was sufficient and made 
his contention so strong that I unfor- 
tunately let him override me. 


Then I got our manufacturer on 
the phone, located 240 miles away, 
explained that we had a good chance 
to sell a new belt, but to cinch it 
must give service by getting the 
crusher to work the next morning. 
This manufacturer is 100%, so he 
made up the patch, pulled in one 
of his best men who put it in his car 
and drove the 240 miles, reaching 
Dubuque late that night, all in. I 
routed him out early, and with a man 
in our employ who can splice belts 
with the best millwright that ever 
lived was down at the plant bright 
and early. 

Then, the patch was too short, 
short by the length of the laps, in 
which matter I had foolishly let him 
over-ride me. More wailing and 
gnashing of teeth, although the 
“P. A” acknowledged that it was his 
fault. When could we have another 
patch there? The factory man turned 
to me and said he could have it the 
next morning if I would come along 
to help drive. So after telephoning 
the factory to have the patch ready 
we started out. I am not advertising 
any make of car and will only say 
that in Wisconsin you can drive fast 
if you are sane about it. We were 
back the next morning and soon had 
the crusher running. 


HEN human nature stepped into 

the picture. Now that the plant 
was running, a new belt wasn’t 
needed. It ran along two months and 
the belt broke again. A salesman was 
called in, but prices were too high. 
The old belt was sent twice to the 
original manufacturer for recondi- 
tioning, and each time the cost of the 
job ran about $100.00. All that time I 
was hanging around talking backbone 
and double tanning and helping gener- 
ally. The customer had been ruining 
about $15.00 worth of pipe wrenches 
and using $24.00 worth of labor tak- 
ing off the fly wheel. I made up a 
simple wrought-iron socket wrench 
to be used with a length of pipe for 
a handle for $1.75 which saved his 
tools and much of his time. He had 
the idler (Continued on page 106) 
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& SESSIONS CO. 


CLEVELAND, OHIO 


Plants at Cleveland and Kent, Ohio; Chicago and Birmingham 











LAMSON 
service...1S 
now greater 
than ever! 


Plants in Cleveland and Kent, 
Ohio; Chicago and Birmingham 
now give Lamson & Sessions the 
advantage of wider and speedier 
distribution. Increased manu- 
facturing facilities have made it 
possible to offer consumers and 
distributors the most complete 
line of bolt and nut products in 
the world. 


Yet despite the tremendous 
production of eight plants now in 
operation, customers can depend 
on it that Lamson & Sessions’ 
jealous regard for their reputa- 
tion for highest quality will 
always be maintained. Each step 
in the manufacture of Lamson 
products is carefully watched, 
from adequate and complete 
laboratory tests on raw materials 
to the finished package, ready 
to ship. 

THE 
LAMSON & SESSIONS CO. 


General Offices 
Cleveland, Ohio 
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TWO SALES HELPS 














There’s great 
satisfaction in 
selling or using 
this Parker Vise 
with 7 points of 
superior construc- 
tion. 





The smart salesman is ever alert to trade facts and factors 


5 samen which he can turn to advantage in making more and 
Best for quicker sales. 

all types Parker Vises offer two such distinct helps: 1.—They are 
of work well known through advertising to the automotive trade— 


garages and service stations; 2.—There is scarcely a cus- 
tomer in the trade who doesn’t actually need more vises. 
Parker Vises are good items to stress for increased sales. 
A complete line with 7 Points of Superior Construction 
giving Parker Vises extra stamina for hard service. Sold 
only through the jobbers. Send for the Parker Booklet 
describing the complete line. 


PARKER VISES 


THE CHARLES PARKER CO., Master Vise Makers 
MERIDEN, CONN. 
N. Y. Salesroom, 25 Murray St., N. Y. C. 


Makers of the Famous Parker Gun 


3P_Lz; 
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ESTABLISHED 1905 


FLEXIBLE SHAFTS AND EQUIPMENTS 
The World’s Largest Exclusive Builders 


Type \% to 2-H.P. Type Type 
MS4—%-H.P. Vertical M5—%-H.P. RE-M4—%-H.P. 








7 ¢ 


We build many attachments for these machines fitting into hundreds of operations 
and many more types of equipments, capacities from Yg to 2 h. p. Send for catalog. 


Manufactured by 


N. A. STRAND AND CO. 


5001-5009 NORTH LINCOLN STREET - - - - CHICAGO 








(Continued from page 100) 


because each man’s figures are based 
on his increase over his own previous 
record and not over what the firm 
in general does. By the same rea- 
soning, it is possible for the high 
man in point of sales to be low man 
in rating. 

By scoring the men onethis basis, 
it gives them all an equal chance to 
wear the ring. Even the poorest 
salesman of the crowd need not be 
discouraged, because in order to make 
a favorable showing he has only his 
own poor record to beat. 

Obviously, men who have been 
with the company less than a year do 
not participate in the contest for the 
reason that they have no basis upon 
which to compete, since they have no 
figures of the corresponding month 
the previous year by which to com- 
pare current sales. 


HE plan has been so successful 

in stimulating greater effort on 
the part of the men that we contem- 
plate making it a permanent practice 
each year. We announced several 
months ago that we were going to 
give this ring to the man who, at the 
end of the year, had the best per- 
formance record for the 12 months 
covered by the contest. Thus, the 
salesman whose increase this year is 
greatest over his own record of last 
year gets the ring permanently. That 
naturally will mean, most likely, that 
the man who wears the ring most dur- 
ing the year will wear it perma- 
nently after the close of the year; but 
that is not technically essential. A man 
who has not worn the ring at all dur- 
ing the first part of the period could 
possibly spurt up during the last six 
weeks or two months to such a degree 
that he would bring up his percentage 
sufficiently to show the greatest in- 
crease over last year. This is a strong 
feature of the contest. Because every 
man has a chance to come out on top 
right up to the last minute, interest 
never lags. As long as there is a 
possibility to win a man will keep 
going at top speed. 


ATURALLY, after we -have 

awarded this ring to one man, 
we will buy another, or some similar 
article, to use as the monthly award 
during the following year, to be given 
permanently at the end of the year 
upon the same basis as we are going 
to give the ring this year. 
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COMPLETE CONTROL 
ANYWHERE BETWEEN 
COMPRESSOR & TOOL 


HIS new Quick-As-Wink valve con- e 3 : ‘ 
trols air under pressure as quickly— Quick-As Wink 


as positively and as safely as you would SHUT-OFF VALVE 


snap an electric light switch. 


When you push valve sleeve forward, ; ‘ 
the air by-passes to hose or tool. When | SOO SERIES 
you push valve sleeve back, the air auto- o FEMALE THREAD 
matically bleeds from hose or tool, while ¥ din, TO HOSE SHANK 
the air from compressor is trapped, re- : 
lieving all pressure beyond the valve. 


By means of two"U" leather packings the 
air pressure itself effects the seal—the ' 
higher the pressure, the tighter the seal. . — 600 SERIES 


FEMALE THREAD 


Wherever air is used under pressure, 
TO MALE 


there is a place to save time and money 
by using Quick-As-Wink valves. They are 
made in the types shown to fit standard 
sizes of pipes and hose and they are meet- 
ing instant demand with contractors, 


foundries and manufacturers inmanylines. \ 700 SERIES 
a = eo 


Catalog pages and cuts are available for TO FEMALE 


use of Mill, Contractor and Foundry Sup- Bert 
ply Houses and samples will be sent on oO 222" 
request. . 


C. B. HUNT & SON 


645 McKinley Ave. SALEM, OHIO 


AIR BLEEDING FROM 


TOOL OR HOSE LINE VALVE ON“ AIR BY-PASSES 
ALSO MAKERS OF VALVE OFF TO TOOL OR HOSE LINE 


aescceceecensecces: 


HOSE COUPLINGS - BUFFING WHEELS 
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IGAG2S 
CE TAIDE 
—— 


The Stamp 
of Quality and Service 


Mr. Supply Dealer: 


We manufacture 
supplies as listed 

















Belting & Accessories 


Leather Belting 


Flat, Solid, 
Twist, Oak, 
Chrome, Raw- 
hide. 


Lace Leather 
(Sides and Cut) 


Rawhide, Indian 
Tan, Chrome. 


Rawhide Round 
(Safety Lace) 
Rawhide Pins 


Mechanical Leathers 


Packings, Wash- 
ers. 


Leather Specialties 


Straps, 
Covers. 


Rawhide Mallets & Hammers 


“If it’s made of Leather for 
Mechanical Purposes 
WERee ws ese 


Joint 


Gears and Pinions 
(Spur, Spiral or 
Bevel.) 
(Non-Metallic) 


Rawhide, Fab- 
roid, Bakelite. 


(Metal) 
Iron, Steel, 
Brass. 
“Perfect” Oil Seals 
The 


CHICAGO RAWHIDE 
MANUFACTURING CO. 
CHICAGO 
ILL. 














(Continued from page 102) 

out in the middle of the belt and 
all it did was thump the life out 
of it. I got that into the right place 
and of the right size. The belt was 
glued together with glue or some 
“wet cement,” and it would break 
apart in the wet. I got him to use dry 
cement, and so on. 

Then came the final inquest. The 
old belt was done. A new one had 
to be bought. Then the “P. A.” 
thought he owed it to the first manu- 
facturer to buy from him. My serv- 
ice and that of our manufacturer had 
been fine, but we were paid for it, 
he pointed out. So I said, “I’ve 
told you everything until I am blue 
in the face. Will you talk to our 
manufacturer?” He agreed and I 
got the sales manager on the wire. 
The “P. A” began to grumble about 
the cost but the “S. M.” shut him off 
quickly. I could hear his voice snap 
over the receiver: “Say, I am talking 
to you about a belt—double tanned, 
waterproof, extra heavy, backbone 
leather. You’re through with fooling 
around, I take it. When shall I put 
that belt on the train?” 

“Can you get it here tomorrow?” 

“No, but I will the day after.” 

“All right, go ahead.” 

A $600.00 order. You ask, “Was 
it worth it?” The answer I make is 
this: Dubuque is a medium sized 
city. Everybody knows everybody 
else, more or less. From the next 
morning to this day, people are say- 
ing to me, “Well, I see you sold the 
big belt.” It has broken down sales 
resistance time and again and has 
helped to put me where I wanted to 
be in the minds of the trade—as the 
“belt man.” 





A. F. Shapleigh is Dead 


August F. Shapleigh, Jr., passed 
|away recently in Ocean Park, Cali- 
fornia. He was one of the sons of 
Augustus A. Shapleigh, founder of 
the Shapleigh Hardware Company, 
St. Louis, and was born in St. Louis 
in 1854. After completing his edu- 
cation he entered the store of the 
Shapleigh Hardware Company. 

Mr. Shapleigh spent several years 
traveling as a salesman for the house 
in Texas territory in frontier days 
and then was made a partner in the 
firm. In 1916 he retired from active 
business and moved to California 
retaining his financial interests in the 


Fastens 


Round 
Belts 


Speeding 
production 





MORAN’S 


STEEL BELT 
COUPLINGS 


Hold the joints of round 
belting most secure and 
outlast the belt. Un- 
equalled for obtaining 
maximum _ production 
from all machines using 
round belting because 
Moran Steel Belt Coup- 
lings are quickly installed 
and don’t tear loose. Here 
is a most profitable item 
for mill supply distribu- 
tors and their salesmen to 
get back of and _ push. 


Liberal discounts and 
quick profits for you. 
Write today for the 


Greene, Tweed & Co. 
catalog listing many such 
items in everyday demand 
by your customers. 


GREENE, TWEED & CO. 


109 Duane Street 
NEW YORK CITY 
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OW & B” 
Wrenches are 
sturdy, well-made 
tools that all 
mechanics appre- 
ciate — and buy. 
They offer sure 
profits to you. 











SCREW WRENCHES 





Your Distributor” 








MILL SUPPLIES 








The Business Paper... 


and 
the Open Mind 


“CHOW me a business that has ceased to think” 
says John Moody, famous economist and invest- 
ment advisor, ‘and Ill show you a firm that is on the 
down grade. Show me a concern where ideas are 
no longer welcome and Ill show you one that is 
getting ready to die of dry rot. Show me a company 
that has cut itself off from the stimulation of other 
men’s thought and other men’s knowledge and I 
will show you a firm whose days are numbered.” 
And on the other hand, wherever you find a 
healthy, progressive corporation you will find the 
open mind. You will sense an alertness to know and 
use the experience of others. Almost inevitably you 
will discover that executives regularly and systemat- 
ically read the business papers of their own and 
related fields. Indeed, it is a fact, striking in the 
frequency of its recurrence, that outstanding firms 
make a policy of requiring executives to follow busi- 
ness papers for new ideas, new facts, new develop- 
ments. From such a policy springs the perennial 
resourcefulness that brings success. 

The business press of today does more than any 
other single factor to keep business on its toes. 
Leading thought, improving methods, continually 
adding to the available store of exact working infor- 
mation, the business press performs a very real ser- 
vice to the Nation. 

To that service the business paper of today owes 
its influence with business men. To that influence 
it owes its position as a strong, independent organ- 
ization; commanding a sound, paid circulation; court- 
ing no favors; truckling to no influence; earning its 
advertising revenue because it is the kind of publica- 
tion in which advertising is both read and believed. 





John Moody is among the best known of 
economists and financial advisors. As a writer 
on business subjects he is scarcely less well 
known than as President of Moody’s In- 
vestors’ Service, investment counsel to many 
great financial interests. A keen analyst of 
businesses as investments, few men have bet- 
ter opportunity to evaluate progressive man- 
agement as a factor in success, or to observe 
the outstanding part played by technical, 
industrial and merchandising papers in the 
development of modern business. 


AO 


THIS SYMBOL identifies an ABP paper... It 

stands for honest, known, paid circulation; 

straight-forward business methods, and edi- 

torial standards that insure reader interest .. . 

These are the factors that make a valuable 
advertising medium. 


This publication is a member of the Associated Business Papers, Inc... . a cooperative, 
non-profit organization of leading publications in the industrial, professional and merchandising 
fields, mutually pledged to uphold the highest editorial, journalistic and advertising standards. 


THE ASSOCIATED BUSINESS PAPERS, INC. 


TWO-NINETY-ONE MADISON AVENUE 


NEW YORK CITY 
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N° GREASE, oil or dirt to spoil your goods 
in process or mar the cleanliness of your 
plant when you use the “D-V” Drive. Always 
desirable— frequently indispensable — this fea- 
ture is only one of the many embodied in the 
“D-V” Drive to insure dependable, economical 
power transmission. It is a Dodge product 
backed by fifty years of industrial power engin- 
eering. It is produced in a plant geared to 
modern demands and by machinery designed 
especially for the purpose. Dodge sheave design 
and precision manufacture insure maximum belt 
life and low maintenance. 

Stock sizes of ““D-V” Drives can be obtained 
on the immediate delivery basis. Modern pro- 
duction methods and unusual production facili- 
ties insure an adequate supply of stock drives at 
all times and non-stock drives can be furnished 
with minimum delay. “There is Added Value in 
the Name Dodge” both in quality and avail- 
ability of product. 





DODGE-TIMKEN BEARINGS 


The only complete line of enclosed anti-friction industrial bearing units 

offering a type to meet practically every requirement of power transmission 

or machine application. In combination with “D-V” Drives they effect 
big economies in maintenance and insure continuous operation. 


DODGE MANUFACTURING CORPORATION 
MISHAWAKA, INDIANA 





THE FOUR DIVISIONS OF DODGE 


DODGE MANUFACTURING CORPORATION 
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POWER TRANSMISSION 
Complete equipment for the 
transmission of power. Every 
type of pulley, hanger, pillow 
block, etc. 


MATERIAL HANDLING 
Every type of conveyor to 


handle any type of packaged or 
bulk material. . 


DODGE-TIMKEN BEARINGS 
For power transmission and 
machine application. A type for 
every service. 


SPECIAL MACHINERY 
A manufacturing department for 
those who prefer to devote their 
attention to selling rather than 
making. 


Mishawaka, Indiana 
Please send me the A-160 D-V Drive Data Book. 


Name 





Position____ 
Firm 
Address. 
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Manufacturers News 


A department where manufacturers may announce 
new literature, changes in personnel, news of 
executives or salesmen, changes in quarters, or 
any other facts of interest to the trade. Photo- 
graphs or cuts are especially desirable 








R. W. Procter with Black and 
W. Procter, formerly sales 
manager of The Van Dorn 
Cleveland, has been made sales pro- 
motional manager of the Black and 
Black and Decker Manufacturing 
Company, Towson, Maryland, The 
The Domestic Electric Company, and 
Marschke Manufacturing Company. 
duties at once. The unifying of ad- 
ministrative, sales and advertising 
pleted at the same time. 
> 2 2 
Nason Company 
At the monthly directors’ meeting 
New York City, held on May 1, Ray- 
mond Seabrook, formerly secretary 


Decker 
R Electric Tool Company, 
Decker interests. This includes The 
Van Dorn Electric Tool Company, 
Mr. Procter will assume his new 
activities of this group will be com- 
Raymond Seabrook Heads 
of Nason Manufacturing Company, 





of the company, was elected presi- 
dent to succeed his father, the late 
H. H. Seabrook. John Harmon con- 
tinues as vice-president and Thomas 
I’. Larkin, treasurer, assumes also 
the office of secretary. Mr. Sea- 
brook, the fourth of his family to 
lead this 90-year-old concern, 
founded by his grandfather, the late 
Joseph Nason, has been with the 
Nason Manufacturing Company for 
19 years. Mr. Harmon has served 
45 years and Mr. Larkin 40 years. 


* * * 


Twist Drill Head Honored by 
Trades Association 

Jacob D. Cox, Jr., president of the 
Cleveland Twist Drill Company, 
(Cleveland, is the new first vice-presi- 
dent of the National Metal Trades 
Association. He was elected at the 
thirty-second annual convention of 
the organization held at the Hotel 
Astor, New York. 








Linear Packing and Rubber Company in New Plant 
The factory and general offices of the Linear Packing and Rubber Company, 
formerly at Marshall and Berks Streets, Philadelphia, are now located at State 
Road and Levick Streets, directly on the New York main line of the Pennsyl- 
vania Railroad at the plaza of the Tacony-Palmyra Bridge in Tacony, Philadelphia. 
This plant supplements the rubber mill recently acquired by Linear and makes 
it possible to carry on the entire line of production from raw materials to finished 
product, within one unit. 


v— 


C. B. Hunt Issues Sheet on 
Couplings 

C. B. Hunt & Son, Salem, Ohio, 
manufacturer of buffing wheels and 
hose couplings, is distributing a 4- 
page letterhead bulletin giving com- 
plete descriptions, dimensions, and 
capacities on its new valve couplings. 


* * * 


Chicago Branch of Bunting 
Company Relocated 

The Chicago branch sales office 
and warehouse of The Bunting Brass 
and Bronze Company, Toledo, Ohio, 
has been moved to 1221 West Wash- 
ington Boulevard from the location 
on South Michigan Avenue, which 
the company has occupied for years. 
The removal of the Chicago head- 
Guarters to new and larger quarters 
in the center of Chicago’s machinery 
district is in line with the steady 
expansion of the company’s business 
with machinery builders in the 
Chicago area. 

os. @ 


French Resigns as Head ‘of 
Berger Company 

Shirley S. French for the past 3 
years president of the Berger Manu- 
facturing Company, Canton, Ohio, 
now a subsidiary of the Republic 
Steel Corporation, Cleveland, and for 
the past year and a half vice-presi- 
dent and treasurer of the Central 
Alloy Steel Corporation, has resigned 
effective May 1. Before assuming 
the presidency of the Berger Com- 
pany Mr. French was for 10 years 
vice-president and general manager of 
the Fireproofing Company, Youngs- 
town, Ohio. 

Tom M. Girdler, chairman of the 
Republic Steel Corporation, has an- 
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It would be difficult to find in America another catalogue of machinery and machinery supplies that is as 
comprehensive as the new Catalogue C of Williams & Wilson Limited of Montreal. 


It Certainly Pays 


to Get the Facts 


Without a single exception every member of the 
National Supply and Machinery Distributors’ 
Ass’n. towhom Donnelley’s have submitted a pro- 
posal for a mill supply catalogue since January 1, 
1929, has placed the contract with Donnelley’s. 

(May 22, 1930) 
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F.C.WILSON W.A WILSON M.6B.BRONSTETTER 
PRESIDENT VICE-PRESIDENT SALES MANAGER: 


ESTABLISHED '!89! 
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= a COMPLETE OUTFITS FOR 
2 RAILWAY SHOPS,MACHINE SHOPS,PLANING MILLS 
SAW MILLS,PULP & PAPER MILLS, ETC. 
MANUFACTURERS OF CONVEYING 
AND ELEVATING MACHINERY 


















CA@LE ADORESS WILLWILS” 


544 INSPECTOR STREET 


MONTREAT, Cexansy Nov. 26,1929. 








Messrs. R. R. Donnelley & Sons Oo., Sy 
350 East Twenty Third Street, 4 
Chicago, Ill. 


Attention Mr.C.F.Beezley, Jr. 





My Dear Mr. Beezley:- 





I am in receipt of your letter of 
Nov. 2lst and am glad to hear from you, and thus have an 
opportunity of telling you personally how well pleased 
we all are with our new Catalogue. 


It is really remarkable the number 
of complimentary references to the catalogue that are 
coming in every day as it is being distributed. 


We also thoroughly approve of your 
advertising our Catalogue in the "Mill Supply" Magazine. 


With kind regards, I am bj 


Yours truly, 


Hall hen— 
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During the last twenty years, Williams & Wilson Limited of Montreal have issued 
three very comprehensive catalogues through the Donnelley service. 


Who Wastes Your Salesmen’s Time? 


You can add an hour a day to the effective working time of each of your 


salesmen by providing them with the most important of their working 


tools—an up-to-date catalogue. 


Does it take your salesmen one minute, or ten, to locate information for 


a buyer? And what about the time when your salesmen are not there? 


May we tell you how easily and economically you can have such cata- 


logue representation ? 


R. R. DONNELLEY & SONS COMPANY, CHICAGO 


It Is Better to Get the Best Catalogue Compiling Service Than to Wish You Had. 











The Donnelley Repeat Order 


Record Means: 


I () That 


Donnelley catalogues 
multiply the influence 
of the distributors’ salesmen. 
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nounced that the Berger Manufac- | 
turing Company will continue under | 
the active leadership of Joseph B. | 
Montgomery as vice-president and | 
general manager; J. S. Sprott, gen- | 
eral sales manager; George B. Har- | 
lan, secretary and treasurer; and | 
Fred A. Schmitz, factory manager. 


The Berger Company has, for the | 
past 44 years, been a manufacturer of | 
fabricated steel products. 


* * * 


Stockham Pipe and Fittings 
Promotes Petesch 

The Stockham Pipe and Fittings 
Company, Birmingham, announces 
the appointment of Germer Petesch 
as assistant general sales manager, 
with headquarters in Birmingham. 
Mr. Petesch has had long association 
with the manufacturing end of the 
business and has had several success- 
ful years as Chicago manager, and in 
other sales divisions. 





* * * 


New Clark Catalog Ready 

The new number 32 catalog just 
issued by James Clark, Jr., Electric 
Company, Louisville, Kentucky, has 
96 pages, each one well-illustrated 
and effectively made up. The book | 
has diagrams and photographs of the | 
entire Clark line of electrically driven 
tools together with information con- 
cerning them. This company has 
been established since 1892. 





* * * 


Neilan Schumacher Make 
New Appointments 

Eldrige V. Weaver has been ap- 
pointed sales representative for Nei- 
Jan regulating and control equipment 
for the north Texas territory with 
headquarters at Dallas, Texas. Roy 
O. Campbell, who formerly repre- 
sented Neilan Schumacher and Com- 
pany in this territory, has been made | 
Mid-Continent factory representa- 
tive. 

2 « 
Columbian Rope Observes 
Silver Anniversary 

The Columbian Rope Company 
and three of its chief executives are 
observing their twenty-fifth business 
anniversaries this year. The three 
men are H. G. Metcalf, F. M. Ever- 
ett, and S. B. Kimball, who started 
in with Colonel E. D. Metcalf at the 
time the company was established. | 


Mr. Metcalf who is the present presi- | 














Lay BRooms 
AY UN Bia te 
Your LINE 





“America’s 


Leading Industrial Broom” 
for BIGGER PROFITS 


Lay Metal Case Industrial Brooms are a necessity 


in every manufacturing plant. They are made to 


retain their qualities for thorough sweeping under 


the most severe usage. A half century of making 
better industrial brooms guarantees the. quality 


and salability of Lay Brooms and Brushes. They 
stay new longest, building good will for you. We 


fill carload orders or an order for one dozen 
promptly on short notice. The distributor plan 
of the new management of The Joseph Lay Com- 
pany provides you with definite sales advantages. 
Write for complete details. 


THE JOSEPH LAY 


Wayne Avenue and 


PORTLAND 







COMPANY 
Nickel Plate R. R. 


BRUSHES 


INDIANA 


A LAY BROOM ALWAYS SWEEPS CLEAN 
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For REAL 
SERVICE to 
your CUSTOMER 
SELL 
















first in the fi 
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Electric 
Tools 


| 
| 


They stand the “"" :=- 


| New Chicago Office for Elec- 


Gaffyearin year out 
/, inch WONDER DRILL 






CLARK’S [& 
LATEST 
LEADER 


Giving your customer good serv- 
ice means selling him tools that 
will ring the bell every time. 
Tools that are dependable, well 


| dent of the company had just grad- 
| uated from Yale and he joined the 
| company as works manager. In 1916 


| additional duties of secretary, and in | 


| company, was in charge of the ac- 


_ auditor and in 1925 treasurer. 
| ness forced him to give up his work 
| two years ago but he has remained 


| its Chicago office will be in Room 
| 1567, 20 North Wacker Drive Build- | 
| ing—Civiec Opera Building. | 


| 
| 


_with the Page Steel and Wire Com- 


of the Welding Engineering and Re- 


built, easy to repair and handy to | 


handle. “Clark” 
have light, powerful motors of 
“Clark” design and manufacture. 
Ball bearings are used on arma- 
ture shafts and spindles. All 
connections are on the main cas- 
ing. “Clark” Tools are built for 
speed and durability. You will 
enjoy easy selling and substantial 
profits handling “Clark” Electric 
Tools. Write for our latest cata- 
log No. 32 and distributor policy. 


JAS. CLARK JR. 


ELECTRIC CO. 


605 BERGMAN ST. 
LOUISVILLE KENTUCKY 





Electric Tools | 


he was made general manager and 
two years ago, president. 

At first F. M. Everett was general 
sales manager and assistant treas- 
urer ; the following year he was made 
treasurer; in 1913 he took on the | 


January, 1925, he became a vice- 
president as well as secretary. 
S. B. Kimball, a director of the 





counting department at the time of 
organization. In 1916 he was made 
Til- | 


a director and advisor in the man- | 


tric Machinery Company 

The Electric Machinery Manufac- 
turing Company, Minneapolis, an- 
nounces that after the first of April 


* * * 


| | 
| Kyle Resigns Position With | 


Page Steel and Wire 
William T. Kyle has resigned his | 
position as general sales manager 


pany, Bridgeport, Connecticut, effec- | 
tive May 1. He is to be president 


search Corporation, New York City, 

a company specializing in the scien- 

tific and practical development of the 
welding industry. 

x * * 

New Saginaw Stamping and | 

Tool Catalog 

The Saginaw Stamping and Tool | 

Company, Saginaw, Michigan, has 

ready for distribution the new edi- 

tion of its 1930 industrial truck, fur- 





| niture caster, office equipment, and | 
| store fixtures catalog. 


| 





Richards-Wilcox New York | 


Branch in Larger Quarters 

The New York office, showroom 
and warehouse of The Richards- 
Wilcox Manufacturing 
Aurora, Illinois, have been moved 
from 85 Walker Street to larger 
quarters at 79 Walker Street. The 
company will occupy the entire build- 





| 

x * x \ 
| 
| 





Company, | 
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“Chicago 
Painter’s’’ 
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Single 
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Portable Tele- 
scoping Towet 








Safety Plat- 
form Ladder 











A representative stock 
represents low inven- 
tory cost compared 
with other mill sup- 

















plies. A sale yields 
a better profit mar- 
gin. Safety features 
Safety lift the line above Y 
Extension competition. Maybe , 
er your territory is still Feather- 
open, write us. weight 
Stage 


THE PATENT SCAFFOLDING CO. 


Chicago, St. Louis, 
1550 Dayton St. 6168 Bartmer Ave. 


Boston, San Francisco, 

49 Ellery St. 270 13th St. 

Atlanta, Pittsburgh, 

44 Haynes St., N. W. 1252 Voskamp St., N. 8. 
Philadelphia, L. I. City, N. Y. 


2835 Bridge St. 3821 Sherman Bt. 
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Gage Used on Diameter of 4" 


Gage Used on Diameter of 20" 
Helical Mill. 


Dia. Inserted Tooth Mill. 


The Cutter Clearance Gage 
ANEW TOOL 


Checking cutter clearance is a matter of three 
simple, quick operations with this new tool, 
the Starrett Cutter Clearance Gage No. 459. 
Your customers know the importance of 
proper cutter clearance. They’ve always 
done their best, with the tools available, to 
obtain the correct clearances that mean 
cleaner, faster milling machine operation. 
But they’ve had to remove the cutter from 
its arbor on grinding machine or milling ma- 








. , i Checking Peripheral Clear- 
Check Side Clearance of 4"°x3{ chine. They’ve had to fuss with protractors, e Fertpmes 
Alternate Tooth Mill. with dial indicators. And they’ve had to yl pt eRe — 


guess after a long and tedious operation, that 
the clearances were right. 


Not now! On any cutter from 2” to 30” or 
more in diameter—end, side, spiral, helix or 
inserted-tooth—the new Starrett Cutter Clear- 
ance Gage checks the clearance directly, ac- 
curately. Three quick adjustments, and 
there’s the reading, in degrees. 


Starrett Cutter Clearance Gage No. 459 is 
only one of many new tools which your cus- 
tomers are reading about in the new Starrett 
Catalog No. 25 “EG” and in Starrett adver- 
tising. Now is the time to push the whole 
Starrett line, while interest is especially high. 





Gage Used on Side Teeth of Gage Used on Special Angular 
12" x 3-16 Saw. THE L. S. STARRETT CO. — Cutter. 
World’s Greatest Toolmakers 
Manufacturers of Hacksaws Unexcelled 
Steel Tapes—Standard for Accuracy 
ATHOL, MASS. U.S.A. 


~ $§0th Anniversary _ 
| of Starrett Tools 
8 1880-1930 Fy 
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Sell Starrett Tools 
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Scully - Jones Production 
Tools are extraordinary not 
only in material, workman- 
ship, and long wear, but 
also in the sales they pro- 
duce for Mill Supply jobbers 
who push them. We give 
complete cooperation which, 


coupled with their high 
quality, means profit for 
you! 


Tap Chuck 


We make 


Drill Chucks 
Tap Chucks 
Seully-Jones Quick 
Change Chucks 
Floating Reamer and 
Hold 


ap ers 

Plain Drill Sleeves 

Use-Em-Up Drill Sleeves 

Plain Extension Sockets 

Use-Em-Up Extension 
Sockets : 

Adjustable Spacing 


Collars 
Solid Spacing Collars 


Send today for the details 


SCULLY-JONES & CO. 


LLC nn cnn nn ne 


1913 So. Rockwell St. 


(TOOL DIVISION) 




















from 
Valves 
Feeders 
Regulators 
Controllers 
Traps 


for 
Steam, Oil, 
Gas, Air, 
Water 


Kieley & Mueller 
products are backed 
by 50 years of ex- 
perience in manu- 
facturing. Each 
thoroughly inspect- 
ed. You get prompt 
service on orders. 
This is a profitable 
line for you to sell. 
Write for catalog. 


KIELEY 
& MUELLER Inc. 


34 W. 13th St. New York City 








When users profit 


... you profit 





HEN users profit from long service, | 


| reliability and safety a quality product gives 
them; you who sold them profit in dollars 
|and cents. For satisfaction breeds repeat 
orders. 


satisfied users to date. Write today! 


AMERICAN INJECTOR CO. 
DETROIT MICH. 








ing at the new address, including six 
fioors and the basement. The in- 
creased space makes possible the dis- 
play of full-sized working models of 
the elevator, partition and other large 
type door equipment produced by the 
company. 

Frank E. Hutchins, secretary- 
treasurer of the organization, is in 
charge of the New York branch. 


a 


Goodell-Pratt Joins American 
Association 

The Goodell- Pratt Company, 
Greenfield, Massachusetts, has re- 
cently joined the American Supply 
and Machinery Manufacturers As- 
sociation. The company was repre- 
sented at the recent triple convention 
by C. L. Beecher, sales manager, 
who made a special effort to attend 


* 


| the convention as soon as he found 


Chicago, III. | 





that the company’s membership had 
been accepted. Through an over- 
sight the Goodell-Pratt Company 
was omitted from the list published 
in the May issue of MILL SuppLigs, 
giving the names of those repre- 
sented at the convention. 
* Ok Ox 


Mercer to Direct Sales of 
Republic Steel Unit 

L. C. Mercer, formerly in charge 
of sheet sales of the Central Alloy 
Steel Corporation, Massillon, Ohio, 
has been appointed sales manager of 
the sheet division of the Republic 
Steel Corporation which was re- 
cently merged with the Central Alloy 
Steel organization. 


* * x 


Straw is Sales Manager of 
Wright Company 


Announcement has been made of 


| the appointment of Richard F. Straw 


Sell U.S. Injectors! Over 700,000 | 





as sales manager of the Wright Man- 
ufacturing Company, Bridgeport, 
Connecticut. Mr. Straw has an ex- 
tensive acquaintance among the trade 
as he has been connected with the 
Wright company for more than 12 
years in a sales executive capacity. 


* * * 


New Schollhorn Catalog on 
Bernard Tools 

The William Schollhorn Company, 
New Haven, Connecticut, has its 
new catalog, number 30, ready for 
distribution. This 90-page book pre- 
sents a showing of “Bernard” tools, 
including diagrams, pictures, and 
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THE “MONO-B 


An Outstanding 
Wire Wheel Brush 

















Mono-Bilt Brushes are outstanding in strength, 
durability and effectiveness. Interchangeable centers 


are but one feature among several. 


Made of specially drawn, thoroly crimped wire, 
assembled under heavy pressure, Mono-Bilt Brushes 
are giving long, hard service in hundreds of indus- ““Mono-Bilt” 
trial plants. A size for every purpose—4, 6, 8, 10 and — 
12 inch, with a standard 2-inch opening. The 4-inch 
size has a l-inch opening. Specially designed Mono- 
Bilt stamped steel centers are interchangeable in 6, 


8, 10 and 12-inch brushes. 








Practically any standard arbor can be fitted from 
stock with a Mono-Bilt Brush. Wherever a quality 
brush is needed for cleaning, buffing, polishing or REMEMBER 


grinding, a Mono-Bilt can be used more effectively 
and economically. 


The Mono-Bilt Wire Wheel Brush is an excellent means 
and profitable sales leader. ‘“‘BRUSH 
EXCELLENCE”’ 


We invite mill supply distributors to send for our 
catalog of our complete line, which illustrates many 
types of brushes for industrial uses—sold through 


mill supply houses. 


The Milwaukee Brush Mfg. Co. 


764-790 30th Street 
MILWAUKEE 
WISCONSIN 
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descriptive material. The Schollhorn 





More Sales 


More Profit 
for YOU 





Daggett Ball Bearing Loose Pulleys 


from 


“Chicago Line” 
BALL BEARING 
EQUIPMENT 


More manufacturers are real- 
izing every day the greater econ- 
omy of ball bearing transmission 
equipment. “Chicago Line” Ball 
Bearing equipment saves 80% of 
power loss by friction — some- 
thing for a manufacturer to con- 
sider when installing new pull- 
eys, hangers, etc. 

Cash in on the trend for ball 
bearing appliances. Sell “Chi- 
cago Line” and be prepared to 
supply any ball bearing appli- 
ance for general use. There are 
hundreds of satisfied users of 
“Chicago Line” now and the list 
is increasing daily. You can 
make more sales and more profit 
selling “Chicago Line”. Let us 
send descriptive material. Write 
today. 


Several distributor territories 
open. 


CHICAGO PULLEY | 


& SHAFTING CO. 


19 N. Desplaines Street 
CHICAGO 


Company stresses a policy of selling 
through distributors, and a definite 
statement to this effect is a feature 
of the new catalog. 


* * * 


E. L. Adams With Tips 
Engine Works 
E. L. Adams, Bartlett, Texas, 
formerly connected with D. June 
Machinery Company, Waco, is now 
representing Tips Engine Works, 
Austin, Texas, in his old territory. 








Ernest . 
Simonds Saw and Steel Company, is 
having a friendly chat with Maynard 
Lance, vice-president of Fred K. Blanch- 
ard, Incorporated, Troy, New York. 


E. Lamb, representative of 








Product 
The John Draher Manufacturing 
Company, Waterbury, Connecticut, 
has sold its “Universal” line tight- 
ener to the Stanley Works, New 
Britain, Connecticut. This product 


line clamp. 
* * x 


New Members of the 
American Association 


The American Supply and Machin- 
ery Manufacturers Association has 
| announced the election of the follow- 

ing firms as members of the organi- 
zation: The Deshler Broom Factory, 
Deshler, Nebraska; Holo-Krome 
Screw Corporation, Hartford, Con- 
| necticut; The Joseph Lay Company, 








Portland, Indiana; J. E. Lonergan 











Stanley Works Buys Draher | 








will now be known as the “Pul-Tite” | 








STANDARD 


**POWER PLUS’’ 


Electric Drills, 
Grinding, Polishing and 
Buffing Machines 


4 ea @ Bl» 





1% in. and ~; in. Heavy Duty Drills. Also 
made in various sizes up to 1% in. capac- 
ity. General Electric Universal Motors. 





DISC GRINDER 


G. E. 40° Motor and push button control. 
SKF Ball Bearings. Made in 2, 3, 5 and 
7% H. P. capacity. 


ne : aX 





HIGH SPEED SNAGGING GRINDER 


For use with Bakelite high speed ring 
wheels of 20”, 24” and 30” diameter, 10” or 
12” hole, running at 9000 SFPM. 

General Electric 7%4, 10 and 15 HP Ball 
Bearing Motors and G. E. Push Button Con- 
trol. 

Shaft 4” Diameter, Nickel Steel. 

Bearings, 4 SKF Heavy Duty. 


ota Mele ope I wie wi 
dodjeanaae * im , 





HEAVY DUTY GRINDER 


G. E. 40° Motor and Push Button Control. 

Four S.K.F. Ball Bearings. Nickel Steel 

 ¢ Shaft. Made in 5, 7% and 10 
. P. sizes. 


Write for catalog 


THE 


Standard Electrical Tool Co. 


1948 W. Eighth St., CINCINNATI, OHIO 
Estab. 1912 
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Company, Philadelphia; Parker Ap- | 
pliance Company, Cleveland; The 
Vortex Manufacturing Company, 
Cleveland; The Whitehead Brothers 
Rubber Company, Trenton, New 
Jersey; and The Buckeye Brass 
Manufacturing Company, Cleveland. 








Dollar Makers 


*- 2 “HALLOWELL” Steel Work-Benches 
Li “V_Belt” | *“HALLOWELL” Steel Work-Tables 
New Literature on -beilt” | “HALLOWELL” Steel Work-Benches, 
Drive Semi-Portable 


The Pyott Foundry Company, 
Chicago, has prepared a series of 6 
folders giving information on “V- | 
Belt” drives. Each one of the sheets 


“HALLOWELL” Steel-Wood Work-Benches 
“HALLOWELL” Steel-Wood Work-Tables 
*“HALLOWELL” Steel Bench Drawers 
*“HALLOWELL” Steel Chairs and Stools 
“HALLOWELL” Foremen’s Desks 
“HALLOWELL” Steel Shop-Furniture 





“HALLOWELL” Steel Floor Trucks 
“HALLOWELL?” Steel Lift-Truck Platforms 
“UNBRAKO” Hollow Set Screws 
“UNBRAKO” Socket Head Cap Screws 

* * * “UNBRAKO” Stripper Bolts 


Doyle of Linde Company Is ont Gameiilcas Raehiiamn 

Head of Welding Society 

E. A. Doyle, consulting engineer 
of The Linde Air Products Com- 
pany was elected president of the 
American Welding Society at the an- 
nual meeting of the society held 
April 25, 1930. 


* * * 


has to do with a different point in 
connection with the drives. 











Look ‘ Pick ‘ Write 


Annual Meeting of Leather 
Belting Club 

Officers were elected at the annual 
meeting of the Leather Belting Club 
of Chicago, held on May 13, at the | 
Great Northern Hotel. Victor R. | 
Clark of the F. Raniville Company 
was made president; George A. 
Hoopes, Jr. of J. E. Rhodes and | Patents Pending 
Sons, vice-president, and Julius M. 
Schoen will continue as secretary- 
treasurer. 






D panic POE. i 


:* & = 


Baltimore Office of Link-Belt 
in New Location 

Effective at once, Link-Belt Com- 
pany’s Baltimore office will be located 
at 913 Lexington Building. H. D. 
Alexander is in charge of this office, 
and Harry E. Reese handles the 
sales. 


THE *“*HALLOWELL’’ STEEL WORK-BENCH 


Its great popularity has made the “Hallo- 
well” a real Dollar Maker for those who 
handle it. 


Today, as you know, it must be steel to be in 
step with modern equipment and the “Hallo- 
well” therefore, steel throughout, and so at- 
* 2 | tractive to look upon that it tones up the 
: : whole place, quite naturally has become a 
Payne Nominated Assistant very a aa profitable clon. And we 
Secretary of War carry 1368 different sizes and combinations 
Frederick H. Payne, chairman of | of “Hallowell”? Bench Equipment in stock— 
the board of directors, Greenfield 


that’s Service. 
Tap and Die Corporation, Greenfield, 
Massachusetts, has been appointed | 
by President Hoover to be Assistant 


Secretary of War. Mr. Payne is a 
lieutenant colonel in the reserve and STANDARD PRESSED STEEL CO. eZ 


succeeds Patrick J. Hurley, who was 


Write for Bulletin 386. 














| BRANCHES BRANCHES 
made Secretary of War upon the | BOSTON JENKINTOWN, PENNA. NEWYORK | 
death of James W. Good. | er BOX 519 ST.LOUIS 





Before becoming chairman of the | 
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gone 
TRUCK CASTERS 


Mill supply and power 
transmission executives will 
find in Bond truck casters all 
those qualities necessary for 
efficient, dependable caster 
service. Every caster in the 
Bond line must fulfill your 
Let 


most rigid requirements. 
us send you a catalog. 





23-A Series 
With Semi-Steel Base 


Made in various types of wheels: Plain 
bearing, Roller-bearing, Rubber Tired, 
Thread Guard, etc. 





LES-NOIS Swivel- 
Type Caster. 


Hea 


Duty Swivel- 
ype Caster. 


Bond Power Transmitting 
Machinery is manufac- 
tured to conserve every 
possible ounce of power 
in your line shafting ma- 
chinery. Write for our 
catalog. 


Bm Foundry & Machine Co. 


Manheim, Lanc. Co., Pa. 


Phila. Office: 617 Arch St. 
Chicago Office: 39 S. Clinton St. 





N. Y. Office: 256 Broadway | 


vice-president and president of the 
Greenfield Tap and Die Corporation. 
Previous to that he had been suc- 
cessively, bank examiner in Massa- 
chusetts, president of the Mechanics 


| ‘Trust Company, Boston, and vice- 
president, Federal Trust Company, 
oston. 


* * 


General Wheelbarrow Folder 
on “Speedbarrow” 

An interesting sheet is now being 
distributed by the General Wheel- 
| barrow Company, Cleveland. The 
folder relates particularly to the com- 
pany’s product, known by the new 
trade name—“Speedbarrow.” 





| * * * 


Baackes Promoted by Ameri- 
can Steel and Wire 

Frank Baackes, formerly vice-pres- 
ident, American Steel and Wire Com- 
| pany, Chicago, is now assistant to the 
president of the company. His head- 
quarters are in Chicago. 

Another change recently made was 
the election of two new vice-presi- 





rence, mechanical engineer, has been 
made chief engineer of the organi- 
zation. 





* * x 


New Pocket Edition of Morse 
Twist Drill Catalog 

The Morse Twist Drill and Ma- 
chine Company, New Bedford, Mas- 
sachusetts, has just issued a new 
pocket edition of its catalog. The 
little book has 47 pages and contains 
a complete showing of Morse tools. 


| * * x 
George Kemp with Ohio 
Varnish Company 

George H. Kemp who has been af- 
| filiated with The Cleveland Varnish 
Company, Cleveland, for 17 years as 
general representative, has been ap- 
| pointed industrial sales manager of 
The Ohio Varnish Company, Cleve- 
land. The appointment was effective 
| May 1. 





* * * 


| Foote Brothers Elect Addi- 
| tional Officers 

At a directors’ meeting on May 12, 
| the following officers of Foote Broth- 
ers Gear and Machine Company, 
Chicago, were elected: C. C. Com- 
mons, first vice-president and assis- 


board, Mr. Payne had been treasurer, | 


dents—G. F. Blackmer, general | 
| superintendent, and J. A. Coakley, 
| general traffic manager. B. H. Law- 


American Swiss 
files are more 
than files-- 










Y they 
are tools 


Write for Catalog 


AMERICAN SWISS 
FILE & TOOL CO. 


410-416 Trumbull ~ 
Elizabeth, 


Moral 


Swiss 


files of precision 


Mechanics’ Hand Tools 
and Knurls 














The 
Factory 
Fountain 


should be equipped 
with 





An Automatic Self-cleaning 
"Filter 

To protect the health of your 
workers. 


A design for every purpose 
with 
Straight or Side Stream Tips 


Your copy of the “Story of a Hair 
Snake” is ready for mailing. It 
can be had for the asking or 
through your supply house. 


PURO 


Sanitary Drinking Fountain Co. 
Haydenville, Mass. 
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tant secretary ; F. A. Emmons, vice- 
president in charge of gear and re- 
ducer sales and advertising; H. H. 
Bates, vice-president in charge of 
road machinery division; W. A. 
Barr, vice-president in charge of 
manufacturing ; W. J. Heineman, as- 
sistant vice-president, and W. O. 
Bates, Jr., assistant vice-president. 


* £ = 


Charles Eckert Young Dies 
Suddenly 

Charles Eckert Young, aged 52, 
died suddenly at his home in Park 
Ridge, Illinois, April 27, Mr. Young, 
at one time director in the Ohio 
Brass Company at Mansfield, Ohio, 
came to Chicago to operate his own 
advertising agency which he con- 
ducted until he became vice-president 
of the Imperial Brass Mfg. Company, 
Chicago, in 1915. 

He is survived by his widow, Mrs. 
Grace A. Young, and his two daugh- 
ters, Mrs. Ralph Tank and Mrs. Jane 
Dowell, both of Chicago. 


* * 


McDonald in Charge of 
Minneapolis Company 
J. M. McDonald, Jr., has recently 
taken charge of the Minneapolis 
branch of the A. Y. McDonald Man- 
ufacturing Company, Dubuque, lowa. 


* * * 


Meub Succeeds Tod on Board 
of Youngstown Company 
John Tod has resigned as a direc- 

tor of the Youngstown Sheet and 

Tube Company, effective May 6. He 

is also giving up his position as a 

member of the advisory committee, 


and plans to go abroad for an in- | 


definite period. Walter E. Meub, 
secretary-treasurer of the company, 
succeeds him on the board. 


ee 


Medusa Cement Issues Book 
on Painting Concrete 


“How to Paint Concrete and 
Masonry Surfaces” is a 20-page 
book, size 8% by 11, that has just 
been issued by the Medusa Portland 
Cement Company, Cleveland. The 
book begins by telling how and why 
walls deteriorate and so need a pro- 
tective coating, and then discusses 
thoroughly the cause of many paints 
spawling, peeling and chipping off 
masonry walls and explains what 
type of paint should be used to over- 
come these difficulties. Instructions 











MYERS WATER SYSTEMS 


A thoroughly dependable line of shallow and deep 
well water systems for homes, farms, public and private 
buildings and institutions. Styles for shallow or deep 
wells, Capacities up to ten thousand gallons per hour. 
Operation by hand, wind, engine, or motor. The 
Myers Trademark is your warranty for dependability. 











DUMPS — WATER SYSTEMS — HAY — DOOR HANG! 


Tak £ 






Fig. 2510 


Positive self-lubrication, housed working 
parts, improved bearings and gears, extra 
large valves, unrestricted water ways, in- 
creased volume, complete automatic control, 
lower maintenance costs, are Myers features. 


Ask for catalog and information, Fig. 2511 


THE F. E. MYERS & BRO. CO. 
ASHLAND, OHIO 


PUMPS WATER SYSTEMS HAY TOOLS 


DOOR HANGERS 
















Shafer Hanger Be arin g— 
can be used with any 4- 
point hanger. Ideal mount- 
ing for parts requiring fre- 





quent removals. 


PERFORMANCE 


Sells Shafer 
Roller Bearings 


ee ee power savings 
and long periods of attention- 
less operation give preference to 
Shafer Self-Aligning Roller Bear- 
ing Industrial Units. A single in- 
stallation proves performance su- 
periority and paves the way for 
Shaferizing the entire equipment. 


Exclusive design, with concave 
rollers running on ¢onvex race- 
ways, provides positive, automatic 
compensation for any _ existing 
shaft deflection or misalignment; 
eliminates pinching and binding 
and cuts power losses to a new 
low minimum. 

Investigate Shafer performance and sales possi- 

bilities. 

Shafer Bearing Corporation 
6501-99 W. Grand Avenue, Chicago, Illinois 


Branch Stock, 173 AF Street, New York City 


A 1A AFE 


ROLLER BEARING 


INDUSTRIAL UNITS 
Shafer Industrial Units include Pillow Blocks, Hanger*Boxes, 
Unit Mountings, Flange Bearings, Take-up Bearings and 
Special Housings to fit individual requirements. MS-6-Gray 


Section of a new line 
shaft equipped with 
Shafer Hanger Bear- 
ings. Shafer was 
specified on the 
strength of perform- 
ance of older equip- 
ment in the same 
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DISTRIBUTORS 






For Lubrication of 
Roller and Ball 
Bearings. Has Given 
Excellent Service for 
Years. 
Trade About It. 


Foundry & Machine Co. 


Sell Your Trade 


BELLS 


ROLLER 
BEARING 


HANGERS 
AND YOU 


em) SELL THEM 
RaW) SATISFACTION 


Tell Your 





Royersford 








Royersford, Pa. 












W.O.BARNES CO.. 


HIGH 
SPEED 
STEEL 


HACKSAW 
BLADES 


Where would the Iron and 
Steel industry be without 
them? Distributors make 
generous profits on Barnes 
Red Arrow Blades, with 
steady repeat business. Get 
details today on Distributor 
Plan. 





INC. 
1297 Terminal Ave. 
DETROIT, MICH. 





|are also included on painting ma- 
|sonry and concrete walls to make 
|them damp-proof. 

| Sections of the publication take up 
the various applications of Medusa 
Portland Cement. Complete direc- 
|tions and specifications for the use 
of this paint together with a question 
/and answer section form a part of 
this book. 


*x* *«*« * 


Woodward, Wight Repre- 

sents Moore Steam Turbine 

Woodward, Wight and Company, 
Limited, New Orleans, have been ap- 
pointed southern representatives for 
\the Moore Steam Turbine Corpora- 
tion, Wellsville, New York. Terri- 
tory handled will include Florida, 
Louisiana, Mississippi, the southern 
half of Alabama, and the northern 
|part of Texas. 


* * * 


‘New Distributors for Home-| 


stead Valve Company 
| The M. S. Maleson Company, 
|Cleveland, and the George H. Fred- 
ricks and Company, Milwaukee, have 
been given exclusive sales rights in 
uorthern Ohio and Milwaukee for 
“Hypressure Jenny,” a water vapor 
machine made by the Homestead 
Valve Manufacturing Company, 
Coraopolis, Pennsylvania. Other dis- 
tributors will be announced as ar- 
rangements are completed for this 
|new machine. 
| 





e. 8 


G. W. Krauss With Crescent 
Belt Fastener 

G. W. Krauss has been appointed 
|Chicago district manager of the 
'Crescent Belt Fastener Company. 
|For the last 6 years he had been 
manager of the belting and transmis- 
sion department of Standard Supply 
and Equipment Company, Philadel- 
|phia. He succeeds “Herb” Spauld- 
ing who has gone to the west coast 
to live. 

* * x 


American Chain Provides 
Display Hanger 
| A new display hanger which 
shows actual size illustrations of the 
|full range of sizes of Campbell 
“Hammer-lock” cotter pins has just 
‘been developed by the American 
Chain Company, Incorporated. This 
hanger measures 11% inches by 23 


rs inches, has an eyelet at the top for 
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“HAVE 
STRUCK 
PAY-DIRT. 
COME 
QUICK!” 





Dayton Safety Ladder sales 
have a pleasant habit of re- 


peating. The Dayton is 
safety-sure; it’s uniquely 
riskless. Outstanding ex- 


clusive features and moder- 
ate price mean speedy sales. 
Nationally advertised. 

Write Dept. MS-6 for full par- 


ticulars about profitable distrib- 
utor territory still available. 


The Dayton Safety Ladder Co. 
121-123 W. Third St. Cincinnati, Ohio 


DAYTON 


Safety Ladder 


(Patented) i 


Das ee eee 











TIME 
TESTED 


Davis Automatic Valve Specialties 
have been proved accurate and 
thoroughly dependable in every 
form of pressure regulation by 
years of satisfactory perform- 
ance.The simplicity and effective- 
ness of design is responsible for 
this performance and creates 
wide acceptance. 


Most distributors find the com- 
plete Davis line a profitable one 
to handle. 


G. M. DAVIS REGULATOR CO. 
408 Milwaukee Avenue 
CHICAGO - ILLINOIS 











MS6—Gray 
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A SALES TALK 


n 
One Word 


"RAHMANN” 











The name Rahmann embodies five 
great selling advantages for leather 


belting. Quality in every respect. 
Reputation gained by 35 years of 
satisfactory service. Liberal guar- 
antee on all first quality brands. A 
Rahmann belt designed for every 
condition. Rahmann engineers to 
investigate your customers’ prob- 
lems. . . Selling Rahmann Leather 
Belting is profitable. Write for 
booklet describing the Rahmann 
line. 


GEO. RAHMANN & CO. 


31 Spruce St., New York City 
Newark N. J. Syracuse, N. Y. 


RAHMANN 
LEATHER 





BELTING 


convenient hanging, is done in attrac- 
tive colors and has a varnished sur- 
face which can be washed. 

This device provides an effective 
method of display for distributors 
handling these products. 


* * x 


General Refractories Ap- 
points New Distributor 
Harry N. Crowder, Jr., Company, 
Easton, Pennsylvania, has been ap- 
pointed by the General Refractories 
Company, Philadelphia, as exclusive 
distributor for high temperature 
cement in Lehigh and Northampton 
counties, Pennsylvania, and in parts 
of Warren and Hunterdon counties 
in New Jersey. 


* * * 


Raybestos Manhattan to 
Increase Production 

Production in the asbestos molded 
brake lining department of the Man- 
hattan rubber division of Raybestos 
Manhattan, Inc., will be enlarged by 
300 per cent. Directors of the com- 
pany have authorized the purchase of 
additional equipment to carry out this 
project. 

x Ok Ox 


Pittsburgh Steel Transfers 
Buffum 
S. P. Buffum is now district man- 
ager of the Dallas, Tex., office of the 
Pittsburgh Steel Company. He has 
been identified with the company for 


| the past eleven years. 


* * * 


Electrical Manufacturing 
Company Enlarges 

For the third time within a year 
the manufacturing headquarters of 
the United States Electrical Manu- 
facturing Company in Los Angeles 
are being enlarged, adding approxi- 
mately 25 per cent more area. About 
four months ago the factory was in- 
creased 50 per cent in size, by the 
addition of a side wing and a new 
manufacturing unit in the rear of the 
main factory building. This space is 
being augmented by the addition of a 
west wing, providing new manufac- 
turing facilities and increasing ad- 
ministration headquarters approxi- 
mately 100 per cent. 

This company reports a substantial 
increase in business since the first of 
January and is employing two shifts. 


| The organization specializes in the 





There’s Big Money 





Mill supply jobbers in all parts 
of the country are making hand- 
some profits selling Sarco Steam 
Traps. Why not you? 


The profit is unusually high, and 
our extensive advertising campaign 
in over 40 trade papers makes sell- 
ing easy. Over 310,000 prospec- 
tive buyers read our strong, con- 
vincing advertisements every 
month, pointing out that Sarco 
Steam Traps 


—Cost about one-third the 
price of bucket or float 
traps, yet do the same 
work. 


—Are self-adjusting for all 
pressures from 0 to 100 


lbs. 
—Can be screwed into the 
pipe line, eliminating 


cost of digging a pit or 
building a platform. 


—Won't air bind or freeze. 


We'll furnish you with attractive 
printed matter, bearing your name 
in place of ours, and give every 
assistance to enable you to make a 
handsome profit on this line. 


Write for our special proposition 
to jobbers. 


SARCO CO.), INC. 
183 Madison Ave., NewYork, N.Y. 


7 _ 


Branches in Principal 
Cities 
Sarco (Canada) Limited, 
660 St. Catherine St., W. 
Montreal 


Walker, Crosweller & Co., 
London, S.E.1 


SARTO 
HELICAL 
TUBING 
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TRane v ark 


MONARCH 


BALL METAL 


The Babbitt Metal that is 
Teas wt HH 


In Form—Cast in balls. Eas- 
ily handled. Always re- 
membered. 


In Melting—The only metal 
that carries its own flux. 
No dross. 


In Distribution—Backed by 
a 100% Distributor pro- 
tective policy. 


Ask for a set of sales promotional 
literature 


MONARCH METAL COMPANY 


Established 1895 


119 South Lincoln Street, Chicago 














BUILT TO CARRY 
HEAVIER 
LOADS! 





Style 150 
This low-wheel Platform Truck or 
Hand Wagon is most popular for 
hauling heavy loads. Has new im- 
proved bolster for front axle and 
bench for rear axle load is 
carried immediately inside hubs of 
wheels. 


ROLLER BEARING 
HAND WAGONS 


Adapted to many uses . . . 
and unusually popular with 
Canners Write us for details. 


The 


Chase Foundry & Mfg. Co. 
Columbus, Ohio 


CHASE 


ROLLER BEARING TRUCKS 
INDUSTRIAL CARS 





production of asbestos - protected 
| “AutoStart” motors ranging up to 
150 horsepower. A new bulletin has 
just been issued featuring “Doublen- 
closed” motors in various capacities. 
Another bulletin in course of 
preparation and will be ready shortly, 
featuring the new United States ver- 
tical “Uniclosed”’ motor. 


is 





s+ * * 


_ Abrasive Company Demon- 

| strates at Foundry Show 

| The Abrasive Company featured a 
grinding demonstration in its booth 
at the Foundry Show in Cleveland. 
The 24-inch high speed floor stand, 
on which Abrasive wheels were used, 
illustrated the grinding of small steel 
and malleable iron castings. 

Larger steel castings were ground 
with Abrasive wheels mounted on a 
high speed swing grinder. Four-, 6- 
and 8-inch high speed bakelite wheels 
_ were demonstrated on various porta- 
ble air grinders. 


} 


+ 2 & 


New Neilan, Schumacher 
Bulletins 
New bulletins are being distributed 
by Neilan, Schumacher and Company, 
Los Angeles, giving information on 


line will be distributed at first by the 
present representatives of the com- 
pany. Later the distribution me- 
diums will be broadened. 








x ok x 
| Robbins and Myers Chicago 
| Office at New Address 
| The Chicago offices of Robbins and 
| Myers Sales Incorporated, fan and 
motor division, under D. B. Hutch- 
inson, and Robbins and Myers, Incor- 
porated, hoist and crane division, un- 
der W. J. Scott, have been removed 
from 567 East Illinois Street to 1133 
Palmolive Building, 919 North Mich- 
igan Avenue. Warehouse stocks 
remain at the old address. 





* * * 


| Link-Belt Company Enlarges 
Sales Organization 
Crane and shovel division of the 
| Link-Belt Company, Chicago, an- 
| nounces the substantial enlargement 
of its sales organization. The follow- 
ing companies have been appointed 
as direct representatives for the sale 
of Link-Belt products: W-D-M 
Equipment Company, Columbia, 
| South Carolina; Myer & Cunning- 





their new steam specialty line. This | 








BRASS & BRONZE 
BOLTS—NUTS—WASHERS 


Brass Cap Screws 
—Hex. Hd. 

—from % to 3%” diam. 
Lengths ¥% to 3”. 


S. F. Hex. Brass Nuts 
—from *s—24 to 1144—6. 


Brass Washers 

—from No. 3 to No. 34 machine 
screw size and from % to 1” bolt 
size. 


Brass Wing Nuts 
—from 6—32 to %4—13. 


Just a few items from our com- 
plete line of BRASS & BRONZE 
—Bolts, Nuts and Washers. All 
carried in stock. 


Write for catalog 


H. M. HARPER CO. 
2622 Fletcher St. 


Chicago Illinois 

















TOOL BOXES 





AF “aa Selling 
Profitable Line 


— for Many Distributors — 
In every machine shop, Tool 
Shop, Plant and Factory where 
Toolmakers, Diemakers, ‘Pat- 
ternmakers, maintenance men 
or other mechanics are work- 
ing, you will find GERSTNER 
TOOL BOXES 

They have been the choice of par- 
ticular men for twenty-five years. 
Their better construction, finer fin- 
ish, advanced designs make them 
the choice, and that is why they 
sell so readily. They are a leading 
line with many distributors in the 
U.S.A. and Canada. 

If interested in a share of the 
profits, get our catalog and offer. 


H. GERSTNER & SONS 
29-31 Columbia, Dayton, Ohio 
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lam, New York City ; Barzee Equip- 
ment Company, Syracuse, New York; 
S. G. Hawkins Company, Houston, 
Texas; Lewis-Patten Company, San 
Antonio, Texas; and the West Vir- 
ginia-Kentucky Hardware & Supply 
Company, Huntington, West Vir- 
ginia. 

eu 

Brusse Joins Valentine 
Company 
Henry Brusse, who has been with 

the Adams and Elting Company for 
the past 20 years has joined the in- 
dustrial department of Valentine and 
Company, whose general offices are 
in New York. He has associated with 
him Alphonse Pesci. 

** * 


Foster with Wickwire 
Spencer Steel 


Richard L. Foster has resigned his | 


position as assistant general manager 
of sales of the American Steel and 
Wire Company. He will become gen- 
eral manager of sales of the Wick- 
wire Spencer Steel Corporation and 
its subsidiaries, the American Wire 
Fabrics Corporation and the Wick- 
wire Spencer Sales Corporation. 

Mr. Foster has been connected 
with the wire business since 1901. 4 
that time he started as a clerk at 
Salem, Ohio, for the J. C. Pearson 
Company, Boston, which manufac- 
tured cement-coated nails in connec- 
tion with the plants of the American 
Steel and Wire Company. In 1921 
the Pearson business was merged 
with that of the American Steel and 
Wire Company, and Mr. Foster was 
appointed manager of the merchant 
sales department at New York. In 
1922 he was made assistant general 
manager of sales of that company in 
charge of the eastern territory. His 
headquarters were in New York. 

* * x 


Frederick T. Jones Dies 

Frederick T. Jones, 61, of the 
Johns - Manville Corporation, New 
York City, passed away on May 8. 
For the past 17 years he had been 
Cleveland district sales manager for 
the company. 

a 


New Western Distributor for 
Main Belting 
Munnell & Sherrill, Portland, Ore- 
gon, has taken on the line of stitched 
canvas belting made by the Main 
Belting Company, Philadelphia. 











Qave your Customers 
DRILL EXPENSE 


Ordinary drill wulbate will drive 
twist drills only as long as the 
drills have a tang. When the 
tang breaks off, the drill is use- 


i ~. less, unless a “Use-Em-Up” is at 
USE-EM-UP hand. Grind a flat on the broken 
drill, slip it into the “Use-Em-Up” 

DRILL SLEEVES socket, and it is as good as new. 
Machine shops of every charac- 
and Sockets ter are prospects for “Use-Em-Up” 
sockets. Don’t overlook the pos- 
sibility for profits in this item. 
——— They can be supplied for test at 

our expense. 


Send for Full details on L-R Flexible Couplings 
- 
LOVEJOY TOOL WORKS 


328 W. OHIO ST. CHICAGO, ILL. 
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Rotary Pumps 
are EFFICIENT 
Pumps 


Now in use under wide- Strictly high grade — 
ly varying conditions built ‘of the sturdiest 
for hydraulic power materials — fully guar- 
transmission on ma- anteed. Made in a 
chine tools; hydraulic variety of sizes and de- 
presses, hoists and_ signs to meet individual 
stokers; accumulator requirements — can be 
tank service, etc., the built in as an integral 
new No. 911 Roper Ro- part of any machine. 

tary Pump sets new 


Complete technical and per- 


records for low-cost formance details in Catalog 
° No. 58S. Write for your 
pumpmsg under severe copy today. No obligation. 


——— GEO. D. ROPER CORP. 
ROCKFORD - ILLINOIS 
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No more soldering failures 
— Kester eliminates the 
guesswork of separate 
fluxes. Its simple, sure 
operation will speed your 
work and increase your 
soldering efficiency. Profit 
by using Kester Flux-Core 
Solders in your industrial 
soldering Processes. 


Let our experts analyze 
your specific needs and 
recommend a special 
solder, designed for your 
particular purposes. Con- 
sultation imposes no obli- 
gation; write our research 


| Two More Distributors for 
Mechanical Rubber 


Two Ohio distributing organiza- 
tions have recently become associated 
with the sales organization of the 
Mechanical Rubber Company, Cleve- 
land. Arrangements have been com- 
pleted with the Central Ohio Equip- 
ment Company to handle the Me- 
chanical line in and around Spring- 
field, where this company is located. 
Joseph L. Clayton is general man- 
ager ; his assistants are A. A. Graeber 
and H. V. Evilizer. 

A contract has just been entered 
into with The Koehler Rubber Com- 
pany, Cleveland, to sell Mechanical 
products in the northern part of 
Ohio. 

* 


* * 





department today. 


KESTER SOLDER CO. 
4215 Wrightwood Ave. 
Chicago, Il. 


Incorporated 1899 
Formerly Chicago Solder Co, 





SOL 


ACID-CORE 
METAL MENDER 


© LU X- DE 


LD CORE EI CORE 


RADIO SOLDER 








Swivel Joint 
Permits carrying 
lamp in any 
direction 






Saves Time 
Speeds Sales 


THE 
NEW 


‘“Autex” 


Extension Reel 


Machine Shops and Industrial Plants of all 
kinds have learned that a small investment in 
AUTEX Swivel Jointed Extension Reels soon 
pays for itself. 


The AUTEX supplies the light in the darkest, 
most inaccessible corner. Saves steps, eyes, and 
speeds up production. You cannot expect a work- 
man to turn out accurate work without good light. 


Write for descriptive circular 


THE CINCINNATI 
SPECIALTY MFG. CO. 


1915 POWERS ST. CINCINNATI OHIO 


Deshler Broom Equips New 
Department 
Under the direction of Frank R. 
Lay, pioneer broom manufacturer, 
the Deshler Broom Factory at Desh- 
ler, Nebraska, has recently equipped 
a new department for the manufac- 
ture of metal case industrial brooms. 
“Galva-Cap” is the trade name 
adopted for the new line. 
* * x 


New Plan for Chicago 
Leather Belting Club 

The Leather Belting Club of Chi- 
cago is inaugurating a new plan in 
connection with its monthly meetings. 

From now on an authority on some 
particular subject which ties in close- 
ly with the use of belting will address 
leach meeting. 

It is the plan of the club to interest 
the Chicago mill supply distributors, 
and particularly their salesmen, in 
these get-togethers, for the topics dis- 
cussed will be of prime interest to 
them. 

The first meeting, to be held June 
10 at the Great Northern Hotel, will 
take up the question of electric mo- 
tors. The speaker will be W. T. 
Burdick, assistant to the city sales 
manager, motor division, General 
Electric Company, Chicago. One of 
the features of this meeting will be 
ithe showing of a “talkie” moving pic- 
ture on the manufacture of A.C. 
;motors. 
| Later meetings of the club will take 
jup the subjects of air compressors, 
ventilating equipment, and pumps. 
“Hank” Watson, of Alexander 
Brothers, is in charge of arrange- 
ments for the June 10 meeting. 

















DISTRIBUTORS 
HERE IS A FAST SELLING 
AND PROFITABLE 
LINE 


Ball Bearing 
Portable Electric 
Blower 






The new “Marvel” Model 
No. 2 Air Cooled Ball 
Bearing Blower outfit for 
$45 list. Designed espe- 
cially for all classes of 
industrial use and in big 
demand by your custom- 
ers for blowing dust and 
dirt out of machinery, 
motors, generators, 
switch boards, toms, etc. 
Liberal profits and fast 
turn over. 

Model No. 

$60.00. 








3 Sells for 


Electric 
Blower 
Company 


352 Atlantic Ave., 
Boston 9, Mass., 
U.S.A. 














SHUR-GRIP SELLS 





Patented July 12, 1921—No. 1,384,154 


because it screws on 
and stays on...... 


HE Shur-Grip File Handle 

has met a long felt need in 

the mill trade. Repeat or- 
ders on the four fast selling sizes 
prove this. 


The Shur-Grip screws onto 
the file—it cannot come off. 
Long life. Safer work— 
low list—a most profitable 
line. Investigate. Hyro 
Mfg. Co., Inc., 205 Varick 
St., New York City. 


HYRO U/ 
SHUR-GRIP 


FILE HANDLE 
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BUSINESS TIPS 


ALEXANDRIA, LA. — Aladdin 
Industries, Inc., 601 W. Lake St., 
Chicago, has awarded general con- 
tract to W. R. Dunkind & Son, 
Huntington, Ind., for a 2-story and 
basement unit, 90x160 ft., to be used 
for storage and distribution. It is 
estimated that it will cost over 
$50,000 with equipment. Architect 
is Max N. Dunning, 310 S. Wabash 
Ave., Chicago. 

* * x 


ALPENA, MICH.—Board of 
Supervisors is considering the estab- 
lishment of a municipal airport to in- 
clude hangars, repair and recondi- 
tioning shop, oil storage and other 
units, which will cost over $75,000 
with equipment. 

os 


BARRE, VT.—Contract has been 
awarded by K. J. Kirk, care of 
Morey & Coe, architect, for a one- 
story repair and service garage at 
Pearl and Summer Streets. Esti- 
mated cost is $40,000. 


. 


BEACH- GROVE, IND.—Cleve- 
land, Cincinnati, Chicago and St. 
Louis Ry. Co., 230 E. Ninth St., Cin- 
cinnati, O., will construct a one-story, 
184x444 ft. railroad shop building. 
Contract has been awarded. Esti- 
mated cost is $200,000. 

es * 

BELLINGHAM, WASH. — A 
one-story, 97x135 ft. service build- 
ing will be erected by the Puget 
Sound Power & Light Co., Stuart, 
Bldg., Seattle, at an estimated cost 
of $40,000. Contract has _ been 
awarded. 

* * * 

BIRMINGHAM, ALA.—Plant of 
the Goslin-Birmingham Mfg. Co. has 
been bought by the Whiting Corp., 
Harvey, Ill., and will be extended 
and improved for the manufacture 
of cranes, foundry equipment, heavy 
chemical machinery and other prod- 
ucts, at an estimated cost of $1,000,- 
000. 

oo. 

BOGALUSA, LA—Bogalusa 
Coca-Cola Bottling Co., plans to in- 
stall automatic bottling machinery 
conveying and other mechanical-han- 
dling equipment in new 2-story plant 
to cost over $50,000 with machinery. 


New Factories and Additions, 
Under Way or Contemplated, 
Which Carry Sales Possibilities 
for the Distributor of Industrial 
Supplies and Equipment. 








CAMBRIDGE, MASS.—F.W. 
Webster Co., 340 Congress Sts., Bos- 
ton, is receiving bids for the construc- 
tion of a 5-story factory and office 
at Wadsworth and Haywood Sts., 
Densmore, LeClear & Robbins, Park 
Sq. Bldg., Boston, are architects. 

2 6 

CHICAGO, ILL.—Work is under 
way on a one-story plant, 120x220 
ft. for the G. M. Davis Regulator 
Co., 422 Milwaukee Ave. Contract 
has been let to Abell-Howe Co., 53 
W. Jackson Blvd. Estimated cost is 
about $60,000. 

x ok * 

CINCINNATI, O—A one-story 
and basement plant, 56x100 ft. will 
be built by Brighton Copper Works, 
2160 Western Ave. General contract 
has been awarded to Harry Kaiser, 
2445 Kipling Ave. The project, in- 
cluding equipment, will cost about 
$40,000. J. C. Grunkemeyer and 
C. W. Sullivan, 3717 Eastern Ave., 
are associate architects. 

* x 

CLEVELAND, O.—United States 
Air Compressor Co., 5300 Harvard 
Ave., has asked bids on general con- 
tract for one-story addition to be 
100x140 ft., and cost about $75,000 
with equipment. George S. Rider 
Co., Century Bldg., is architect and 
engineer. 

* * x 

CRYSTAL CITY, MO.—An ad- 
dition to the plant of the Pittsburgh 
Plate Glass Co., which is now under 
way will be completed at a cost of 
$1,000,000. The building will be 
used for the production of crude 
glass. G. M. Oakes is general man- 
ager. * * x 

DALLAS, TEX.—Mosher Steel 
& Machinery Co., has acquired ad- 
joining property of about 48,000 sq. 
ft. for expansion. 

a ae 


DAYTON, O.—Standard Regis- 
ter Co., South East Albany St. will 
build a one-story addition to cost 


$50,000 with equipment. A. W. Kim- 
mel Co., Dayton, has been awarded 
the general contract. 
* * x 
DETROIT, MICH.—Board of 
Education, 1354 Broadway Ave., is 
considering installing manual train- 
ing equipment in a 3-story addition 
to Pershing High School at a cost 
of about $425,000. Smith, Hinch- 
man & Grylls, Marquette Bldg., ar- 
chitects, will take bids on general 
contract early next month. 
ELIZABETH, N. J.—Contract 
has been awarded by Thomas & 
Betts Co., 36 Butler St., for a 3- 
story, 80x180 ft. factory. Estimated 
cost is $150,000. 
* Ok Ox 
_ESCONDIDO, CAL.—Escondido 
Union High School District has 
plans for a one-story vocational 
training shop, 50x178 ft. It will cost 
about $40,000 with equipment. Ar- 
chitects are T. C. Kistner & Co., 
Architects’ Bldg. 
“<s 
FAIRMONT, MINN.—Fairmont 
Railway Motors, Inc., will build a 
one-story manufacturing building, 
150x300 ft. Architect is Frank D. 
Chase, Inc., 720 N. Michigan Ave., 
Chicago. x * x 


INDIANAPOLIS, IND—A 2- 
story and basement plant, 90x195 ft. 
will be built by.the Indiana Oxygen 
Co., 439 Harmon St. Contract has 
been awarded to Ray Fatout, Inc., 
Board of Trade Bldg. Probable cost 
will be $50,000 with equipment. Ar- 
chitects are Bishop, Knowlton & 
Carson, 312 N. Meridian St. 

* * * 

JERSEY CITY, N. J.—Jersey 
City Ladder Co., Inc., 677 Montgom- 
ery St., will build a 2-story, 40x140 
ft. factory on Crawfoot Ave., at an 
estimated cost of $40,000. B. Singer, 
921 Bergen Ave., is architect. 

x * 

LAKEHURST, N. J.—Bureau of 
Yards and Docks, Navy Department, 
Washington, is considering exten- 
sions at naval air station including 
mechanical shop, gas cell unit, and 
storage and distributing building. 
The entire project will cost over 
$150,000 with equipment. 
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GROBET 
SWISS FILES 


Through sheer merit 
GROBET SWISS 
FILES have forged 
ahead and today we 
find them far in the 
lead. Their fine quali- 
ties have won for them 
their recognition as su- 
perior files. All over 
the world Grobet Swiss 
Files have found favor 
and recognition for 
they cut faster, with 
more accuracy and pre- 
cision and will outlast 
three ordinary files. 


A complete stock is on 
hand to meet your re- 
quirements. 


Ask for catalog B 





Grobet File Corporation 
of America 
3 Park Place New York City 














ECONOMY MACHINE 
PRODUCTS COMPANY 


5214 Lawrence Avenue 
Chicago, Illinois 


Manufacturers of 





Economy Socket Head 
Cap Screws 


}))) 





NW) 


Economy Safety 
Set Screws 


a 


Headless Set Screws 


(In Machine Screw Sizes} 


Special Screw Machine Products 
Made to Order 


SEND US YOUR 
INQUIRIES 





tion work will start about June 1 or 
15 on a new plant for the Wrought 
Washer Mfg. Co., 46 S. Bay St. The 
former Beaver Mfg. Co. gasoline 
engine plant which is on the site 
will be remodeled. Plans include a 
new rolling mill, 65x500 ft.; storage 
building, 65x385 ft., and shipping 
room, 100x250 ft. Estimated cost is 
$500,000. 
* 
MINOT, N. 


Commission, 


* * 


D.—State Highway 
will receive bids until 





| dition to shop and equipment build- 
ing. 


* * * 


MONACA, PA.—Contract has 
been awarded by the St. Joseph Lead 
Co., 250 Park Ave., New York,. for 
the construction of a smelter to prc- 
duce both zinc metal and zinc oxide 
using the new electric-thermic proc- 
ess of treating the ore. Estimated 
| cost is $3,000,000. 


*-. 
MUSCATINE, IA.—Thompson 
Motor Corp. plans: the construction 

of a new plant on Stewart Rd. 
a 





* 


* * 


NAUGATUCK, CONN.—Board 
of Education plans to rebuild part of 
high school manual training depart- 
ment recently destroyed by fire, in- 
cluding replacement of tools and 
equipment. 

k 

NEW YORK, N. Y.—New York 
Steam Corporation, 280 Madison 
Ave., will carry out extensions and 
improvements in central steam power 
| plant at 35th St. and East River. 
Cost, including new equipment, will 
be over $1,000,000. 


* * 


*x* * 


* 


OKLAHOMA CITY, OKLA.— 
P. O. Denham, 701 N. Western Ave., 
| and associates have plans for a new 
| ice-manufacturing plant. Estimated 
| cost is over $40,000 with equipment. 





* * * 


PHILADELPHIA, PA.—Brown 
| Instrument Co., Roberts St. and 
| Wayne Ave., has plans for a 2-story 
| addition, 80x220 ft., to cost over 
$75,000 with equipment. Ballinger 
Co., 12th and Chestnut Sts., is archi- 
tect and engineer. 

* * * 


PITTSBURGH, PA.— Reliance 
| Steel Castings Co., 28th and Small- 





MILWAUKEE, WIS.—Construc-| 


| June 5 for a one-story 40x40 ft. ad-| 





Fastest Selling 
Most Dependable 


Friction Clutches 


More Than 
200,000 
In Use 


You can profitably sell a Moore & 
White guaranteed Friction Clutch 
for each type of machine in any 
plant. For 45 years Moore & White 
engineers have continually built bet- 
ter clutches to fill modern friction 
clutch requirements. You will make 
bigger profits selling Moore & 
White Friction Clutches because 
they’re absolutely reliable. 

Have you our catalog? 


THE 


Moore & White Co. 


Philadelphia Pa. 


FRICTION CLUTCH Manufactur- 
ers for 45 years. The Mill Supply 
Distributor’s best line. 





| 





Copper Tubing 


Seamless. Sizes—from 3; to 114 
in. O. D. any gauge. 


Brass Tubing 


Seamless. Sizes—from ;; to 114 
in. O. D. any gauge. 


Aluminum Tubing 


Seamless. Sizes—from 7; to 114 
in, O. D. any gauge. 


Coils and Bends 


—all shapes and sizes which use 
tube from ;; to 144 in. outside 
diameter, any gauge. Unbrazed 
lengths up to 100 feet. 


Fabricated Parts 
and Complete 
Assemblies 


—manufactured to your specifi- 
cations. Send your blue prints 
for prices. 








1451 Central Ave. 


Detroit, Mich. 
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man Sts., has revised plans for a | 


one-story foundry addition, to cost | 


about $45,000 with equipment. Lake | PR OTECTI ON 
‘EQUIPMENT 


and Davidson, Negley Bldg., are ar- 
chitects. 
a 


PLATTEVILLE, WIS.—J. A. 
Kilber, Louis A. Hable and David J. 
Weigle have incorporated Maple Hill 
Mining Co., to establish zinc mine 
west of city. Inquiry is being made 
for a 100-ton wet mill. Mine will be 
operated through incline shafts. 





Aa eS 
PLEASANTVILLE, N. Y.— | 
Westchester Lighting Co., 9 S. First 
Ave., Mount Vernon, N. Y., has 
asked bids on general contract for a 
one and 3-story power substation, 
and automobile service, repair and 
garage building to cost about $160,- 
000 with equipment. 





* * * 
PULLMAN, WASH.—Bids are | 


being received by the Board of Re- 
gents, State College of Washington | 
for the construction of a shop build- 
ing. S. A. Smith, 301 Mechanic Arts | 
Bldg., State College of Washington, 
is architect. 


SE ae 


RICHMOND, VA.—Great At: | 


jantic and Pacific Tea Co., 420 Lex- | 


ington Ave., New York, plans a new 
2-story storage and distributing plant, 
120x260 ft. to be constructed by 
Richmond, Fredericksburg and Po- 
tomac Railroad Co., and occupied 
under lease. Equipment installed 
will include conveying, elevating and 
other mechanical-handling equipment. 


* Ok Ok 
ROMEVILLE, PA.— Pennzoil 
o., Drake Theater Bldg., Oil City, 
_ Pa., has approved plans. for one- 
story works, 60x120 ft. to cost over 
$55,000 with equipment which will 
cover installation of car shop, forge 
shop, welding works, wood-working 
shop, and machine repair shop for oil 
equipment. 


* *K 


RUSHVILLE, IND. — Mullins- 
Gibson Mfg. Co. plans to rebuild 
part of the foundry destroyed by fire 
May 14. 

x Ok Ok 

ST. JOSEPH, MO —Hillyard 
Chemical Co., 801 S. Ninth St., will 
take bids at once on general contract 
for a 2-story storage and distributing 
plant, 85x115 ft. Project will cost 
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EXTINGUISHERS 


° 
SAFETY AND 
EXCELSIOR CANS 


° 
OILY WASTE CANS 
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GEO. W. DIENER MFG. CO. 


North Monticello Avenue 


CHICAGO, ILLINOIS 











BALL 





BEARING 


PORTABLE 
ELECTRIC 


Clements 






Three Useful Handy 
Machines inONE! 
BLOWER 
SUCTION CLEANER 
SPRAYER 
10 days FREE TRIAL 
Write for Details 


CLEMENTS MFG. CO. 


624 Fulton St., Chicago, I1l. 


Hundreds of 
thousands of 
prospective users 
of CLEMENTS- 
Cadillac Blowers 
are being con- 
stantly reached 
through advertise- 
ments like these. 
Cash in on this 
publicity. 


A Rapid 
Seller 
With Liberal 


Discounts. 


Live 
Distributors 
Wanted For 
Territories 
Not Already 
Covered. 


Market 
Hasn’t Been 
Scratched. 
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™E TOLEDO HORSE 
Saves TIME, LABOR, SPACE 


Quickly snapped into place on any 
standard sized lumber, they are rigid, 
strong, unbreakable, moderate in 
price. Eight heights—18 to 60 inches. 


Nationally advertised, they sell easily 
on demonstration — carry a good 
margin of profit. Write today for 
prices and discounts. 


TOLEDO Pressed Steet Co. 
TOLEDO, OHIO 

















Wire Brushes for every 
Heater or Boiler 


7 WORCESTER WN 
: FLUE-BRUSH, 





(7 WORCESTER vagy 
and s 










nt a mY VN ¢ 
BSL See) te 
ANS 


Boiler Tube Cleaners— 
Sectional and House Heat- 
ing Flue Brushes. 


Write for samples and 
prices on this economical 
and efficient line. 


WORCESTER 
BRUSH & SCRAPER CO. 


34 Austin Street Worcester, Mass. 

















| about $140,000 with equipment. E. 


R. Meier, Bartlett Bldg., is architect. 


K cS ok 
ST. PAUL, MINN. 
Union Terminal Association, Minne- 
sota Bldg., will soon begin construc- 
tion of an addition to grain elevator 
foot of Chestnut St. It will cost 





about $120,000 with elevating, con- | 


veying, screening and other equip- 
ment. M. W. Thatcher is general 
manager. x * * 


CAL. — Six 


SACRAMENTO, 


| acres have been acquired by Spreckels 
San Francisco, | 
as site for new repair and equip- | 


Sugar Co., 2 Pine St., 


ment shops, with storage and distrib- 
uting plant to cost over $100,000 
with equipment. Company engineer- 
ing department is in charge. 
-_ s 

SALEM, O.—Mullens Mfg. Co., 
has bought the Salem plant of Amer- 
ican Steel & Wire Co., abandoned 2 
years ago, and will use plant for in- 


creasing its present capacity. 


.* = 

SAN ANTONIO, TEX.—Scobey 
Fireproof Storage Co., N. Medina 
St., will build a 4-story and base- 
ment cold storage and refrigerating 
plant to cost about $225,000, with 
machinery. General contract has 
been awarded to McKenzie Construc- 
tion Co., Travis Bldg. 


* * * 


SPRINGFIELD, MASS.—Chap- | 


man Valve Co., Pine St., Indian Or- 
chard, is receiving bids for the con- 
struction of a steel foundry and 
valve shop on Pineville St. Esti- 
mated cost is $50,000. McClintock 
& Craig, 458 Bridge St., 


tects. *x* * * 


STAMFORD, CONN.— Norma 
Hoffman Bearings Corporation will 


erect an addition at a cost of $125,- | 


000 with equipment. General con- 
tract will be awarded soon. 
* * * 
STRATFORD, TEX.— West 
Texas Utilities Co., Abilene, Tex., 
is planning extensions and improve- 
ments for central station service, 
extensions in transmission lines, and 
so forth to cost over $80,000. This 
action follows recent purchase of mu- 
nicipal electric light and power plant 
at Stratford. 
* * * 
SWARTHMORE, PA.—School 
Board, has asked bids on a general 
contract for a one-story vocational 
shop to cost about $25,000 with 


are archi- 








THEIR 
EXTREME 


SIMPLICITY 


MAKES THEM EASY TO SELL 








Class B. 1 to 20 Ibs. 
Class C. 20 to 70 Ibs. 
Sidelug. 40 to 150 lbs. 


Distributors and their salesmen will find 
Nason Time Tested Traps and other spe- 
cialties increasingly profitable to handle. 
Write us for catalogs and other sales helps 
we are prepared to offer. 


NASON MFG. CO. 


71 FULTON ST., NEW YORK CITY 


NASON 


TIME-TESTED SINCE 1841 


STEAM TRAPS 


KEEP UPKEEP DOWN 

















if m0, 
Leiman Bros. Rotary Positive 


AIR PUMPS 











Noiseless Powerful Efficient 


‘AIR or GAS PRESSURE 
VACUUM 
1 to 10 Ibs. Pressure 
1 to 20 in. Vacuum 
1 to 338 cu. ft. per Min. 
10 SIZES 
Used for 


Fuel Oil Burners, Paper Feeding, Bottle 
Filling, Gas Appliances, Seeempeing 
Agitating—SENT ON TRIAL 


The Curved Wings Scoop Up the Air 
“‘They Take Up Their Own Wear’”’ 
Get the Free Information 


LEIMAN BROS., INC.?° ¥st.51"* 


Makers of Good Machinery for 40 Si 
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equipment. Architects are Ritter & 
Shay, Packard Bldg., Philadelphia. 
i 

SYRACUSE, N. Y.—Pierce, But- 
ler & Pierce Mfg. Co., James St., 
plans to rebuild part of plant de- 
stroyed by fire May 13. Loss was 
reported to be over $500,000, includ- 
ing equipment. 

a 

VERNON, LOS ANGELES, 
CAL.—Stephens-Adamson Mfg. Co., 
227 E. 37th St., whose main plant 
is at Aurora, Ill., has plans for 
2-story and basement factory branch 
and distributing plant to cost about 
$35,000 with equipment. Hamm, 
Grant and Bruner, Inc., Ferguson 
Bldg., Los Angeles, is architect and 
engineer. 





The MARION Dolly 


—every plant’s a 
prospect 


Marion Dollies handle 2 tons at a lick. 
Nimble as a kitten, these staunch lit- 
tle workers turn on a dime—shift 
boxes, barrels, rolls, and clumsy loads 
QUICKLY, EASILY. Stays put while 
ONE man loads and unloads. 


Manufacturing plants, railroads, ware- 
houses, department stores and news- 
paper publishers find them indispensable 
—every plant’s a prospect. 


The margin of profit is attractive. 
Write us today for our dealer prop- 
osition and descriptive literature. 


* * * 


WASHBURN, WIS.—Excelsior 
| Products Co. contemplates installing 
Diesel engine and generating equip- 
ment to supply current for its indi- 
vidual electric motor drive system. 

* es © 


WASHINGTON, D. C.—Board 
of District Commissioners, District 
Building, is asking bids until June 10 
on new mechanical shop, garage and 
| laboratories, totaling 1,205,675 cu. 
ft., and for addition to present dis- 
trict automobile repair shops, 293,- 
625 cu. ft., and remodeling, as per 
plans and specifications on file at 
room 427 District Bldg. Metcalf & 
Eddy, Stadler Bldg., Boston, engi- 
neers, have been engaged by the 
board to prepare plans for a new 
incinerator plant, with mechanical- 
handling equipment, to cost $850,000 
| including machinery, for which bids 


The Marion Malleable Iron Works 
920 Miller Avenue 
Marion, Indiana 





Made in low wheel, high 
wheel and flat top models. 

















ARM a HAMMER 
Wrot Iron Anvils 











|} 1 
| will be asked soon. 

| es € 

| WATERBURY, CONN.—Amer- 
| ican Brass Co., has approved plans 


Sold Through 9! i isie: “ive 


primarily for production of large 
Distributors 


diameter brass tubing to cost over 
$300,000, including machinery. Part 
Prompt Shipments 
Made from Stock 


of the equipment will be removed 
| from Randolph-Clowes plant, a sub- 
| 
COLUMBUS ANVIL AND | 
FORGING CoO. 


sidiary, to the new unit and addi- 
Main Office and Plant 


tional machinery provided. 
115-129 FRANKFORT STREET 


* *K 
WAUKESHA, WIS.—Common 
COLUMBUS OHIO 
General Forgings 


Council will build a new 2-story vo- 
cational school, 74x120 ft. An appro- 
of Wrought Iron and Steel 
OTe EADS EHS OS OFS 6 SS9080ES98 











* 


priation of $60,000 has been made. 
Plans by H. C. Haeuser, architect, 
445 Milwaukee St., Milwaukee, have 
been approved. O. B. Lindholm is 
director. 





























Where Safety Counts! 


AFETY, too, is an important fac- 
tor to be considered in supplying 
chain to your customers. 
Chain isn’t bought because it looks 
.K., or because it will just do the 


work. It must look all right, do the 
work, and protect its users so that 
there is absolutely no possibility of 
breakage. 





TAYLOR MADE Chain has these 
qualities—and is known for them by 
all mill supply buyers throughout the 
country. Glance over your supply, 
then place your order for safe chains 


—TAYLOR MADE. 


S.G. TAYLOR 
CHAIN CO. 


P. O. Box 1297-A 
HAMMOND, INDIANA 













)) THE STRONG [ls] 
LINK of INDUSTRY | 


Write now for 
your copy of 
“Catalog A.” 
It’s a practi- 
cal chain 
handbook. 
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ABRASIVES 
Abrasive Company 
ANVILS 
Columbus Anvil & Forging Co. 
Yost Mfg. Co. 


APRONS, LEATHER 
Chicago Rawhide Mfg. Co. 
Chas. A. Schieren Co. 


mt... — ~ 
&s 
= Twist “Drill & Machine Co. 


AWLS 
Goodell-Pratt Co. 


BABBITT METALS 
Buffalo Fdy. & Machine Co. 
Dodge Manufacturing Corporation 
Frictionless Metal Company 
The Medart Company 
Monarch Metal Co. 


BARRELS, TUMBLING 
Royersford Foundry & Machine Co. 


BARROWS 
The Fairbanks Company 


BEARINGS, BALL AND ROLLER 
S K F Industries, Incorporated 


BEARINGS, a 
Buckeye Brass & . Co. 

The Bunting Brass 4 “Bronze Co. 
Arthur Harris & Co. 

Monarch Metal Company 

M. L. Oberdorfer Brass Co. 


BEARINGS, SHAFT, BABBITTED 

Bond Foundry & Machine Co. 

Lodge Manufacturing Corporation 

The Medart Company 

——— Foundry & Machine Co. 
Wood’s Sons Co. 


BEARINGS, SHAFT, BALL 
Chicago Pulley & Shafting Co. 
S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 


BEARINGS, SHAFT, OILLESS 
Arguto Oilless Bearing Co. 


BEARINGS, SHAFT, ROLLER 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
Shafer Bearing Corporation 
S K F Industries, Incorporated 


BELT DRESSING 
E. C. Atkins & Co. 
Chicago Rawhide Mfg. Co. 
Joseph Dixon Crucible Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Richmond Belt Dressing Mfg. Co., 


Inc. 
Chas. A. Schieren Co. 


BELT FASTENERS 
The Bristol Company 
Clipper Belt Lacer Company 
Flexible Steel Lacing Co. 
Safety Belt Lacer Co. 


BELT LACINGS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Geo. ann & " 

Chas. A. Schieren Co. 


BELT LACINGS, METALLIC 
The Bristol Company 
Clipper Belt Lacer Company 
Flexible Steel Lacing Co. 
Safety Belt Lacer Co. 


BELT SHIFTERS 
T. B. Wood’s Sons Co. 


BELT TIGHTENERS 
Dodge Manufacturing Corporation 
The Medart Company 


T. B. Wood’s Sons Co. 
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BUY ADVERTISED PRODUCTS 


Classified Index to the Products of Advertisers in This Issue 


Index to Advertisements on Page 144 
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BELTING, CONVEYOR 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Liamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., 
Graton & Knight Co. 

The Mechanical Rubber Co. 
The Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. ” Gabber Co. 


BELTING, LEATHER 
Chas. Bond Co. 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Geo. Rahmann 
Chas. A. Schieren Co. 


BELTING, LINK 
Chas. A. Schieren Co. 


BELTING, ROUND 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Geo. Rahmann & Co. 
Chas. A. Schieren Co. 


BELTING, RUBBER 
Boston Woven Hose & Rubber Co. 
Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 


BELTING, TRACTOR 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

Chas. A. Schieren Co. 


BELTING, THRESHER 
The Cincinnati Rubber Mfg. Co. 
The Mechanical Rubber Co. 
Thermoid Rubber Co. 


BELTING, TWISTED 
Graton & Knight Co. 
Chas. A. Schieren Co. 


BELTING, “Vv” 
eg rena Mfg. Co. 
e Dayton Rubber Mfg. Co. 
L ©. Gilmer Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
Chas. A. Schieren Co. 


BELTING, WATERPROOF 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Chas. A. Schieren Co. 
Victor Balata & Textile Belting Co. 


BELTS, FAN 
The Dayton Rubber Mfg. Co. 


BELTS, WELL DRILLING 
Goodyear Tire & Rubber Co., Inc. 
Thermoid Rubber Co. 


BENCHES (WORK), JEWELERS’ 
Leiman Bros. 


BENCHES, STEEL 
Standard Pressed Steel Co. 


BITS, SCREWDRIVER 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 
Goodell-Pratt Company 
Simonds Saw & Steel Co. 

The Vincent Steel Process Co. 


Inc. 


* J. H. Williams & Co. 


BITS, TOOL HOLDER 
Armstrong Bros. Tool Co. 
Simonds Saw & Steel Co. 


BLOCKS, CHAIN 
Chisholm-Moore Hoist Corp. 
Wright Mfg. Co. 

The Yale & Towne Mfg. Co. 








BLOCKS, PILLOW 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Cerporation 
W. A. Jones Fdy. & Machine Co. 
The Medart Company 
Royersford Foundry & Machine Co. 
Shafer Bearing Corporation 
S K F Industries, Inc. 
T. B. Wood’s Sons Co. 


BLOCKS, TACKLE 
Williamsport Wire Rope Co. 


BLOWERS, FORGE 
Champion Blower & Forge Co. 
Electric Blower Company 


BLOWERS, GAS AND OIL 
COMBUSTION 
Electric Blower Company 
Leiman Bros. 


BLOWERS, PORTABLE, 
ELECTRIC 


Clements Mfg. Co. 
Electric Blower Company 


BLOWERS, SANDBLAST 
Leiman Bros. 


BOILER TUBES 
National Tube Company 


BOILERS, TUBULAR AND 
WATER TUBE 
Henry Vogt Machine Co. 


BOLTS, CARRIAGE 
Clark Bros. Bolt Co. 
H. M. Harper Co. (Brass) 
The Lamson & Sessions Co. 
Russell, Burdsall & Ward Bolt & 
Nut Co. 


BOLTS, COACH OR LAG 
Clark Bros. Bolt Co. 


BOLTS, EYE, HOOK, RING AND 
LAG 


Armstrong Bros. Tool Co. 
Clark Bros. Bolt Co. 
H. M. Harper Co. (Brass) 
J. H. Williams & Co. 


BOLTS, MACHINE 

Clark Bros. Bolt Co. 

H. M. Harper Co. (Brass) 

The Lamson & Sessions Co. 

Russell, Burdsall & Ward Bolt & 
Nut Co. 


BOLTS, SINK, STOVE AND 
PLOW 


Clark Bros. Bolt Co. 

The Lamson & Sessions Co. 

Russell, Burdsall & Ward Bolt 
& Nut Co. 


BOLTS, STUD 
Clark Bros. Bolt Co. 
The Lamson & Sessions Co. 


BRACES, TRENCH 
Templeton, Kenly & Co. 


BRACKETS, SCAFFOLD— 
LADDER 
Patent Scaffolding Co. 


BRACKETS, WALL 
Bond Foundry & Machine Co. 
Dodge Mfg. Corporation 
The Medart Company 
T. B. Wood’s Sons Co. 


BRASS GOODS, PLUMBING 
Grabler Mfg. Co. 


BRASS GOODS, STEAM 
American Injector Co 
Detroit Lubricator Co. 
Penberthy Injector Co. 
The D. T. Williams Valve Co. 


BRAZERS 
The Turner Brass Works 


BRICK—ACID RESISTING 
meral Refractories Co. 


ee CLAY AND 
FRACTORY 
General uadeees Co. 
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BRONZE BARS, CORED AND 
SOLID 


Buckeye Brass & Mfg. Co. 

The Bunting Brass & Bronze Co. 
Arthur Harris & Co. 

M. L. Oberdorfer Brass Co. 


BROOMS, FACTORY, WARE- 
HOUSE AND RAILROAD 
Deshler Broom Factory 
a ~wneeee Brush & Broom Mfg. 


The Joseph Lay Co. 
The Milwaukee Brush Co. 
The Osborn Manufacturing Co. 


BRUSHES, BENCH, FLOOR, 
Indianapolis Brush “& Broom Mfg. 


The Joseph Lay Co. 

The Milwaukee Brush Co. 

The Osborn Manufacturing Co. 
Worcester Brush & Scraper Co. 


a a toeet AND 


The itr Brush Co. 
The Osborn Manufacturing Co. 


BRUSHES, WIRE, FLUE, ETC. 
The Milwaukee Brush Co, 

The Osborn Manufacturing Co. 
Worcester Brush & Scraper Co. 


BRUSHES, WIRE WHEEL 
The Milwaukee Brush Co. 
The Osborn Manufacturing Co. 


BUCKETS, ELEVATOR 
Illinois Malleable Iron Co. 


BUFFERS, ELECTRIC 
The Black & Decker Mfg. Co. 
Keller Mech. Engineering Corp. 
ge Electric Mfg. Co. 
. A. Strand & Co. 


BUFFING WHEELS 
Cc. B. Hunt & Son 


BUSHINGS, BRONZE 
Buckeye Brass & Mfg. Co. 
Bunting Brass & Bronze Co. 
Arthur Harris & Co. 

M. L. Oberdorfer Brass Co. 


CALIPERS 
Goodell-Pratt Company 
The L. S. Starrett Co. 


CANS, OILY WASTE 
Geo. W. Diener Mfg. Co. 


CANS, SAFETY, GASOLINE 
Geo. W. Diener Mfg. Co. 


CAR-MOVERS 
Advance Car Mover Co. 
Appleton Car Mover Co. 
Safety Wrench & Appliance Co. 


CARTS, PUSH 
The Fairbanks Company 


CASING, WELL 
National Tube Co. 


CASTERS, TRUCK 
The Bassick Company 
Bond Foundry & Machine Co. 
Service Caster & Truck Co. 


CASTINGS, BRONZE 
Buckeye Brass & Mfg. Co. 
Arthur Harris & Co. 


CASTINGS, GRAY, MALLEABLE 
Brown & Sharpe Mfg. Co. 

Illinois Malleable Iron Co. 

Marion Malleable Iron Works 


CASTINGS, SEMI-STEEL 
Bond Foundry & Machine Co. 


CATALOGUES 
R. R. Donnelley & Sons Co. 


CEMENT, CHROME 
General Refractories Co. 
E. J. Lavino & Company 
CEMENT, HIGH TEMPERATURE 


General Refractories Co. 
E. J. Lavino & Company 
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Regardless of its construction or its use you need proper and posi- 
tive information on the quality and grade of Wire Rope you put 
into service, and Williamsport alone supplies this definite infor- 
mation in an unmistakable manner thru its Telfax System of iden- 
tification. 


There is so much similarity in the appearance of each grade that 
this service is given to the user as a protection against substitu- 
tion and mistakes. 


Getting the wrong grade of Wire Rope into service, often with 
resultant accident or disaster, may happen any time with ropes 
of uncertain strength. Guard against this by using Williamsport, 
each grade of which is definitely proven by the Telfax Marker. 


Write us for further interesting facts about Williamsport Wire 
Rope and get our prices. 


WILLIAMSPORT WIRE ROPE CO. 


Main Office and Works: General Sales Office: 


WILLIAMSPORT, PA. PEOPLES GAS BLDG., CHICAGO 
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CEMENT, LEATHER BELT 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Geo. Rahmann & Co. 
Chas A. Schieren Co. 
CEMENT, PIPE JOINT 
Joseph Dixon Crucible Co. 
CHAIN 
The Columbus McKinnon Chain Co. 
S. G. Taylor Chain Company 
CEMENT, SILICA 
General Refractories 5 
CENT a LATHE 
Scully-Jones 
“CH ARG NG SeTs, BATTERY 
Marathon Electric Mfg 'g. Co. 
CHARGING WAGONS 
The Fairbanks Co. 
CHESTS, TOOLS 
H. Gerstner & Sons 
CHISELS, COLD 
American Swiss File & Tool Co. 
Goodell-Pratt Company 
Stanley Rule & Level Plant 
CHUCKS, CUTTER 
Scully-Jones & Co. 

CHUCKS, DRILL AND TAP 
Goodell-Pratt Company 
ose Twist Drill & Machine Co 
Scully-Jones & Co. 

Skinner Chuck Co. 

The Standard Tool Co. 
CHUCKS, LATHE 

Cushman Chuck Co. 

The Skinner Chuck Co. 
CHUCKS, PLANER 

The Skinner Chuck Co. 

CHUCKS, QUICK CHANGE 
Scully-Jones & Co. 

CLAMPS, BAR 
Adjustable Clamp Co. 
CLAMPS, BELT 
Chas. A. Schieren Co. 
T. B. Wood’s Sons Co. 
CLAMPS, “C” 
Adjustable Clamp Co. 
Armstrong Bros. Tool Co. 
Brownie Mfg. Co. 
The Columbian Vise & Mfg. Co. 
Graton & Knight Co. 
J. H. Williams & Co. 

CLAMPS, HOSE, BRASS 
Boston Woven Hose & Rubber Co. 

CLAMPS, GIRDER 
Bond Foundry & Machine Co. 

CLAMPS, PIPE REPAIR 
M. B. Skinner Co. 

CLEANERS, FLUE 
Worcester Brush & Scraper Co. 


CLIPPERS, BOLT 
H. K. Porter, Inc. 
CLOTHS, WIPING 
Louisville Sanitary Wipers Co., Inc. 
CLUTCHES, FRICTION 

Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Conway Clutch Co. 
Dodge Manufacturing + “arene 
The Edgemont Machine Co. 
W. A. Jones Foundry & Mch. Co. 
Kinney Mfg. Co. 
The Medart Company 
The Moore & White Co. 
A. L. Schultz & Son 
T. B. Wood’s Sons Co. 

COCKS, AIR AND DRAIN 
American Injector " 
The D. T. Williams Valve Co. 

COCKS, BALL 

Detroit Lubricator Co. 
Kieley & Mueller, Inc. 


COCKS, CORPORATION 
Grabler Mfg. Co. 
COCKS, GAGE 
American Injector Co. 
Jenkins Bros. 
Nason Manufacturing Company 
The D. T. Williams Valve Co. 
COCKS, RUBBER PACKED 
Arthur Harris & Co. 
COCKS, STEAM AND SERVICE 
Walworth Company 
The D. T. Williams Valve Co. 
COCKS, STOP 
Grabler Mfg. Co. 
COILS AND BENDS, COPPER 
AND BRASS 


Arthur Harris & Co. 

Wolverine Tube Company 
COLLARS, SHAFT 

American Pulley Company 

Bond Foundry & Machine Co. 

Chicago Pulley & Shafting Co. 

Dodge Manufacturing Corporation 

The Medart Company 


Royersford Foundry ~ Machine Co. 


Standard Pressed Steel Co. 
T. B. Wood’s Sons Co. 


COLLARS, SPACING 
Scully-Jones & Co 
COLUMNS, WATER 
Kieley & Mueller, Inc. 
Nason Manufacturing Co. 
COMPOUND, PIPE JOINT 
Joseph Dixon Crucible Co. 
COMPRESSORS, AIR 
Curtis Pneumatic Machinery Co. 
Worthington Pump & Mach. Corp. 
CONNECTORS 
Wolverine Tube Co. 
CONTACTORS, BELT 
T. B. Wood’s Sons Co. 
CONTROLLERS, | meee 
PRESSUR 
Kieley & Mueller, = 
Mason Regulator Co. 
CONVEYOR EQUIPMENT 
Stephens-Adamson Mfg. Co. 
COPPERSMITHS 
Arthur Harris & Co. 
COTTER PIN EXTRACTORS 
American Swiss File & Tool Co. 
COUNTERBORES 
The Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
Scully-Jones & Co. 
COUNTERSHAFTS 
Brown & Sharpe Mfg. 
Chicago Pulley é & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
The Medart Company 
a Foundry & Machine Co. 
- Wood’s Sons Co. 
COUNTERSHAPTS SMALL 
Birkle Mac orks 
ag Prat Company 
. A. Strand & Co 
COUNTERSINKS 
American Swiss File & Tool Co. 
Goodell-Pratt Company 
COUPLINGS, BELT 
Greene, Tweed & Co, 
COUPLINGS, HOSE 
Dixon Valve & Coupling Co. 
Cc. B. Hunt & Son 


COUPLINGS, PIPE 
National Tube Company 
COUPLINGS, SHAFT 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
W. A. Jones Fdy. & Machine Co. 
Lovejoy Tool Works 
The Medart Company 
Royersford Foundry % Machine Co. 
T. B. Wood’s Sons Co. 
COUPLINGS, SHAFT, FLEXIBLE 
Birkle Machine Works 
Bond Foundry & Machine Co. 
W. A. Jones Fdy. & Machine Co. 
Lovejoy Tool Works 
The Medart Company 
T. B. Wood’s Sons Co. 


COUPLINGS, SHAFT, FRICTION 
CUT-OFF 


Dodge Mfg. Corporation 

The Edgemont Machine Co. 

Kinney Mfg. Co. 

The Medart Company 

The Moore & White Co. 

A. = Schultz & Son 

. Wood’s Sons Co. 

pM SHAFT, MARINE 

Bond Foundry & Machine Co. 
COUPLINGS, UNION PIPE 
M. Dart Mfg. Co. 


COVERING, PULLEY 
Chicago Pulley & Shafting Co. 
CRANES, HAND POWER 
Chisholm-Moore Hoist Corp. 


CRANES, eee TRAVEL- 
NG AND JIB 


Setatiene Hoist Corp. 
Curtis Pneumatic Machinery Co. 
Robbins & Myers, Inc. 

The Yale & Towne Mfg. Co. 


CRAYONS, LUMBER 
Joseph Dixon Crucible Co. 
CUPS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 


CUPS, OIL AND GREASE 
American Injector Co. 
Detroit Lubricator Co. 
eo 2 Injector Co. 
- Williams Valve Co. 


CUTTERS, BELT 
Clipper Belt Lacer ‘Company 


CUTTERS, EMERY WHEEL 
DRESSER 


The Vincent Steel Process Co. 
CUTTERS, GAGE GLASS 

Goodell-Pratt Company 

Worcester Brush & Scraper Co. 


CUTTERS, GLASS 
American Saw & Mfg. Co. 
Goodell-Pratt Co. 

CUTTERS, MILLING 
Brown & Sharpe Mfg. Co. 
Cleveland Twist Drill Co. 

Morse Twist Drill & Machine Co. 
The Standard Tool Co. 
Whitman & Barnes, Inc. 

CUTTERS, PIPE 
Armstrong Bros. Tool Co. 

The Borden ey 

The Ridge Tool Co. 

Toledo Pipe Threading Machine Co. 

CUTTERS, ROD, HAND LEVER 

Armstrong-Blum Mfg. Co. 
DAMPER ACCESSORIES 

Hyro Manufacturing Co., Inc. 

DESKS, FOREMEN’S 

Standard Pressed Steel Co. 
DIAPHRAGMS 

Chas. A. Schieren Co. 

Whitehead Bros. Rubber Co. 

DIES, STAMPING 
Toledo Pressed Steel Co. 

DIES, THREADING 
Armstrong Bros. Tool Co. 


Co. 
Morse Twist Drill & Machine Co. 
The Oster Mfg. Co. 
Toledo Pipe Threading Machine Co. 
DIPPERS, COPPER 

Arthur Harris & Co. 

DISCS, VALVE 
Jenkins Bros. 

DOGS, LATHE 
Armstrong Bros. Tool Co. 
J. H. Williams & Co. 


DRAINERS, CELLAR, AUTO- 
MATIC 


Goulds Pump, Inc. 
Penberthy Injector Co. 

DRAWERS, BENCH 
Standard Pressed Steel 1 Co. 
DRESSERS, GRINDING WHEEL 
The Standard Tool Co. 

The Vincent Steel Process Co. 
DRILLING POSTS 
Armstrong Bros. Tool Co. 

DRILLS, CHAIN 

Goodell-Pratt Co. 
DRILLS, ELECTRIC 

The Black & Decker Mfg. Co. 
James Clark, Jr., Elec. Co. 
Goodell-Pratt Co. 
Standard Electric Tool Co. 
The Stanley _— Tool Co. 
N. A. Strand & Co 
United States Elec’l Tool Co. 
The Van Dorn Electric Tool Co. 

DRILLS, HAND AND BREAST 
Goodell-Pratt Co. 

DRILLS, POST 
Champion Blower & Forge Co. 
The Crescent Machine Co. 
Lovejoy Tool Works 

DRILLS, RATCHET 
Armstrong Bros. Tool Co. 
Goodell-Pratt Co. 

Lovejoy Tool Works 
Morse Twist Drill & Machine Co. 
Whitman & Barnes, Inc. 

DRILLS, STONE 
American Swiss File & Tool Co. 

DRILLS, TWIST 
Cleveland Twist Drill Co. 

Morse Twist Drill & Machine Co. 

National Twist Drill & Tool Co. 

The Standard Tool Co. 

Whitman & Barnes, Inc. 
— POWER 

The Borden Co. 

The Oster Mfg. Co. 

The Toledo Pipe Thread. Mach. Co. 
DRIVES, —— 

Allis Chalmers Mfg. 

The Dayton Rubber Mis. Co. 

DRUMS, CAST IRON 
The Medart Company 
T. B. Wood’s Sons Co. 

EJECTORS 
American Injector Co. 
Nason Manufacturing Co. (acid) 
Penberthy Injector Co. 

ELIMINATORS, OIL 

The D. T. Williams Valve Co. 
ELLS, UNION GROUND JOINT 
E. M. Dart Mfg. Co. 

END MILLS 
Scully-Jones & Co. 
ENGINE AND BOILER FITTINGS 
American Injector Co. 

The D. T. Williams Valve Co. 
ENGINES, GAS AND OIL 
Worthington Pump & Machy. Corp. 
EXPELLERS, OIL AND 
MOISTURE 

The V. D. Anderson Co. 


EXTINGUISHERS, FIRE 
Geo. W. Diener Mfg. Co. 
Harker Mfg. Co. 
FANS, VENTILATING, amore 
The Champion Blower & Forge Co 
Electric Blower Company 
Hartzell Propeller Co. 
Marathon Electric Mfg. Co. 
Robbins & Myers, Inc. 

FAUCETS, BRASS 

Grabler Mfg. Co. 


FEED WATER SOFTENER AND 
PURIFIER 


Dodge Manufacturing Corporation 
FEEDER VALVES, STEAM 
HEATING BOILER 

Nason Manufuacturing Co. 
FEEDWATER HEATERS 
Worthington Pump & Mach’y Corp. 


FILES 
American Swiss File & Tool Co. 
Grobet File Corporation of America 
Simonds Saw & Steel Co. 
— PREVENTING ee 
Geo. W. Diener Mfg. Co 
Harker Mfg. Co. 
FITTINGS, CHAIN 
S. G. Taylor Chain Company 
FITTINGS, DRAINAGE 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Stockham Pipe & Fittings Co. 
FITTINGS, HOSE, BRASS 
Boston Woven Hose & Rubber Co. 
Illinois Malleable Iron Co. 
The Mechanical Rubber Co. 
a HYDRAULIC 
Stockham P Fittings Co. 
Henry Vogt. Machine Co. 
Walworth Company 
FITTINGS, PIPE, BRASS 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
M. L. Oberdorfer Brass Co. 
FITTINGS, PIPE, CAST IRON 
Grabler Mfg. Co. 
Stockham Pipe & Fittings Co. 
FITTINGS, PIPE, MALLEABLE 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Stockham Pipe & Fittings Co. 
Walworth Company 
FITTINGS, PIPE, STEEL 
Bonney Forge & Tool Works 
Stockham Pipe & Fittings Co. 
Henry Vogt Machine Co. 
FLANGES, ROUND JOINT 
E. M. Dart Mfg. Co. 
FLEXIBLE SHAFT EQUIPMENT 
Keller Mechanical Engineer. Corp. 
N. A. Strand & Co. 


» 
FLOATS, ALUMINUM, LEAD 
COATED AND STEEL 
Arthur Harris & Co. 
FLOATS, COPPER 
The V. D. Anderson Co. 
Arthur Harris & Co. 


FLOOR STANDS 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
a oe Foundry %e Machine Co. 
. perso Sons Co. 
FLUX, oe papa 
Arthur Harris & Co 
FLUXES, SOLDERING 
Kester Solder Company 
FLY WHEELS 
Dodge Manufacturing Corporation 
The Medart ae 
. Pulley Co 
t. Wood’s Sons Co. 


wantin. BLACKSMITH AND 
RIVET 


Champion Blower & Forge Co. 
FORM TIES, CONCRETE 

Marion Malleable Iron Works 
FOUTAINS, DRINKING 

Puro Sanitary Drinking Fountain 


Co. 

FRAMES, | ees SAW 

E. C. Atkins & Co. 

Goodell-Pratt Co. 

The L. S. Starrett Co. 

The Henry G. Thompson & Son Co. 
FRAMES, WALL 

Bond Foundry & Machine Co. 

Dodge Manufacturing Corporation 

The Medart Company 

Royersford Foundry & Machine Co. 

T. B. Wood’s Sons Co. 


FURNACE LININGS 
General Refractories Co. 
FURNACES, SOLDERING 
Geo. W. Diener Mfg. 
P. Wall Mfg. Supply Co. 
rner Brass Wor 
Yost Manufacturing Co. 
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avALALE 


THE HOLLOW CENTER PACKING © 








TREN== 


In 1916 “Ovalhole” meant just 
one style of packing. Its field 
was limited, but it was a real 
specialty that the mill supply dis- 
tributor could use as an entering 
wedge to secure other business 
in the power plant. 

Ovalhole was the first and only 
packing to be marketed through 
distributors and backed by a 
comprehensive plan of distribu- 
tor co-operation. National ad- 
vertising and intensive mail 
advertising in each territory soon 
made Ovalhole one of the best 
known packings on the market. 

At the end of the first year, 
over fifty distributors had been 
appointed exclusive selling 
agents for Ovalhole Hollow Cen- 
ter Packing in fifty of the large 
distributing centers of the 
United States. 


NOW == 


“Ovalhole” means a complete 
line of packing. There is a style 
for every service and over sev- 
enty styles listed in the new 
catalog cover every packing re- 
quirement. The distributor who 
has the agency for Ovalhole is 
able to compete with the packing 
companies that sell direct. 

Over one hundred mill supply 
distributors now have the exclu- 
sive selling agency for Ovalhole 
Hollow Center Packing and most 
of them have handled Ovalhole 
for over ten years. If you are 
not getting your share of the 
packing business in your terri- 
tory, perhaps it is because your 
competitor sells Ovalhole Pack- 
ing. 

The new catalog, just off the 
press, is a little encyclopedia of 
packing information. If you are 
interested in securing more pack- 
ing business, write for a copy 
today. 





Several territories now open. Write for Agency Proposition. 


THE HOLLOW CENTER PACKING Co. 
6524 Euctip AVENUE 


CLEVELAND, Oulo. 
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GAGES, IRON, AMMONIA AND 
CHEMICAL 
Nason Manufacturing Co. 
GAGES, MACHINISTS’ 
Brown & Sharpe Mfg. Co. 
Goodell-Pratt Co. 
The L. S. Starrett Co. 
GAGES, WATER 
American Injector Co. 
Nason Manufacturing Co. 
Penberthy Injector Co. 
The D. T. Williams Valve Co. 
GASKETS 
The Cincinnati Rubber Mfg. Co. 
Diamond Rubber Co., Inc. 
Graton & Knight Co. 
Jenkins Bros. 
The Mechanical Rubber Co. 
Chas. A. Schieren Co. 
Thermoid Rubber Co. 


GEARS 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Chicago Rawhide Mfg. Co. 
a Manufacturing Corporation 
Ww. Jones Fdy. & Machine Co. 
The "taaee Company 
GENERATORS, ACETYLENE 
The Imperial Brass Mfg. Co. 
GENERATORS, ELECTRIC 
Robbins & Myers, Inc. 
GLASSES, GAGE 
Jenkins Bros. 
GOVERNORS, PUMP SPEED 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
GRAPHITE FOR ALL PURPOSES 
Joseph Lixon Crucible Co. 


GREASE, LUBRICATING 
oot Pee © — Co. 
Joi ixon Crucible 
tee Foundry & Machine Co. 
GRINDERS, BENCH AND FLOOR 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
The Champion Blower & Forge Co. 
Chicago Pulley & Shafting Co. 
Goodell-Pratt Co. 
Keller Mechanical Engineer. Corp. 
Royersford Foundry & Machine Co. 
Standard Electrical Tool Co. 
The Stanley Electric Tool Co. 
U. S. Elec’l Tool Co. 
The Van Dorn Electric Tool Co. 
GRINDERS, DISC 
The Crescent Machine Co. 
GRINDERS, ELECTRIC 
The Black & Decker Mfg. Co. 
James Clark, Jr., Elec. Co. 
Marathon Electric Mfg. Co. 
Standard Electrical Tool Co. 
The Stanley rT Tool Co. 


Co. 
The Van Dorn Electric Tool Co. 
GRINDERS, VALVE 
The Black & Cecker Mfg. Co. 
Goodell-Pratt Co. 
GUARDS, CABLE, HIGHWAY 
Williamsport Wire Rope Co. 


GUARDS, ELECTRIC LAMP 
Flexible Steel Lacing Co. 


GUNS, OIL AND GREASE 
Bond Foundry & Machine Co. 
Royersford Foundry & Machine Co. 

HAMMERS 

Greene, Tweed & Co. 
Goodell-Pratt Co. 

HAMMERS, ELECTRIC 
The Stanley Electric Tool Co. 
The Van Dorn Electric Tool Co. 

HAND SCREWS 
Adjustable Clamp Co. 
HANDLES, FILE AND SOLDER 
IRON 


Hyro Mfg. Co., 
HANGERS, BALL BEARING 

Chicago Pulley & Shafting Co. 

Ss . F Industries, Incorporated. 

T. B. Wood’s Sons Co. 


ny 5 DOOR 
F. E. Myers & Bro. Co. 


HANGERS, PIPE 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Walworth Company 

HANGERS, SHAFT 
American Pulley Company 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
W. A. Jones Fdy. & Machine Co. 

Medart 


The Company 

Royersford Foundry & Machine Co. 
S K F Industries, Incorporated 
Standard P: Co. 


ressed Steel 
T. B. Wood’s Sons Co. 


Inc. 


HEADS, EXHAUST 
Kieley & Mueller, Inc. 
HEATERS, FEED WATER 
Arthur Harris & Co. 
Worthington Pump & Machy. Corp. 
HEATERS, a. ELECTRIC 
The Black & Decker Mfg. Co. 
J. D. Wallace & , 4 
HEATERS, “—-,. STEAM AND 


Nason Manufacturing Company 
HEATERS, UNIT 

Wolverine Tube Company 
HOISTS, CHAIN 

Chisholm-Moore Hoist Corp. 

Wright Mfg. Co. 

The Yale & Towne Mfg. Co. 

HOISTS, ELECTRIC 

Chisholm-Moore Hoist Corp. 

Robbins & Myers, Inc. 

The Yale & Towne Mfg. Co. 


HOISTS, HAND 
Chisholm-Moore Hoist Corp. 
Robbins & Myers, Inc. 
Wright Mfg. Co. 

The Yale & Towne Mfg. Co. 


HOISTS, PNEUMATIC 
Curtis Pneumatic Machinery Co. 
HOLDERS, TAP 
Goodell-Pratt Co. 
Scully-Jones & Co. 
HOLDERS, TOOL 
Armstrong Bros. Tool Co. 
Brown & Sharpe Mfg. Co. 
J. H. Williams & Co. 
HOOKS, BELT 
The Bristol Company 
Clipper Belt Lacer Co. 
Flexible Steel Lacing Co. 
Geo. Rahmann & Co. 
HOOKS, CORNICE 
Patent Scaffolding Co. 


HOOKS, HOIST 
J. H. Williams & Co. 


HORSES, MASONS’ 
Patent Scaffolding Co. 
HORSES, STEEL, | oeaae 
Toledo Pressed Steel Co. 
HOSE, COTTON 
Boston Woven Hose & Rubber Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
The Mechanical Rubber Co. 
Whitehead Bros. Rubber Co. 
HOSE, RUBBER 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich —— Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 
The Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 
HYDRAULIC LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
INDICATORS, SPEED 
Goodell-Pratt Co. 
INJECTORS 
American Injector Co. 
Penberthy Injector Co. 
IRONS, BRANDING 
Patent Scaffolding Co. 
JACKS, LIFTING 
Templeton, Kenly &, Co. 
JACKS, PLANER 
Armstrong Bros. Tool Co. 
JACKS, SCREW 
Templeton, Kenly & Co. 
JOINTERS, WOODWORKING 
The Crescent Machine Co. 
J. D. Wallace & Co. 
JOINTS, eee. COPPER 
Arthur Harris & Co. 
ra COPPER 
Arthur Harris & Co. 
KEYSTOEK. OFFSET 


The Ohio Valley Pulley Works, Inc. 


KNIVES, MACHINE 
E. C. Atkins & Co. 
Simonds Saw & ~e Co. 


KNUR 

American Swiss rile *e Tool Ca. 
Brown & Sharpe Mfg. Co. 
Scully-Jones & Co. 

LACERS, BELT 
Clipper Belt Lacer Co. 
Safety Belt Lacer Co. 

LADDERS, SAFETY 

Dayton Safety Ladder Co. 
Patent Scaffolding Co. 


LADDERS, STEP—STRAIGHT— 
EXTENSION 
Patent Scaffolding Co. 


LAMP GUARDS 
Flexible Steel Lacing Co. 
LATHES, BENCH 
The Champion Blower & Forge Co. 
Goodell-Pratt Co. 


LATHES, BUFFING AND 
POLISHING 
Brown & Sharpe Mfg. Co. 
Goodell-Pratt Co. 
Marathon Electric Mfg. Co. 
Standard Electrical Tool Co. 


LATHES, WOODWORKING 
The Crescent Machine Company 
J. D. Wallace & Co. 


LEATHER SPECIALTIES 

Chicago Rawhide Mfg. Co. 

Graton & Knight Co. 

Geo. Rahmann & Co. 

Chas. A. Schieren Co. 
LEATHERS, HAND 

Chicago Rawhide Mfg. Co. 

Graton & Knight Co. 

Chas. A. Schieren Co. 


LEGS, BENCH, CAST IRON & 
TEEL 


Ss 
Standard Pressed Steel Co. 
Toledo Pressed Steel Co. 
LEVELS 
Goodell-Pratt Co. 
Stanley Rule & Level Plant 
The L. S. Starrett Co. 
LOCKS, INDUSTRIAL 
The Yale & Towne Mfg. Co. 
LUBRICANTS, BALL & ROLLER 
BEARING 


Bond Foundry & Machine Co. 
Royersford Foundry & Machine Co. 
LUBRICATORS 

American Injector Co, 

Letroit Lubricator Co. 

The D. T. Williams Valve Co. 
LUGS, SOLDERING 

Wolverine Tube Co. 

MACHINERY CLUTCHES 
Chicago Pulley & Shafting Co. 
Conway Clutch Co. 

Dodge Manufacturing Corporation 
The Edgemont Machine Co., Inc. 
The Medart Company 

The Moore & White Co. 

A. L. Schultz & Son 

T. B. Wood’s Sons Co. 
MACHINERY, COAL HANDLING 
Dodge Manufacturing Corporation 


MACHINERY, CONVEYING AND 
ELEVATING 


Dodge Manufacturing Corporation 
MACHINERY, ICE AND REFRIG- 
ERATION 


Henry Vogt Machine Co. 

aa, WOODWORKING 
C. Atkins & Co. 

The Crescent ~~? Co. 

J. D. Wallace & Co. 


MACHINES, GRINDING AND 
POLISHING 


Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Goodell-Pratt Co. 
Keller Mechanical Engineer. may 
pe ag Foundry & Machine Co 
. A. Strand & Co. 
MACHINES HACK ad 
Armstrong-Blum Mfg. 
E. C. Atkins & Co. 
The Champion Blower & Forge Co. 
Goodell-Pratt Co. 
The Henry G. Thompson & Son Co. 
MACHINES, METAL BAND SAW 
Armstrong-Blum Mfg. Co. 
MACHINES, PIPE CUTTING 
AND THREADING 
The Borden Cmpany 
The Oster Mfg. Co. 
Toledo Pipe Threading Machine Co. 


MACHINES, PUNCHING AND 
SHEARING 
Armstrong-Blum Mfg. Co. 
Royersford Foundry & Machine Co. 
MALLETS a Ee HAMMERS, 


Chicago Rawhide Mice Co. 
Greene, Tweed & Co. 


comcng ony 
Brown & Sharpe Mfg. Co. 
The Champion Blower & Forge Co. 
The Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 


MATS AND MATTING, RUBBER 
Boston Woven Hose & Rubber Co. 
The Diamond Rubber Co., Inc. 
The B. Rub Co. 


The Republic Rubber Co 


. es ‘s “Sineee 
F. E. Myers & Bro. Co. 


Bunting Brass & Bronze Co. 
Dodge Manufacturing Corporation 
Frictionless Metal Company 
Arthur Harris & Co. 

The Medart Company 

Monarch Metal Co. 

M. L. Oberdorfer Brass Co. 
Reeves Pulley Co. 


METERS, WATER AND OIL 
Worthington Pump & Mach. Corp. 
MICROMETERS 
Goodell-Pratt Co. 
MILL LEATHERS, ALL KINDS 
Chas. Bond Co., Philadelphia 
The Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 

MITRE BOXES 
Goodell-Pratt Co. 


MONORAIL SWITCHES AND 
TURNTABLES 
The Yale & Towne Mfg. Co. 


MORTISERS 
The Crescent Machine Co. 
J, D. Wallace & Co. 


MOTORS, ELECTRIC 
Marathon Electric Mfg. Co. 
Robbins & Myers, Inc. 
MOVERS, CAR 
Advance Car Mover Ay 
Appleton Car Mover Co. 
Safety Wrench & p> Co. 


MULE STANDS 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
T. B. Wood’s Sons 


NAIL SETS 
American Swiss File & Tool Co. 
Goodell-Pratt Co. 


NUTS, COLD PUNCHED, 
QUARE AND HEXAGON 
Clark Bros. Bolt Co. 


NUTS, BRASS 
H. M. Harper Co. 
NUTS, HEXAGONAL 
Marion Malleable Iron Works 
NUTS, MACHINE SCREW 
Clark Bros. Bolt Oo. 
Economy Screw Corporation 


NUTS, WING 
Clark Bros. Bolt Co. 


OIL GAUGES 
Penberthy Injector Co. 


OILERS, HAND 
P. Wall Mfg. Supply Co. 


OILERS, PULLEY 
Standard Pressed Steel Co. 


OILING DEVICES 
American Injector Co. 
Detroit Lubricator Co. 

The D. T. Williams Valve Co. 


PACKING, AMMONIA 
Belmont Packing & Rubber Co. 
Boston Woven Hose & Rubber Co. 
= Cincinnati Rubber Mfg. _ 

Diamond Rubber Co., 
Soke Tire & Rubber Co., "hn. 
Greene, Tweed & Co. 

Hollow Center Packing Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 

The Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 


PACKING, HYDRAULIC 
Belmont Packing & Rubber Co. 
Chicago Rawhide Mfg. Co. 

The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Ine. 
Graton & Knight bg 

Greene, Tweed & Co 

Hollow Center Packing Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 

Chas. A. Schieren Co. 

Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 


. PACKING, PISTON 
Belmont Packing & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Greene, Tweed & Co. 

Hollow Center Packing Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 

The Republic Rubber Ca. 
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“GENUINE DETROIT” 


sizes and threads. 


finished. 


for catalog and prices. 





They are strong, durable, well designed and nicely 


They are carefully manufactured of high grade metal 
and each cup is thoroughly inspected before shipment. 


Full information gladly furnished upon request. Write 


Grease Cups 


Genuine Detroit Grease Cups are supplied in pressed 
steel, pressed brass and cast brass, in a large variety of 





DETROIT LUBRICATOR (OM PANY 





DETROIT, MICHIGAN 








TM, 





ae 
‘Wy are some firms remembered 


on orders, and others forgotten? 


When selecting firms to which orders 
go, buyers are identical. 
hey remember the ones which have 
impressed them—and forget the ones 
which haven’t. 
It’s surprising to note how big a 
point a business card is when it comes 
You will learn and to remembering. 


— ane pry nes For the salesman’s cards that the 


ness cards preserve buyers save must preach the gospel of 
women 4 request quality, prestige, and fitness long after 
rom coat. ring the salesman has departed. Doing this, 


they point to the firms most entitled to 
confidence and orders. 


Such is the reward of prestige! 


The John B. Wiggins Company 
( Established 1857 ) 
1143 Fullerton Ave.. Chicago 


WIGGINS 


Peerless Book Form 
CARDS 


hb A 


\ 
Y 
D 











What Distributors Should Know About 


“FRICTIONLESS” METAL 





On the market for over thirty years. 


Used throughout the mechanical world, in the 
bearings of every class of machinery. 


Made from highly refined metals, amalgamated 
under our special process. 


Lead base, toughened with tin and hardened 
with copper. 


Has a low cofhecient of friction. 


Unexcelled for general railroad and machine 
shop use, and almost universal in its applica- 
tion. 


Stands high speeds and severe service. 
Carries our guarantee of satisfaction. 


Write for Distributors’ Sample and Terms 


lkictionless Metal Company 


1458-60 Collins Street SAINT:LOUIS, MO. 
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PACKING, SHEET 
Belmont Packing & Rubber Co. 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Hollow Center Packing Co 
Jenkins Bros. 

Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 


PACKING, VALVE STEM 
The Cincinnati Rubber Mfg. Co 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Hollow Center Packing Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 

The Republic Rubber Co. 


PADLOCKS 
The Yale & Towne Mfg. Co 


PAINT SPRAYERS 
Curtis Pneumatic Machinery Co. 
Economy Machine Products Co. 
PAINTS, INDUSTRIAL 
Joseph Dixon Crucible 
PEGS OR PINS, BELT LACING 
Chicago Rawhide Mfg. Co. 
Clipper Belt Lacer Co. 
Flexible Steel Lacing Co. 
PINS, TAPER 
Morse Twist Drill & Machine Co. 
PIPE, IRON 
Republic Iron & Steel Company 
Walworth Company 
PIPE, STEEL 
National Tube Co. 
Republic Iron & Steel Company 
PLANERS, WOODWORKING 
The Crescent Machine Co. 
J. D. Wallace & Co. 
PLATES, FLOOR & CEILING 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
PLATFORMS. LIFT-TRUCK 
Standard Pressed Steel Co. 


PLIERS 
Bonney Forge & Tool Works 
PLUGS, BRASS AND FUSIBLE 
American Injector Co. 
The D. T. Williams Valve Co. 
PLUGS, PIPE 
Standard Pressed Steel Co. 
PLUMB BOBS 
American Swiss File & Tool Co. 
Goodell-Pratt Co. 
POLISHING GRAIN 
Abrasive Company 


POLISHING MACHINES, 
PORTABLE 
Keller Mechanical Engineer. Corp. 
PORTABLE MACHINE EQUIP- 
MENT 


The Osborn Manufacturing Co. 


POTS, FIRE 
The Turner Brass Works 


POWER TRANSMISSION 
APPLIANCES 
American Pulley Company 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Conway Cluteh Co. 
The Dayton Rubber Mfg. Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
W. A. Jones Fdy. & Machine Co. 
Kinney Mfg. Co. 
The Medart Company 
The Moore & White Co. 
Royersford Foundry & Machine Co. 
A. L. Schultz & Son 
Shafer Bearing Corporation 
: K F Industries, Incorporated 
. Wood’s Sons Co. 


‘PRESSES, DRILL AND FOOT 
Royersford Foundry & Machine Co. 


PRINTERS, CATALOGUE 
R. R. Donnelley & Sons Co. 


PROTECTORS, GAGE GLASS 
ason Manufacturing Company 


PULLEYS, BALL BEARING 
Chicago Pulley & Shafting Co. 
S K F Industries, Incorporated 
T. B. Wood’s Sons Co 
PULLEYS, CAST IRON 
Birkle Machine Works 
Bend Foundry & Machine Co. 
ge Manufacturing Corporation 
W. A. Jones Fdy. & Machine Co. 
The Medart Company 
—— Foundry & Machine Co. 
. Wood’s Sons Co. 


PULLEYS, CONVEYOR 
American Pulley Company 
Dodge Manufacturing Corporation 
The Medart Company 


tA Ohio hay A Pulley Works, Inc. 
. ‘ 


Wood’s So 
pote CORK INSERT 
American Pulley Co. 
PULLEYS, FLANGE 
American Pulley Company 
Dodge Manufacturing Corporation 
The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co 
T. B. Wood’s Sons Co. 
PULLEYS, FRICTION CLUTCH 


Brown & Sharpe Mfg. Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 

W. A. Jones Fdy. & Machine Co. 
Kinney Manufacturing Co. 

The Medart Company 

The Moore & White Co. 

Reeves Pulley Co. 

A. L. Schultz & Son 

S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 


PULLEYS, IRON CENTER 
Dodge Manufacturing Corporation 
The Medart Company 


The — Page Pulley Works, Inc. 


Reeves Pulley Co. 

T. B. Wood’s Sons Co. 
PULLEYS, LOOSE 

American Pulley Company 

Chicago Pulley & Shafting Co. 

Dodge Manufacturing Corporation 

The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 

S K F Industries, Incorporated 

T. B. Wood’s Sons Co. 
PULLEYS, MOTOR 

American Pulley Company 

Birkle Machine Works 

iodge Manufacturing Corporation 
The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co 

T. B. Wood’s Sons Co. 
PULLEYS, PAPER 

American Pulley Company 

Birkle Machine Work 


8 
The Ohio Valley Pulley Works, Inc. 


PULLEYS, ROLLER BEARING 

Chicago Pulley & Shafting Co. 

Dodge Manufacturing Corporation 

The Medart Company 

S K F Industries, Incorporated 
PULLEYS, STEEL 

American Pulley Company 

Dodge Manufacturing Corporation 

PULLEYS, STEEL RIM 
The Medart Company 


PULLEYS, STEP AND TAPER 
CONE 


Dodge Manufacturing Corporation 
The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 

T. B. Wood’s Sons Co. 
PULLEYS, V-BELT 

W. A. Jones Fdy. & Machine Co. 
PULLEYS, WOOD 

American Pulley Company 

Chicago Pulley & Shafting Co. 

Dodge Manufacturing Corporation 

The Medart Compan 


y 
The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co 
PUMP JACKS 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
Geo. D. Roper Corp. 
PUMPS, AIR 
Leiman Bros. 


Worthington Pump & Mach’y Corp. 


PUMPS, CENTRIFUGAL 
Brown & Sharpe Mfg. Co. 
The Deming Company 

Goulds Pumps, Inc. 

M. L. Oberdorfer Brass Co. 
Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUMPS, DEEP WELL 
The Deming Company 
Goulds Pumps, Inc. 


Worthington Pump & Mach’y Corp. 


PUMPS, DIAPHRAGM 
Goulds Pumps, Inc. 

PUMPS, ELECTRIC 
The Deming Company 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
M. L. Oberdorfer Brass Co. 
Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUMPS, GAS AND VACUUM 
Kinney Mfg. Co. 
Leiman B: 


ros. 
Worthington Pump & Mach. Corp. 


PUMPS, HAND AND POWER 
The Deming Company 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
M. L. Oberdorfer Brass Co. 
Geo. D. Roper Corp. 
PUMPS, JET 
American Injector " 
Geo. D. Roper Corp. 


PUMPS, MINE 
The Deming Company 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
D. Roper Corp. 


Geo. 
Worthington Rony & Mach. Corp. 


PUMPS, OIL 

Brown & Sharpe Mfg. Co. 
The Deming Company 
Detroit Lubricator Co. 
Goulds Pumps, Inc. 
Kinney Mfg. Co. 
—— Bros. 

Roper Corp. 


Geo. 
Seuticome nog & Mach. Corp. 


PUMPS, ROTARY 
Brown & Sharpe Mfg. Co. 
The Deming Company 
Goulds Pumps, Inc. 
Kinney Mfg. Co. 
. L. Oberdorfer Brass Co. 
D. Roper Corp. 


Worthington Rummy & Mach. Corp. 


PUMPS, STEAM 
Worthington Pump & Mach’y Corp. 


PUMPS, SUMP, AUTOMATIC 
The Deming Company 
Goulds Pumps, Inc. 
M. L. Oberdorfer Brass Co. 
The Penberthy — Co. 
Geo. D. Roper 


Worthington en "& Mach. Corp. 


PUMPS, TANK 
The Deming Company 
Goulds, Pumps, Inc. 
F. E. Myers & Bro. Co. 
M. L. Oberdorfer Brass Co. 
Geo. D 


. Roper Corp. 
Worthington Pump & Mach. Corp. 


PUNCHES AND DIES 
American Swiss File & Tool Co. 


The Champion Blower & Forge Co. 


Goodell-Pratt Co. 
Lovejoy Tool Works 


Royersford Foundry & Machine Co. 


Stanley Rule & Level Plant 


PUNCHES, CENTER 
Goodell-Pratt Co. 


PUNCHES, yo venidnen 
Armstrong-Bium Mfg. 
Hyro Mfg. Co., Inc. 


RADIATORS, VERTICAL FIN 
Wolverine Tube Company 
RATCHETS 
Armstrong Bros. Tool Co. 
Goodell-Pratt Co. 
REAMERS 
Cleveland Twist Drill Co. 
Morse Twist el & Machine Co. 
Scully-Jones & Co. 
The Standard Tool Co. 
Whitman & Barnes, Inc. 
REELS, ELECTRIC CABLE 
Cincinnati Specialty Mfg. Co. 
REFRACTORIES, FURNACE 
General Refractories Co. 


REGULATORS, BOILER FEED 
LINE 


Kieley & Mueller, Inc. 
Mason Regulator Co. 
REGULATORS, DAMPER 
HYDRAULIC 
Kieley & Mueller, Inc. 
Mason Regulator Co. 


REGULATORS, ENGINE 
BLOWING 


Kieley & Mueller, Inc. 
Mason Regulator Co 
REGULATORS, PRESSURE 
Kieley & Mueller, Inc 
Mason Regulator Co. 
REGULATORS, STEAM FAN 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
RESEATERS, BIBB 
M. B. Skinner Co. 
RESEATING TOOLS, VALVE 
a Black & Decker Mfg. Co. 
. B. Skinner Co. 
RIVET SETS 
American Swiss File & Tool Co. 
Lovejoy Tool Works 


RIVETS 
Russell, Burdsall & Ward Bolt & 
Nut Co. 
ROPE DRIVES 
Dodge Manufacturing Corporation 
The Medart Company 
T. B. Wood’s Sons Co 


ROPE, WIRE 
Williamsport Wire Rope Co. 


RUBBER GOODS, MECHANICAL 
Boston Woven Hose & Rubber Co. 

The Cincinnati Rubber Mfg. Co. 

The Diamond Rubber Co., Inc. 

Goodyear Tire & Rubber Co., Inc. 

Graton & Knight Co. 

Jenkins Bros. 

The Mechanical Rubber Co. 

Pioneer Rubber Mills 

The Republic Rubber Co. 

Thermoid Rubber Co. 

Whitehead Bros. Rubber Co. 


RULES 
Brown & Sharpe Mfg. Co. 
Goodell-Pratt Co. 
Stanley Rule & Level Plant 
The L. S. Starrett Co. 


SAFETY TREAD MATERIALS 
Abrasive Company 


SALAMANDERS 
Geo. W. Diener Mfg. Co. 


SAWS, BAND 
American Saw & Mfg. Co. 
Armstrong-Blum Mfg. Co. (Metal) 
E. C. Atkins & -. 

W. O. Barnes Co., 

The Champion pigwar” & Forge Co. 
Clemson Bros., Inc. 

The Crescent "Machine Co. 
Simonds Saw & Steel Co. 

The Henry G. Thompson & Son Co. 
Victor Saw Works, Inc. 

J. D. Wallace & Co. 


SAWS, CIRCULAR 
E. C. Atkins & Co. 


Simonds rw & Steel Co. 
J. D. Wallace & Co. 


SAWS, — 
W. O. Barnes Co., 


SAWS, HACK —— 
American Saw & Mfg. Co. 
Armstrong-Blum Mfg. Co. 

E. C. Atkins & Co. 

W. O. Barnes Co., Inc. 

Clemson Bros., Inc. 

Goodell-Pratt Co. 

Simonds Saw & Sieel Co. 

The L. S. Starrett Co. 

The Henry G. Thompson & Son Co. 
Victor Saw Works, Inc. 


SAWS, HAND, ELECTRIC 
The Stanley Electric Tool Co. 
J. D. Wal & Co. 


SAWS, HOLE 
E. C. Atkins & Co. 
The Van Dorn Electric Tool Co. 


SAWS, oo. CUT-OFF 
E. C. Atkins & Co 
The Crescent Machine Co. 
J, D. Wallace & Co. 


SCAFFOLDING, 
ADUSTAB 
Patent Scaffolding Co. 


Steel Scaffolding ne Inc. 
Toledo Pressed Stee! 1 Co. 


SCALES 
The Fairbanks Company 


SCRAPERS, BEARING 
American Swiss File & Tool Co. 
Goodell-Pratt Co. 


SCRAPERS, DRAG AND FRESNO 
The Fairbanks Co. 


SCREWDRIVERS, AUTOMATIC 
Goodell-Pratt Co. 


SCREWDRIVERS, ELECTRIC 
The Black & Decker Mfg. 
The Stanley Electric Tool Co. 
N. A. Strand & Co. 
The Van Dorn Electric Tool Co. 


SCREWDRIVERS, HAND 
American Saw & Mfg. Co. 
Goodell-Pratt Co. 

SCREWDRIVERS, RATCHET 
American Swiss File & Tool Co. 
Goodell-Pratt Co. 

SCREW PLATES 
Greenfield ty A 3 Pe Corporation | 
Morse Twist Drill & Machine Co. 

SCREWS, CAP AND SET 
The Allen Mfg. Co. 

The Bristol Company 

Clark Bros. Bolt Co. 

Economy —— Products Co. 
Ferry Cap & Set Screw Co. 

H. M. Harper Co. 
Holo-Krome Screw Corp. 
Standard Pressed Steel Co. 


STEEL, 
E 
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ehind 


this man 


An institution whose economic 
function includes “purchasing 
agent for industry.” It has 
combed the market and picked 
out the best for standard indus. 
trial usage. 


Yy wY WY 


Why not consult this man 
about your requirements? 
He wants to tell you the 
way to take the chance out of 
purchasing. Why not gain : 
hc chemin ob exten of your local Mill Supply 


purchasing knowledge and Distributor 
personal service? 





He is the salesman 











One of a series of advertisements pub- 
lished by MILL SUPPLIES—The 
Magazine of Industrial Distribution 
—in the belief that the salesman 
of the Distributor is the most 
important man in the industry. 











Pith 
masan 
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SCREWS, MACHINE, BRASS AND 
IRON 


Economy Machine Products Co. 
H. M. Harper Co. 


SCREWS, SAFETY SET 
Allen Mfg. Co. 

The Bristol Company 

Economy Machine Products Co. 
Holo-Krome Screw Corporation. 
Standard Pressed Steel Co. 


SCREWS, THUMB 
J. H. Williams & Co. 


SEPARATORS, OIL AND STEAM 
Kieley & Mueller, Inc. 
The D. T. Williams Valve Co. 


SHAFTING, STEEL 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge ore be Corporation 
The Medart Compan: 
Royersford ‘Seanew % Machine Co. 
A. L. Schultz & Son 
T. B. Wood’s Sons Co. 


SHAPERS, WOODWORKING 
The Crescent Machine e 
J. D. Wallace & Co. 


SHEARS, —-s CUTTING, 
HAN EVER 
Pe Mis. Co. 
SHEARS, PORTABLE ELECTRIC 
The Stanley Electric Tool Co. 


SHEAVES, MANILA AND WIRE 
ROPE 


The Medart Company 
T. B. Wood’s Sons Co. 


SHOVELS, HAND 
Wood Shovel and Tool Company 


SLEEVES, DREDGING 
Whitehead Bros. Rubber Co. 


SLEEVES AND SOCKETS, DRILL 
Lovejoy Tool Works 

Morse Twist Drill & Machine Co. 
Scully-Jones & Co. 

The Standard Tool Co. 


SOLDER, BAR AND WIRE 
Frictionless Metal Company 
Kester Solder Company 


SOLDER, SELF-FLUXING, ACID, 
ROSIN AND PASTE CORE 
Kester Solder Company 


SPEED TRANSFORMERS 
W. A. Jones Fdy. & Machine Co. 
Reeves Pulley Co. 
SPROCKETS 

W. A. Jones Fdy. & Machine Co. 
The Medart Company 

Pyott Foundry Co. 

A. L. Schultz & Son 


STAMPINGS, BRASS, BRONZE, 
COPPER AND STEEL 

American Pulley Cmpany 
STANDS, DRILL 

Goodell-Pratt Co. 

The Stanley Electric Tool Co. 

The Van Dorn Electric Tool Co. 
STANDS, FLOOR 

Bond Foundry & Machine Co. 

or aes. VISE, PORTABLE 

J. H. Williams & Co. 
STOCKS & DIES 

Armstrong Bros. Tool Co. 

The Borden Company 

Morse Twist Drill & Machine Co. 

The Oster Mfg. Co. 

Toledo Pipe Threading Machine Co. 

STRAINERS 

American Injector Co. 

Kieley & Mueller, Inc. 

Kinney Mfg. Co. 

Mason Regulator Company 
STRAPS, LEATHER 

Chicago Rawhide Mfg. Co. 

Graton & Knight Co. 

Chas. A. Schieren Co. 
SWAGES, UPSET 

E. C. Atkins & Co. 

Simonds Saw & Steel Co. 


TABLES, STEAM 
Nason Manufacturing Company 


TABLES, WORK 
Standard Pressed Steel Co. 


TANKS, COPPER 
Arthur Harris & Co. 


TAPE, FRICTION 


B. 
The Mechanical Rubber Co. 


TAPE, RUBBER 
Boston Woven Hose & Rubber Co. 


TAPES, STEEL 
The L. S. Starrett Co. 


TAPS 
Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 


P in ny UNION — JOINT 
E. M. Dart Mfg. 


TOOLS, BORING 
Armstrong Bros. Tool Co. 
J. H. Williams & Co. 


TOOLS, MACHINISTS’ 
American Swiss File & Tool Co 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
Brown & Sharpe Mfg. Co. 
Goodell-Pratt Co. 

Grobet File Corporation of America 
Morse Twist Drill . Machine Co. 
H. K. Porter, Inc 

Scully-Jones & Co 

Stanley Rule & Level Plant 

The L. S. Starrett 

Whitman & Barnes, Inc. 

J. H. Williams & Co. 


TOOLS, PLUMBERS’ AND 
STEAMFITTERS’ 
Armstrong Bros. Tool Co. 


The Armstrong Manufacturing Co. 


Bonney Forge & Tool Wor 

Toledo Pipe Threading Machine Co. 
Walworth Company 

J. H. Williams & Co. 


TOOLS, SAW 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 


TOOLS, VALVE RESEATING 
The Black & Decker Mfg. Co. 
M. B. Skinner Co 


TORCHES, BLOW 
. W. Diener Mfg. Co. 
The Turner Brass Works 
P. Wall Mfg. Supply Co. 


TORCHES, CONTRACTORS’ 
Toledo Pressed Steel Co. 


ig KEROSENE 
Toledo Pressed Steel Co. 


TORCHES, WELDING AND 
CUTTING 
The Imperial Brass Mfg. Co. 


TRACK SYSTEMS, OVERHEAD 
Chisholm-Moore Hoist Corp. 
Richards-Wilcox Mfg. Co. 

The Yale & Towne Mfg. Co. 


TRACTORS, INDUSTRIAL 
The Yale & Towne Mfg. Co. 


TRAILERS, INDUSTRIAL 
Chase Foundry & Mfg. Co. 
The Yale & Towne Mfg. Co. 


TRANSMISSION, VARIABLE 
SPEED 


The Moore & White Co. 


TRAPS, AIR AND SEDIMENT 
The V. D. Anderson Co. 
Kieley & Mueller, Inc. 


TRAPS, STEAM 
The V. D. Anderson Co. 
G. M. Davis Regulator Co. 
Kieley & Mueller, Inc. 
Nason Manufacturing Co. 
D. T. Williams Valve Co. 


TRAPS, VACUUM 
Kieley & Mueller, Inc. 
TRESTLES, SAFETY, 
EXTENSION 
Patent Scaffolding Co. 
Steel Scaffolding Co., Inc. 
Toledo Pressed Steel Co. 
TROLLEYS 
Chisholm-Moore Hoist Corp. 
Curtis Pneumatic Machinery Co. 
Lovejoy Tool Works 
Richards-Wilcox Mfg. Co. 
Robbins & Myers, Inc. 
The Yale & Towne Mfg. Co. 
TRUCKS, DOLLY 
Marion Malleable Iron Works 
TRUCKS, HAND 
The American Pulley Company 
Chase Foundry & Mfg. Co. 
The Fairbanks Company 
Service Caster & Truck Co. 
Standard Pressed Steel Co. 
J. D. Wallace & Co. 
TRUCKS, LIFT 
The Yale & Towne Mfg. Co. 


TRUCKS, STEEL 
Marion Malleable Iron Works 

TUBE COUPLINGS 
Imperial Brass Mfg. Co. 


TUBES, BOILER 
National Tube Company 





TUBES, WATER, COPPER 
Wolverine Tube Company 


TUBING RUBBER 
Boston Woven Hose & Rubber Co. 
Diamond Rubber Co., Inc. 
Graton & Knight Co. 
The Mechanical Rubber Co. 
Republic —. > 
Thermoid Rubbe 
Whitehead mend Rubber Co. 


TUBING, SEAMLESS, COPPER, 
BRASS, ALUMINUM 
Wolverine Tube Co 


TUBING, SEAMLESS STEEL 
National Tube Company 


ee 
pe Mfg. 
. Harper oe. 


UNIONS, BRASS AND IRON 
E. M. Dart Mfg. Co. 

The Fairbanks Company 
Grabler Mfg. Co. 

Illinois Malleable Iron Co, 
Walworth Company 


VACUUM PANS 
Arthur Harris & Co. 


VALVE LEATHERS 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

has. A. Schieren Co. 


VALVE UNIONS 
Nason Manufacturing Co. 


VALVES, BALANCED, FLOAT 
Arthur Harris & Co. 

Kieley & Mueller, Inc. 

Mason Regulator Co. 

Nason Manufacturing Co. 


VALVES, BLOW OFF 
The Fairbanks Company 
Jenkins Bros. 
Walworth Company 
The D. T. Williams Valve Co. 


VALVES, CHECK 
The Fairbanks Company 
Illinois Malleable Iron Co. 
Imperial Brass Mfg. Co. 
Jenkins Bros, 
age ae Compa: 
he D. T. Williams Valve Co. 


poled GATE, GLOBE, ANGLE 
The Fairbanks Company 

Illinois Malleable Iron Co. 

Jehkins Bros. 

Henry Vogt oe Co. 

Walworth Com 

The D. T. Williams Valve Co. 


VALVES, HYDRAULIC 
The Fairbanks Company 
Jenkins Bros. 
Henry Vogt — Co. 
Walworth Compa: 
The D. T. Williams Valve Co. 


VALVES, NEEDLE 
Jenkins Bros, 


VALVES, NON-RETURN 
Kieley & Mueller, Inc. 
VALVES, POP, SAFETY, RELIEF 
Detroit Lubricator Co. 
Wa!worth Company 


VALVES, PRESSURE REDUCING 
G. M. Davis Regulator Co. 

Kieley & Mueller, Inc. 

Mason Regulator Co. 

Walworth Company 


VALVES, PUMP, RUBBER 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber ‘Co., Inc. 
Jenkins Bros. 

The Mechanical Rubber Co. 
Whitehead Bros. Rubber Co. 

VALVES, RADIATOR 
Detroit Lubricator Co. 

The Fairbanks Company 
Jenkins Bros. 

Walworth Compa 

The D. T. Williams Valve Co. 

VALVES, THROTTLE 

Detroit Lubricator Co. 

Jenkins Bros. 

Walworth Company 

The D. T. Williams Valve Co. 
VISES, BENCH, WITH CLAMP 
Bonney Forge & Tool Works 

The Columbian Vise & Mfg 
Goodell-Pratt Co. 

VISES, DRILL PRESS 
Armstrong Bros. Tool Co. 
Charles Parker Co. 

The Skinner Chuck Co. 

Yost Manufacturing Co. 
VISES, HAND 

Goodell-Pratt Co. 


VISES, MACHINISTS’ 
Bonney Forge & Tool Works 
The Champion Blower & Forge Co. 
Columbian Vise & Mfg. Co. 
Goodell-Pratt Co. 
Charles Parker Co. 
Simplex Tool Co. 
Walworth Company 
Yost Manufacturing Co. 


VISES, PATTERN MAKERS’ 
The Columbian Vise & Mfg. Co. 
Charles Parker Co. 

Yost Manufacturing Co. 


VISES, PIPE 
Armstrong Bros. Tool Co. 
Armstrong Mfg. Co. 
Columbian Vise & Mfg. Co. 
Charles Parker Co. 

Ridge Tool Co. 

Simplex Tool Co. 

Toledo Pipe Threading Machine Co. 
Walworth Company 

J. H. Williams & Co. 

Yost Manufacturing Co. 


VISES, WOODWORKERS’ 
Columbian Vise & Mfg. Co. 
Charles Parker Co. 

Simplex Tool Co. 
Yost Manufacturing Co. 


WASHERS, AUTO 
The F. E. Myers & Bro. Co. 


WASHERS, BRASS 
H. M. Harper Co. 


WASHERS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Chas. A. Schieren Co. 


WASHERS, RUBBER 
Boston Woven Hose & Rubber Co. 
Cincinnati Rubber Mfg. Co. 

The Diamond Rubber ©o., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

The Mechanical Rubber Co. 

The Republic Rubber Co. 
Thermoid Rubber Co. 


WATER FEEDERS 
Kieley & Mueller, Inc. 


WATER LEVEL CONTROL 
The Bristol Company 
Kieley & Mueller, Inc. 
Nason Manufacturing Co. 


WATER SYSTEMS 
Goulds Pumps, Inc. 
The F. E. Myers & Bro. Co. 
Geo. D. Roper Corp. 
WELDING AND CUTTING 
EQUIPMENT 
The Imperial Brass Mfg. Co. 
WHEELBARROWS 
The Fairbanks Company 
WHEELS, GRINDING 
Abrasive plore ve 
— or 
Toledo Pronis 
“ae 
A. L. Schultz & Son 
WIPERS, SANITARY 
Louisville Sanitary Wipers Co., Inc. 
WIRE ROPE 
Williamsport Wire Rope Co. 


WOODWORKERS, VARIETY 
Crescent Machine . 
J. D. Wallace & Co. 


WRENCH SETS 
Armstrong Bros. Tool ie 
Bonney Forge & Tool Works 
J. H. Williams & Co. 


WRENCHES, ADJUSTABLE 
Bonney Forge & Tool Works 
Walworth Company 
J. H. Williams & Co. 

WRENCHES, HOPPER CAR 
Advance Car Mover Co. 

Safety Wrench & Appliance Co. 

WRENCHES, — END 

Armstrong Bros. Tool Co. 

Bonney Forge & Tool Works 

Brownie Mfg. 

J. H. Williams & Co. 
WRENCHES, PIPE 

Armstrong Bros. Tool 

Bonney Forge & Tool Works 

Ridge Tool Company 

Walworth Company 

J. H. Williams & Co. 
WRENCHES, SOCKET 

American Swiss File & Tool Co 

Armstrong Bros. Tool Co. 

The Black & Decker Mfg. Co. 

Bonney Forge & Tool Works 

Safety Wrench & Appliance Co. 

J. H. Williams & Co. 


WRENCHES, SPECIAL PURPOSE 
Bonney Forge & Tool Works 
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Specialties for Mill Supply Jobbers 
Who are Seeking Opportunities for Sales and Profit 








> 


= 


Jobbers! 
Write us for 












BROWNIE N22 


catalog. 


MADE RIGHT PRICED RIGHT 
CLAM PS—Unbreakable, Nickel Plated, Udylited, Plain. 
Made of tough malleable iron with steel screws. 
TURNBUCKLES—Udylited, Plain, Strong and Dur- 
able, will stand a powerful strain. 
BROWNIE MFG. CO., Inc. : Fort Wayne, Indiana 


The No. 401 Champion 
Steel Rivet Forge 


can be seen working on 99 out of 
every 100 structural steel buildings be- 
ing built in the United States today. 
The same may be said of all railroads, 
bridge builders, boiler makers, tank 
builders, etc. The No. 401 Forge has 
not only been adopted by this class of 
trade in the United States, but also 
throughout the entire world. 

Carried in stock by all the leading 
mill supply jobbers. 


Write for No. 55 catalog 


Champion Blower & Forge Co. 


Lancaster, Pa. 








MOTOR PULLEYS 


PAPER AND IRON 


Prompt shipments are made from 
our large stock of Paper and 
Iron Motor Pulleys, Flexible 
Motor Couplings and Adjustable 
Motor Rails. Let us fill your 
motor requirements. 





TELEPHONES P 
uoxnoe RS IRKLE! ‘Works 
7053 eae NOT INC eee 
7054 


456 N. Union Ave., Chicago 


THE CORRECT 
Grinder and Buffer 


This outfit is ideal for grinding 
tools, preparing metal surfaces for 
welding, and for countless other uses 
in machine sh garages, repair 
shops, service stations, blacksmith 
shops and wherever men work in 
metals. 

Our specialization in the produc- 
tion of small, high grade motors 
makes our prices 25 to 50 per cent 
below the average. ‘—s — in- 
vestment of the year will be the pur- 

of a Marathon Grinder and 
Buffer. Write for Bulletin. 


We fully co-operate with mill 
supply houses. 


MARATHON ELECTRIC 
MFG. CO. 
50 Island St., Wausau, Wis. 








Specify the Genuine—No Substitute Equals the Original 












The Genuine 


TRADE MARK 


" Jorgensen" 


US PAT OFF 


Hand Screws may be iden- 
tified by the registered 
trade mark stamped on 
every jaw. Without that 
mark they are not “JOR- 
GENSEN” Peerless. 


Distributors— We have a 
proposition for you. Ask 
for it. 







12 Sizes— 
Adjustable or 
Non-Adjustable 








SKINNER Clamps 
Stop Leaks 








mr acks 


Sell on Sight! 


Their Visible Screw, Stability, 
Workmanship & Duco Coloring 


Create Sales Appeal .. 
Templeton, Kenly & Co. 


m plex Lever Jacks, 
Pipe Pushers 
and Trench Braces 
have been famous 


Oh eb ter nate Tl, U.S.A. for Years 


iil 


janet na 





-—SCHULIZ—__ 
FRICTION CLUTCHES 


Stock Clutches for use with pulleys, 
sheaves and gears; Cut-Off Couplings 
and Friction Clutch Pulleys. Special 
Clutches for any unusual service. 31 years 
clutch experience. Ask for catalogue. 


—— SSS Soo 
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Dependable — Power — Transmission 





























Every 
Appliance for Power Saving 
T-B: 
The Oao Line 
SONS CO. 


of Transmission Machinery 


includes every requisite article to eco- 
nomically and efficiently transmit full 
developed energy from power plant to 
machines. 

Each article is designed and con- 
structed along lines of the best engineer- 
ing practice, so that it may be depended 
upon to give entire satisfaction over a 
long period of years. 

In a great majority of the plants where 
transmission faults have been reduced to 
a minimum, you invariably find—Wood’s 
Transmission Equipment. 


A catalog of the complete line should be in 
your files. We will gladly send one on reguest. 


T. B. WOOD’S SONS CO. 
CHAMBERSBURG, PA. 
CAMBRIDGE, MASS. GREENVILLE, S. C. 


Pulleys 

Hangers 
Clutches 
; Couplings/ 
Texrope’Drives 


i 
i ai a 
i 2 bs sat 
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SPECIAL MACHINERY BUILT TO ORDER 





POWER TRANSMITTING MACHINERY 
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A NEW IMPROVED 
BELT LACING 





“The shop accidents 
they stop are worth all the belt lacers we buy” 


That was said by one of the 
largest industrial concerns in the 
country, who are exclusive users 


Basak 
Perfect alignment of hooks certain. 
Prevents end hooks breaking loose, 
damaging machines and injuring 
hands. Flush fitting of bar with 
belt reinforces connection. 


With each box of Safety Belt Hooks 

you get a specially made pair of 

nippers for cutting steel binder 

ars. Eliminates waste and pro- 
tects hands. 


“U. 


of Safety Belt Hooks. Con- 
venient, economical, time and 
labor savers—yes—but most im- 
portant of all, Safety Belt Hooks 
REDUCE THE ACCIDENT 
HAZARD! 

Skilled hands torn by protrud- 
ing belt hooks mean an expert 
workman off the job. Produc- 
tion schedules are upset and 
costs go up. Safety Belt Hooks 
cannot “fray over” the edge of 
the belt because each hook is held 





PRICES 
No. 3-4 for belts not over %” thick... .$1.35 per box 
No. 5 for belts not over 5/16” thick... 1.65 per box 
No. 6 for belts not over %” thick 1.95 per box 
10% discount on orders for 25 boxes in one delivery. 


In ordering direct kindly mention jobber’s name. 


SAFETY BELT-LACER CO. 
Factories Bldg. - Toledo, Ohio 


er Patents Pending. . . . Canadian 


Patent 284,207 Other Patents Pending. 


firmly in its place by the steel 
Binder Bar—an exclusive fea- 
ture—small but the outstanding 
major improvement made in belt 
lacers for years. 


Reduce the toll of industrial 
accidents; remove the menace of 
belt hook injuries. Stop waste of 
time and material, too. Specify 
Safety Belt Hooks. 


INA 
TRIAL ORDER 
TODAY 
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WALWORTH 
VALVES 
FITTINGS 
AND TOOLS 
































TESTING WALWORTH BRASS FITTINGS 















WALWORTH 
FLAT BAND 


oa 


Brass Fittings 


Another Quality Line 


@A Connecticut builder recently com- 
pleted a large structure in which thousands 
of Walworth brass fittings were used.@ Not 
a single fitting was cast aside on the job; 
not one leak showed up on test. @ The 
builder was surprised—but he needn't 
have been. 

@ Fittings can't leak on the job when they 
have been tested with air under water 
before they leave the factory and when 
they've been installed by men who know 
their business. @ Especially when they are 
made of tough red brass and reinforced 
with flat bandswhich give maximum weight 
and strength at the right spot. 

@ Of course, we're pleased when Walworth 
Red Brass fittings prove 100 per cent 
perfect. But we're not so much surprised.@ 
We make Walworth Red Brass fittings for 
100 per cent performance. 


WALWORTH 


Walworth Company, General Sales Offices: 60 East 42nd St., New York 
Plants at Boston, Mass.; Kewanee, Ill; Greensburg, Pa.; and Attalla, Ala. 


... Distributors in Principal Cities of the World... 
Walworth Company Limited, 660 St. Catherine Street West, Montreal, P. Q. 


Walworth International Co., 11 Broadway, New York, Foreign Representative 














when your 
customers 





want it— 


Reat SERVICE to the customer 
begins with a well stocked shelf. The 
dealer who stocks his shelves with 
Ferry products renders his cus- 
tomers a double service. 


Ferry Cap Screws, hexagon, filister 
and flat head, Ferry Set Screws, cup 
and oval point, and Ferry Milled 
Studs are precision products, care- 
fully machined to the most exact- 
ing specifications; with that extra 
measure of rugged strength that 
wins extra good will from the user. 


Another thing—Ferry packaged 
goods are generously labelled; you 
can instantly pick them out on your 
shelves without any fuss or hunting 
about. Distinctively colored labels 
identify each Ferry precision part 
—make it easier for your customer 
to order and for you to find. 


Write for quotations and 
specifications — now. 


THE FERRY CAP AND SET SCREW Co. 
2155 Scranton Road 
Cleveland, Ohio 


on 


ci 
Hel 














